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Tri-State Mutual 


Agents Reelect 
Scott And Others 


Baltimore Meeting Is 

Smash Hit, Note 

Big Membership Gain 
By JAMES C. 0’CONNOR 


BALTIMORE—Tri-State Mutual 
Agents Assn., comprising Pennsylva- 
nia, Maryland and Delaware, held its 
annual meeting here and showed its 
opinion of the progressive and expan- 
sive administration of President C. M. 
Scott, Ellicott City, Md., by reelecting 
him and the other officers. B. E. Mc- 
€abe, Shelbyville, Del.; C. O. Spang, 
Aberdeen; and W. H. Flock, Kingston, 
Pa., were continued as vice-presidents 
from their states and Mrs. D. S. Geist- 
white, Harrisburg, remains secretary 


One New Director 


The only change in the official line- 
up was the election of R. M. Dolson, 
Wilmington, to the board. R. R. All- 
sopp, Waynesboro, Pa.; J. E. Moor- 
head, West Newton, Pa.; H. J. Pundt, 
Yerkes, Pa.; and W. P. Jackson II, Sal- 
isbury, Md.; were reelected directors. 
The terms of B. H. Myers, Martins- 
burg, Pa.; L. J. Buettner, Johnstown; 
Bird Summer, Athens, Pa., and B. J. 
Mattheiss, Baltimore, do not expire 
until next year. 

With 717 members, including 155 
added since the present membership 
campaign started, the tri-state group is 
well entrenched as the largest state 
or regional mutual agents association. 
Mr. Allsopp, membership chairman, 
was given a hand for his outstanding 
work. In his report, Mr. Scott said 
that the goal is 1,000 members and 
asked for continued support of the 
program. 

The registration of 247 was not as 

(CONTINUED ON PAGE 33) 


Cal. Directors To 


Meet, Commissions 
High On Agenda 


California Assn. of Insurance 
Agents will hold its quarterly direc- 
tors’ meeting at Long Beach March 
22-23, and all members have been 
urged to attend. President Roger 
Chickering, Oakland, says this will be 
a “particularly significant meeting in- 
volving consideration of some of the 
most important problems we have 
faced in years.” 

One of the items up for discussion 
undoubtedly will be automobile insur- 
ance commissions. 

The California agents have hired an 
attorney and have threatened to sue 
for triple damages on the commission 
question, following a reduction in auto 
commissions in varying amounts by 
several companies. The agents’ attor- 
ney has written all the companies 
which have reduced commissions, say- 
ing he is convinced this was done as 
a matter of “concert” in violation of 
the anti-trust laws and that the com- 

(CONTINUED ON PAGE 16) 
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Great American May 


Merge 4 Companies 


Great American is initiating steps 
which may lead to the merger of De- 
troit F.&M., Massachusetts F.&M., 
Rochester American and Great Ameri- 
can Indemnity into Great American by 
the end of the year. American Nation- 
al Fire, it is contemplated, will con- 
tinue as a separate producing unit 

Great American intends to preserve 
specialized facilities for dealing with 
the casualty and bonding business. A 
staff to provide the same production, 
underwriting and servicing facilities 
heretofore available from Great Ameri- 
can Indemnity would be maintained, as 
would separate field men with special- 
ized services. 

Administrative officers from field 
department offices have met in New 
York City for full discussion of the 
numerous legal, administrative and 
other problems involved in the imple- 
mentation of this program. 


American Motorists of the Kemper 
group has been licensed in Puerto Rico, 
its representative there being Com- 
pania Carrison of San Juan. 





Peak Attendance Highlights Mutuals’ 
Underwriting Conference At Chicago 


Thought-provoking tidbits to flavor 
the current underwriting picture were 
dished out for the avid consumption 
of a record-breaking attendance at 
Conference of Mutual Casualty Com- 
panies’ underwriting conference last 
week at Chicago. 

A turnout of 205 company execu- 
tives and underwriters took in the 
2-day sessions on automobile and gen- 
eral casualty underwriting. Alfred B. 
Smith, Pennsylvania Threshermen & 
Farmers Mutual, was chairman of the 
auto committee, and E. W. Knapke, 
Celina Mutual, headed the general 
casualty committee. 

Ideas on how to profitably under- 








Among those responsible for the success of Cleveland I-Day this year were 
those pictured here, from: the left: George E. Frankel, general chairman; Mrs. tory to check, the insurer can’t afford 
Dorothy Moore of Pacific of New York; R. Watson Moon, state agent of to gamble on not imspecting every 
Pacific; Paul Cousineau; associate chairman of I-Day, and Ivan Steiner of youthful risk. The disclosure of only 


Wooster, vice-president of Ohio Assn. of Insurance Agents. © 


write automobile business in metropol- 
itan areas, always welcome in this 
grim underwriting period, were pre- 
sented by R. E. Kaiser, Nationwide 
Mutual. He mentioned careful selection 
of agents, selection of areas in which 
to solicit business, accurate definition 
of rate territories, skill in selecting the 
risk itself, and an efficient claims 
operation. 

Successful selection of risks begins 
with the successful selection of agents, 
Mr. Kaiser said. Successful agents are 
seldom taken from areas or occupa- 
tions that have not produced successful 
underwriting experience. 

In considering profitable areas in a 
city in which to operate, Mr. Kaiser 
remarked that the sub-standard risk 
is often the product of a neighborhood 
that is poorly maintained and which 
is populated with people unconcerned 
or unable to improve their lot in life. 
These people receive the impetus to 
buy auto insurance usually after an 
accident when the insurance is com- 
pulsory or the risk fears it may be. 


Territories Are Changing 


With the development of suburbia, 
there is an urgent need to constantly 
study territorial definitions. Since 
what once may have been a rural 
territory may now be urban, he ad- 
vised checking to make sure that ter- 
ritories are properly defined so as to 
reflect the exposure now existing. 

Mr. Kaiser observed that some com- 
panies consider 100% inspections a 
requisite to insuring under-25 drivers. 
Although the inspector has little his- 


(CONTINUED ON PAGE 44) 


62nd Year, No. 12 


Attendance Off At 
10th Annual Eastern 
Agents Conference 


Commission Reduction Big 
Topic Of Conversation; 
Fewer Headquarters Rooms 


By KENNETH O. FORCE 


ATLANTIC CITY—About 375 
members of Eastern Agents Confer- 
ence and company representatives at- 
tended the 10th EAC meeting here 
This is one of the smaller crowds for 
these affairs and with good weather 
at this popular resort there seemed to 
be no reasonable explanation for the 
shrunken attendance. Although every 
other aspect of current underwriting 
difficulties and commission reductions 
in automobile was discussed, mostly 
in corridors and in headquarters 


rooms, it was not suggested that the 
reductions in commissions had this 
quickly made agents so poor they 


couldn’t afford the trip 

In their exploration of the subject 
of commission reductions, agents con- 
tinued to express sentiments which 
summarized, mean that they are op- 
posed to them. However, there is some 
indication that the shock of an ac- 
complished fact in this respect is be- 
ginning to wear off. All sorts of alter- 
natives to such reductions still are 
being discussed, but some agents now 
are beginning to look at the situation 
realistically 

One interesting suggestion of how 
agents in those areas where reduc- 
tions have not yet arrived might deal 


(CONTINUED ON PAGE 16) 








Falvey Blasts Agents 
On Auto Commissions 


Agents have profited on their com- 
panies’ losses and should be thankful 
to retain a market for under 25 drivers, 
President Wallace Falvey of Massa- 
chusetts Bonding stated in his rejection 
of the Massachusetts Assn.-of Insur- 
ance Agents’ request that the company 
reconsider a cut in class 2 commissions. 

In a letter to Daniel M. Walsh, pre- 
sident of the association, Mr. Falvey 
decried the fact that agent incomes 
have risen as company losses in- 
creased. 

“Why have we who operate the com- 
panies allowed a segment of the in- 
dustry to profit, and substantially pro- 
fit, on the adversities of the principal 
segment of the business, namely the 
carrier? This is a fantastic situation 
which needs radical correction. While 
you gentlemen have been enjoying 
greater take home pay we have been 
bleeding from the economic factors, 
including inadequate rates.” Mr. Fal- 
vey: said. 

His reply to Mr, Walsh’s letter, sent 
to the presidents of all agency com- 

(CONTINUED ON PAGE 37) 
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HieNATIONAL UNDERWRITER 


Wyo. Deputy Makes Fervent Plea 
For Restoration Of First Class 
Status To Insurance Underwriter 


Mrs. Jean P. Riggs, Wyoming deputy 
commissioner, addressing Rocky 
Mountain chapter of CPCU last week, 
urged in cogent, forceful terms that 
insurance companies elevate their un- 
derwriting departments to the “elite 
corps,” contending that a return to 
sound underwriting can put the busi- 
ness on the road back to a profitable 
automobile insurance operation. 

Many companies act as though they 
can write up underwriting rules and 
regulations to produce a profit, but 
Mrs. Riggs said this is not possible— 
what is needed is a realization by 
companies that their lives are in the 
hands of the underwriters and under- 
writers need the confidence and re- 
spect that their jobs are worth. 

There has been so much concentra- 
tion since 1945 on production, on in- 
crease in volume and relative position 
of companies with regard to volume, 
Mrs. Riggs said, that there has been 
a tendency to lose sight of the law 
of large numbers and the fact that 
unless the company writes business 
that is profitable it doesn’t matter how 
large the volume is. Unless rates are 
being made on the basis of a large 
number of risks, she added, “you are 
not engaged in the insurance business 
—you are engaged in gambling. You 
would be staggered if you were to 
know the number of deviations sent 
to our department for approval which 
are supported solely by the company’s 
statement, ‘our competition is doing 
this, and we must do the same.’ ” 


Should Relate To Many Risks 


Commenting that she was not ad- 
vocating that all rates should be made 
by bureaus, Mrs. Riggs said rates at 
least should relate to a large pool of 
risks. A company unable to acquire 
such a pool within its own experience 
should avail itself of the figures ac- 
quired by a bureau for any line. Some- 
times it appears to her, she said, that 
companies have thrown away the law 
of large numbers when they adopted 
new forms in the stampede to get new 
business. “We get applications for ap- 
proval of changes in the original judg- 
ment rates which were established on 
multiple line policies. The only support 
that these requests are given is a flat 
statement: ‘It is our judgment that 
our first judgment wasn’t right.’ ” 

If judgment represents 90% of the 
factors involved in making rates, Mrs. 
Riggs said once again this is not in- 
surance, but gambling. 


Underwriter Rating Day Is Gone 


The day has gone when a company 
underwriter decided at what rate a 
risk would be written. The average 
auto policy form is fixed and the rate 
is fixed. Mrs. Riggs said because of 
this there has been a tendency on the 
part of insurers to overlook the fact 
that they are underwriters. The men 
and women in the underwriting de- 
partment have been victims “of a 
backward point of view that has per- 
meated many companies—the belief 
that underwriters are dull and dopey 
grinds who can’t be expected to know 
what is going on in the world, but who 
sit and say yes and no to risks and 
are really out of touch with reality.” 


“In case you think my judgment is 
a little arbitrary,” she added, “stop 
and think of how many companies 
have hired bright young men and wo- 
men and have told them by implica- 
tion, if not in actual words: ‘Now, if 
you make good, you’ll get an opportun- 
ity to go out in the field or you might 
get to be a branch manager or a 
special agent.’ Stop and think how 
many underwriters of your acquain- 
tance in home offices or in branch 
offices are receiving equal pay or bet- 
ter pay than the special agents or 
branch managers. Stop and think how 
many branch managers have come up 
through the agency departments of the 
companies.” 


Few Have Underwriting Training 

Mrs. Riggs said she noticed in a 
leading stock company house organ 
recently a list of all the branch offices 
and branch managers, and of the total 
of 90 branch managers only 12 had 
ever had any underwriting training. 
“How can that company say that it 
is according its underwriters a proper 
place in the scheme of things? What 
incentive is there for a young man 
to stay in the underwriting depart- 
ment? If a bright young underwriter 
has any sense, he’s going to be pulling 
every string he knows to be able to 
get into the agency department from 
which is drawn the branch managers 
of the company. We need to have a 
fundamental reversal of our point of 
view when it comes to underwriting. 
We have to realize that underwriting 
is a highly specialized craft; that un- 
derwriters must have a great deal of 
individual ability, judgment and wil- 
lingness to assume responsibility.” 

Many companies have _ restricted 
lists and furnish them to the agents 
and underwriters, and Mrs. Riggs 
wondered how it is possible to develop 
competent underwriters in the branch 
offices and in general agencies if they 
have the job that a 10 year old girl 
could handle of accepting or declining 
risks on the basis of whether the oc- 
cupation or type of coverage is on a 
list. 

“T truly believe that the only way 
we can reverse the present unfavor- 


able trend in the automobile business 
(CONTINUED ON PAGE 42) 


J. R. Allen Retires 
As Pacific Coast 
Manager Of Zurich 


Joseph R. Allan, manager of Zurich- 
American’s Pacific department, will 
retire at his own request at the end 
of March, after 17 years with the 
company. He joined the company as 
manager at Los Angeles in 1941, and 
later headed the Pacific department 
when it was organized. He has been 
in the business nearly 40 years. 

After his retirement, the Los Ange- 
les, San Francisco, and Seattle offices 
will report directly to the head office 
at Chicago. The following men will be 
west coast superintendents: H. K. 
Mills, production; Harold E. Berger, 
underwriting; Amos Owen, claims, and 
Arnold Hepburn, group A&S. 








Bitter Words Are 
Exchanged Over 
Ky. Deviation Bills 


Bitter words are being exchanged 
in the Kentucky newspapers over the 
department bills which would require 
the commissioner to adopt uniform 
basic policy forms for fire, auto lia- 
bility and auto PHD and authorize 
him to adopt uniform forms for any 
kind of insurance; prevent an insurer 
from filing rate schedules or rating 
plans made by a rating organization 
of which the insurer is not a member 
or subscriber, and prohibit companies 
from filing rates, manuals or sched- 
ules of rating organizations of which 
they are not members or subscribers 
or from filing rates or forms prepared 
by another insurer. 

The independent companies, mostly 
through their trade association, Na- 
tional Assn. of Independent Insurers, 
have denounced the bills as virtually 
imposing membership in rating bu- 
reaus and consequently requiring the 
independents to raise their rates to 
the bureau level. 

Commissioner Thurman has charged 
that the independents are using “every 
deceitful device” to defeat the bills. 
He said the independents have alleged 
the bills would raise insurance rates, 
but “they have already raised the rates 
and there is nothing we can do about 
it unless we can force them to file 
their experience data.” He said three 
companies and their affiliated national 
organizations are putting on “a high- 

(CONTINUED ON PAGE 47) 
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Cleveland I-Day 
Hears Evans Rap 
Auto Class Plan 


American Casualty Chief 
Says Refinements In Risks 
Are Big Aid to Direct Writers 


By ROBERT C. DAUER 


The nearly 600 Ohio insurance men 
and women and their guests who 
crowded into the Manger hotel last 
week for the fifth annual Cleveland 
I-Day found the program sprightly, 
provocative and educational. Kudos 
were in order all around for the mem- 
bers of Insurance Board of Cleveland 
responsible for shaping the program 
and for all the speakers who carried 
it off. 

Several dignitaries from Columbus 
were on hand including Arthur I. 
Vorys, superintendent of insurance, 
and Chalmers Wiley, assistant to the 
governor, who delivered Gov. O’Neill’s 
luncheon address. A recent severe ill- 
ness prevented the governor from at- 
tending. 

Mr. Vorys started the day off with 
a bang in his keynote address. He 
criticized those representatives of the 
insurance business—he termed them 
“prophets of gloom’”—who have been 
openly and loudly expressing concern 
for the future of the fire and casualty 

(CONTINUED ON PAGE 29) 





Agent, Company, Commissioner Views Of 
Current Insurance Woes Expressed At 
32nd Running Of Pittsburgh I-Day 


By BERNARD P. McMACKIN Jr. 


A company president, two acknowl- 
edged leaders from agency ranks and 
a prominent insurance commissioner, 
each committed to expressing his ideas 
about the troubles of the business, 
made a sure-fire combination to main- 
tain the traditional excellence of Pitts- 
burgh I-Day. Insurance men from 
western Pennsylvania literally flocked 
to every session of the 32nd staging of 
the event which was born in Pitts- 
burgh. It was mostly serious business, 
with little or no apparent dissatisfac- 
tion over relative austerity on the so- 
cial side. 

Archie M. Slawsby, Nashua, N. H., 
vice-president of National Assn. of In- 
surance Agents, reiterated the official 
position of NAIA on commissions. The 
association’s stand, reaffirmed in re- 
cent weeks, is against unilateral cuts. 
That is the decision of the state board 
of national directors, Mr. Slawsby 
pointed out, and the officers of NAIA 
must be guided by it. No one is per- 
mitted to negotiate on behalf of the 
membership—the prohibition stems 
from official policy and from law. 
Commission matters are a matter of 
private negotiation. 

Mr. Slawsby spoke of reductions 
which have taken place in various 


parts of the country—on automobile 
mostly—as “cannibalism.” “‘We cannot 
find either the need or the excuse 
for it.” Its result, he pointed out, has 
already been a decay in agency rela- 
tionships. 

The real evil in the insurance busi- 
ness is non-realistic rating procedures, 
Mr. Slawsby averred. Free insurance, 
flat cancellations, free lunches, collect 
telephone calls may account for trou- 
ble, but the real basis of the sickness 
is the “crew-cut philosophy of rating.” 
The idea of such rating methods is to 
reduce hills, fill in valleys, eliminate 
extremes, he said. This is socialistic 
strangulation. 


Blasts Political Rating 


The NAIA executive lashed out at 
“politically inspired denials of rate ad- 
justments.” Utilities have learned 
that obstinacy in politically sheltered 
commissioners melts in the courts. 
This has even been demonstrated in/ 
the insurance scene, to wit, the scrap 
between the business and the Massa- 
chusetts commissioner last summer, 
which went to court and resulted in 
victory for the companies. If statistics 
are collected with great care, are pro- 
perly interpreted, are presented to in- 
surance departments with “sales hu- 

(CONTINUED ON PAGE 28) 
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Changing Automobile Design 
Spells Underwriting Losses 


By Wm. P. HENDERSON 


Part One of a paper delivered at the workshop meeting of National 
Assn. of Independent Insurers at New Orleans. The concluding section 


will appear next week. 


Physical damage premiums are based on total car values. 


About 2% of the claim dollars are paid for total car losses. 


About 98% of the claim dollars are paid on partial losses. 


These statements are incompatible. 
When you collect money on one basis 
and pay it out on another, the margin 
of error spells UNDERWRITING 
LOSSES in capital letters. 

General rate increases such as have 
been taking place are obviously not 
the answer. If continued, excessively 
high rates will put insurance out of 
reach of the mass market, restrict 
sales and bring on other evils. The 
solution is in evaluating new factors 
in the rapidly changing automobile 
and applying specific rate increases as 

* required. 

Loss figures from a special study 
on a large volume of business in Mich- 
igan showed the direct payments for 
glass under comprehensive coverage 
was $3.87 per car. It was then esti- 
mated that glass payments for the 
average late model car with a wrap- 
around windshield would be $4.40 This 


would break down to $3.30 for wind- 
shields, 97 cents for side glass and 
13 cents for backlights. If you assume 
the premium necessary to write this 
coverage is twice the amount of the 
loss payments, it would be $8.80. For 
the company that feels it can operate 
profitably on less than a 50% loss 
ratio there is little consolation. Recent 
analysis of some figures for one of 
the largest national companies proves 
the $4.40 to be low in its operation. 

The $4.40 payment remains a con- 
stant loss figure as the car gets older 
because it is not possible to replace 
glass with used or less expensive ma- 
terial. While the owner of a used car 
might be less demanding about a re- 
placement, other factors offset this 
possible saving. 

Compare premium figures in the De- 
troit and Michigan area. While they 
are lower as a rule, they are typical 
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OF THE HORSE 


The successful producer changes with the times. He 
adapts himself to new methods, new markets, new ways 
of doing business. He learns that sources like Leo B. 
Menner & Company are modern in their approach be- 
cause they help him achieve a new level of income, min- 
imize competition and give unquestioned service. Try 
“the forward look” on your next new or renewal risk. 
It will help you get out of the horse and buggy stage. 


¥ 5 EXCESS AND SURPLUS LINES 


LEO B. MENNER «& COMPANY, inc. 


BOARD OF TRADE BUILDING [ 141 WEST JACKSON BOULEVARD » CHICAGO 4 





We serve agents, brokers 
and insurance companies. 
No direct business, of course! 
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in most respects. These figures are 


for a medium price Buick. 


Year of car 1957 1956 1955 1954 


Car value ......... . $3,600 $2.400 $1.690 $1,000 
Comp. prem. .... $i6 $13.50 $11 $3 
Glass prem. 

required .......... $8.80 $8.80 $8.80 $8.89 
Prem. for 

other covers $7.20 $4.70 $2.20 —.80 


It is obvious that glass coverage 
accounts for more than 50% of this 
premium and reducing that part of 
the comprehensive premium as the car 
value decreases is an unsound pro- 
cedure. If the customary method of 
continuing to impose general rate in- 
creases is followed it will not improve 
the loss picture. What is needed is 
a specific rate increase. The $8.80 fig- 
ure must remain constant for the life 
of the car. Only the $7.20 portion for 
other items of comprehensive can de- 
crease as the car value falls. Perhaps 
the $16 on a new car with a wrap- 
around windshield is enough premium. 


Provides Further Example 


Glass provides a second example of 
the changing automobile and continu- 
ing underwriting losses. Unless the pre- 
sent system of seeking rate increases 
after losses are paid is abondoned, the 
insurance industry will accumulate 
about an added $40 million loss ex- 
pense on glass only by 1961. 

I estimate as a result of research 
over a period of years that 90% of the 
windshields are broken by flying 
stones. If windshields were insured 
containing one square foot of glass 
costing $5 and one out of ten were 
broken, the average cost would be 50 
cents each. If windshields were in- 
creased to two square feet costing 
$10, the average cost would not be 
$1—the area exposed would double 
and would sustain twice the break- 
age rate as well as twice the cost 
so the insurer’s cost would be 2 (the 
breakage rate) times 2 x 50 cents (cost) 
= $2 average. 

A twin wrap windshield has com- 
pound bends. In addition to being bent 
back at the ends the upper added 6” 
or 8” is bent back at the top. The 
average size is 7% square feet at 
an average replacement cost of $85. 
The larger twin wrap contains an 
average of 11 square feet of glass at 
a cost of $127.50. Thus there is a 50% 
larger size and 50% higher cost, and 
applying the formula: 1.5 x 1.5=2.25 
greater loss expense. Because of tech- 
nical aspects, return bends, angle of 
slope and so forth it is safe to say 
the $6.60 figure for wraparound will 
grow to double that amount—$13.20. 

Twin wraps were used in 1% of the 
1957 cars, close to 5% of the 1958 
cars, and will be in 60% of the 1959 
cars. 


Not Collecting Adequate Premium 


This is March, 1958—4% years 
since wraparound windshields were 
first introduced. As of this date in- 
surers are not collecting an adequate 
premium. By the time the proper rate 
is achieved it will be obsolete because 
twin wraps will cause even greater 
losses. 

In 1958 it can be expected that 
250,000 cars will be produced with 
twin wrap windshields. In the last 
quarter add 350,000 for 1959 models, 


.a total of 600,000 cars. These will re- 


quire an additional premium of about 
“$4 million. 

Actually, 1958 figures won’t show 
this loss. They are policies sold—I 
look at them as bad contracts made 
due to the changing car. But reflected 
in 1959 figures, totaled in 1960, they 
will secure a general rate increase in 

(CONTINUED ON PAGE 31) 
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Standard Accident 
Names Two V-Ps, 
One Assistant V-P 


Standard Accident has named J. §S. 
Richardson a company vice-president 
and P. J. Lynch resident vice-presi- 
dent at Chicago, replacing Mr. Rich- 
ardson. Mr. Richardson entered insur- 
ance with Travelers in 1919 as special 
agent. He joined Standard Accident 
in 1929 as assistant manager at De- 
troit, was made manager there the 
next year, and in 1935 was named re- 
sident vice-president at San Francisco. 
He went to Standard Accident’s Chi- 
cago office in 1945 as resident vice- 
president. 

Mr. Lynch, who has been manager 
at Chicago since 1955, began his in- 
surance career with Standard Accident 
as an accounting clerk at Philadelphia, 
and transferred to Pittsburgh in 1941 
as bond manager. In 1948 he became 
bond manager in Chicago and held 
that position until 1955. 

M. J. Pierce has been appointed an 
assistant vice-president. He joined the 
company in 1924, transferred to Chi- 
cago in 1929 as chief casualty under- 
writer and office manager, and joined 
the New York office in 1936 as mana- 
ger. He was appointed manager of the 
home office education department in 
1945, and became executive secretary 
in charge of the education and person- 
nel depa’ tment in 1952. 


Combined Group Shows 
Volume Increase In ‘57 


Premium volume of Combined group 
increased more than 25% in 1957. A 
financial report issued recently by 
President W. Clement Stone, showed 
premium volume for the four compa- 
nies of $21,690,839 in 1957, compared 
with the 1956 volume of $17,320,819. 

Reports for the individual compa- 
nies revealed the following premium 
volumes: Combined of America, $16,- 
121,777, a 23% increase; Hearthstone, 
$2,828,716, up 31%; Combined Ameri- 
can, $1,878,633, a 19% increase; and 
First National Casualty, $861,711, up 
56%. 


New U.S. Post For 
Stiles Of Canadian Fire 


Edwin H. Stiles, superintendent of 
agencies im the U. S. for Camadian 
Fire and Canadian Indemnity since 
1956, has been appointed assistant U. 
S. manager. 

Stiles joined the group in 1949 as a 
special agent in the southern Cali- 
fornia field and later served as super- 
intendent of agents in that area until 
his subsequent advancement in 1956. 


Guertin Claim Official 
Of Agricultural Group 


Francis L. Guertin has been named 
secretary in charge of claims for 
Agricultural and Empire State. Mr. 
Guertin has been counsel and director 
of claims. He has been an active coun- 
sel for insurance firms for over 30 
years. 


Joint Buyer, CPCU Parley 


New York chapters of American 
Society of Insurance Management an 
CPCU will hold a joint luncheon-meet- 
ing March 27 at the Sheraton-McAlpin. 
J. B. Nichols Jr., director of public re- 
lations, American Credit Indemnity, 
will speak on the functions of credit 
insurance. 
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Holland-America, 
Two Others Form 
Parent Firm For All 


A new Delaware corporation Insur- 
ance Securities Co., has been formed. 
Interested parties are H. FE. Sayre and 
H. J. Toso, of Los Angeles and San 
Francisco, and Seven Provinces Ins. 
Co. of The Hague, Netherlands. 

The new company will own all of 
the stock of Holland-America of Kan- 
sas City; Insurance Facilities Corp., 
surplus line agency of Kansas City, 
and Sayre & Toso-W. B. Brandt & 
Co., surplus line and managing general 
agency of Los Angeles. 

The present volume of the combined 
operations is at a rate of $20 million 
annually, according to H. E. Sayre of 
Los Angeles, chairman. The new com- 
pany has started with a capital of 
$5 million. Additional stock is expected 
to be issued to the public, he said. 

Holland-America was formed here 
in 1955 by the Seven Provinces Ins. 
Co., Ltd., a Dutch company owned by 
prominent shipping and banking inter- 
ests, with initial capital and surplus 
of $2 million. 

Holland-America is now licensed in 
24 states, and the bulk of its business 
is in Missouri, Kansas, Illinois 
and Oklahoma. Insurance Facilities 
operates in New York and Chicago. 
Sayre & Toso-W. B. Brandt has of- 
fices in Los Angeles, San Francisco 
Portland, Seattle and Denver. 

Mr. Sayre is chairman of the new 
company, and Mr. Toso is president. 

Both Mr. Sayre and Mr. Toso are 
well-known figures nationally in the 
insurance industry. Each has been in 
the business for more than 30 years 
with their present or predecessor 
firms. Sayre & Toso, Inc. is one of 
the largest insurance firms in the west 
coast area, and does a large volume 
of business with London Lloyds. 


Hughes, Blanchard 
Named To Insurance 
Hall Of Fame 


COLUMBUS, O.—One of the little- 
known accomplishments of the late 
Chief Justice Charles Evans Hughes 
was recognized this month at Ohio 
State University when the name of the 
famous jurist and statesman was added 
to the Insurance Halli of Fame. 

The occasion was the university’s 
ninth annual insurance conference, at 
which Dr. Ralph H. Blanchard, emer- 
itus professor of insurance of Columbia 
University, aisc was selected for hall 
of fame recognition. Dr. Blanchard who 
was cited as “among the ablest scholars 
and teachers in insurance,” was in at- 
tendance. 

The medal emblematic of the hall of 
fame was received for the late Chief 
Justice by his daughter, Mrs. William 
T. Gossett of Bloomfield Hills, Mich. 
A message of congratulations was re- 
ceived from President Dwight D. Ei- 
senhower, as well as from all justices 
of the U. S. Supreme court. Others 
who sent communications were Gray- 
son Kirk, president of Columbia Uni- 
versity; Averill Harriman, governor 
cf New York; and Thomas E. Dewey, 
former New York governor. 

Chief Justice Hughes served in 1905 
as chief counsel to the Armstrong In- 
Surance committee of New York. The 
Success of this investigation was largely 
due to his efforts and creative direc- 
tion, the hall of fame citation states. 
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Insurance Hall of Fame, which now 
includes also the names of Benjamin 
Franklin, Solomon S. Huebner and 
Elizur Wright, is sponsored by the 
university and the Charles W. Griffith 
Memorial foundation for Insurance 
Education, located at Ohio State. 


Wittwer Chairman, 
Maurer President 
Of Farmers Mutual 


Herman L. Wittwer, secretary and 
a founder of Farmers Mutual Auto 
of Madison, was elected chairman at 
the annual meeting this month, and 
August J. Rammer, president since the 
company was organized in 1927, was 
elected vice-chairman. 

The new president of Farmers Mu- 
tual is Irving J. Maurer, former treas- 
urer and with the company since 1929. 

Alex H. Opgenorth, assistant secre- 
tary and with the company since 1930, 
becomes secretary, succeeding Mr. 
Wittwer, and Henry W. Harvey, who 
joined the company in 1944, is treas- 
urer, succeeding Mr. Maurer. 

Farmers Mutual had premiums of 
$22,088,000 in 1957, up $2 million. 


N. Y. Department 
Memo Opposes 
Bureau Membership 


ALBANY—A bill making company 
membership in rating bureaus manda- 
tory was scored in a memorandum of 
the state insurance department filed by 
Superintendent Wikler. The memoran- 
dum stated that the bill would end 
state control over the insurance busi- 
ness and introduce federal regulation. 

“It is well known,” the memorandum 
said, “that no matter how good state 
regulation of rates made by rating 
organizations composed of companies 
acting in concert may be, it is not 
nearly as effective in protecting the 
public against excessive premium rates 
as is healthy competition between 
bureau companies and independent 
insurers.” 


Raleigh Assn. of Insurance Women 
has purchased an original painting and 
donated it to Samarcand, a state cor- 


5 


rectional training school for girls in 
Moore county, N. C. The painting, 
titled “Christ Lives Again,” by L. M. 
Nolen, a folk artist of Crouse, N. C., 
will hang on the wall above the choir 
in the chapel at Samarcand. 


Imposing Card 
For MISS Annual 


The annual meeting of iwestern 
Independent Statistical Service will be 
addressed by eight outstanding figures 











in the insurance business. The meet- 
ing is scheduled for May 22 in the 
Bismarck hotel, Chicago. 

Those on the program are Director 
Gerber of Illinois, Commissioner Na- 
varre of Michigan, president of 
NAIC; President J. M. Smith of Con- 
tinental Casualty; Harold E. Curry, 
vice-president and actuaty of State 


Farm Mutual; Russell H. Matthias of 
the Chicago law firm of Meyers & 
Matthias, and S. Alexander Bell, man- 
ager of MISS. 


Arthur B. Lewis has been elected a 
vice-president of Higginbotham Co. 
general agency of Jacksonville, Fla. 
He has been agency superintendent. 
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LIFE INSURANCE + ANNUITIES = SI 


. .. and it’s all clearly and compactly outlined in 
Prudential’s new booklet, ‘‘Profit and Prestige through 
Prudential’s Brokerage Services.” 

Reading time is less than five minutes yet the facts contained 
within this 16-page booklet can help you to increase your 
income while adding to your own prestige among your clients. 
Thousands of Brokers do business with Prudential. 

Find out why. Return the coupon today for your free copy 

of ‘‘Profit and Prestige through Prudential’s 

Brokerage Services.’ No obligation, of course. 

YOU’LL ENJOY “‘THE TWENTIETH CENTURY,” SUNDAYS, CBS-TV 
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To: Brokerage Service. The Prudential, Newark 1,N.J. 


Please send me a copy of “Profit and Prestige 
through Prudential’s Brokerage Services.” 





ADDRESS. 





CITY & STATE 





THE PRUDENTIA 
NU-64 





CKNESS & ACCIDENT PROTECTION 


& INSURANCE COMPANY OF AMERICA 


GROUP INSURANE€E GROUP PENSIONS 








Holland-America Is 
Issuing Two U&O Forms 
For Limited Exposure 


Holland-America now has two forms 
of business interruption insurance for 
businesses with limited exposure. 

Low coinsurance business interrup- 
tion coverage, a new form, is designed 
for small merchants and wholesalers. 
An extension of the standard single 
item gross earnings form permits the 
election of coinsurance options of as 
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low as 20%, according to a company 
release. Also, since most small mer- 
chants can resume business in three 
months or so, agents can sell the pro- 
tection needed at less than half the 
cost on the standard form, it continues. 
All bureau rules apply, except that so- 
called non-manufacturing risks are not 
eligible. 

Valued business. interruption insur- 
ance, the other form, is designed to 
give any business with limited ex- 
posure this needed protection at sub- 
stantial savings, Holland-America 











A Step Forward 
To Better Serve 





Our Many Agents 
And Their Assureds! 


OUR PLAN 


states. Insured selects the number of 
work days coverage and the amount 
of indemnity per day he desires. There 
is no coinsurance clause. This form is 
said to simplify greatly both the sel- 
ling and claim adjustment of BI. 
Both forms are available at present 
in a limited number of states in the 
company’s operating territory. 


The eastern Missouri field office of 
London & Lancashire has moved to 
room 502 in the Southside National 
Bank building, St. Louis. 





Operational costs are higher than they have ever been and it is to everyone's advantage to do 
everything to lower these mounting costs. Therefore we should take advantage of a higher degree of 
efficiency in the relationship between Company and Agent, and Agent and Assured. We have a plan 
which will help to reduce these costs in all offices, and in addition give other benefits. 


e As your Workmen's Compensation renewals come up, or new business is submitted, contact your as- 
sured and get permission to write the policy for a three year period. You should explain that the de- 
posit premium charged will be the same as on a one year policy. The policy will carry an endorsement 
which is self-explanatory and specifies that the deposit will be carried forward on each anniversary date 
and considered an annual deposit until expiration. We will on each annual anniversary date have an 
audit made of the assured's records and render an adjustment, giving credit for any interim audit pre- 
miums charged during the year, but not credit for the deposit premium until a final audit is made for the 
final year. The deposit premium is automatically applied to the next year by endorsement through a 
bookkeeping operation in our office. 


e If a Workmen's Compensation policy is written for the three year period, it must be stressed to the 
assured that this in no way fixes the rate for the three year period, but it is subject instead to all rate 
changes made by the State. This risk will be reviewed on an annual basis and rated in accordance with 
the procedure now in effect on annual risks. 


e ALL standard provisions in the policy remain the same. 


e We urge you to use this plan wherever possible on WORKMEN'S COMPENSATION and collateral 


lines. 


Of course, you know that small Workmen's Compensation risks can be written for a three year 
period, at a fixed rate if the premium is $300 or less for the three years. The plan now in effect for these 
small risks permits the assured to make a savings, if he pays the full premium for the three years in 


advance. 


Highway Insurance Company 


330 S. WELLS STREET, 


(A MULTIPLE LINE STOCK COMPANY) 


CHICAGO 6, ILL. 


TEL. WEbster 9-5225 
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Hartford Group To 
Build Own Structure 
For Southwest Unit 


Hartford group plans to construct a 
14-story office building of Colonial de- 
sign in Dallas. The recently created 
southwest department will occupy al- 
most half the space in the proposed 
building which is scheduled for com- 
pletion next year, Hartford Fire’s 100th 
anniversary of operation in Texas, 
Hartford group ultimately expects to 
occupy the entire building, which 
will have a gross area exceeding 190,- 
000 square feet. 

Pending completion of the building 
in July, 1959, Hartford’s consolidated 
southwest department will occupy 25,- 
000 square feet of space, the entire 
top floor of the First National Motor 
Bank building. Several separate Dallas 
offices of Hartford group companies 
have moved to the consolidated loca- 
tion in the bank building. 


Department Executives 


Manager of the new southwestern 
department is Paul A. Dow, former 
Hartford Accident manager at Kansas 
City. Lewis E. Girigsby, who had been 
assistant manager of Hartford Fire’s 
western department at Chicago, is as- 
sistant manager. George H. Beach, 
Dallas branch manager of Hartford Ac- 
cident, is continuing in that capacity. 

Many key positions in the southwest 
department have been filled by staff 
members transferred to Dallas from 
company offices throughout the coun- 
try. Expansion plans provide for a 
staff of nearly 500 after the Hartford 
group occupies the new building. 

This is the eighth department in 
the organization. Others are at Hart- 
ford, New York, Atlanta, Chicago, San 


Francisco, Minneapolis and Toronto, 
Canada. 
Cal. Bankers Meeting 


Lists Insurance Subjects 


California Bankers Assn. trust divi- 
sion has scheduled a conference for 
Los Angeles March 21, and among 
the subjects to be discussed will be: 

“First Class Mail Insurance—a New 
Source of Savings,” with Arden L. 
Day, Sayler-Day Co., Los Angeles gen- 
eral agents, and Alfred Eckhardt, Cal- 
ifornia Bank, Los Angeles; “Current 
Problems in Insuring Property-—-Slip- 
page, Subsidence Water Damage and 
Other Risks,” B. S. Brubaker, First 
National Bank, Orange, Cal., Kennedy 
B. Galpin, assistant secretary Marsh 
& McLennan-Cosgrove & Co., and 
Clemens A. Fortman, fire manager of 
Fireman’s Fund; “Who Pays for the 
Acts of Tort and Negligence Commit- 
ted in Your Ward,” W. T. Brockwohl, 
First Western Bank & Trust Co., Oak- 
land, Richard L. Oliver, Los Angeles 
attorney, and Bruce H. McBirney, as- 
sistant manager Fidelity & Deposit; 
“When Should Comprehensive Liabil- 
ity Be Extended Beyond the Princi- 
pals?” Robert W. Whitmore, Bayly, 
Martin & Fay, insurance brokers of 
Los Angeles, and Earl J. Thompson, 
insurance manager Security-First Na- 
tional Bank, Los Angeles. 


Standard Accident Names Rule 


Standard Accident has appointed 
George H. Rule office manager at San 
Bruno, Cal. He started with the com- 
pany at the home office in 1943 as a 
file clerk, and entered the accounting 
department in 1946 following service 
in World War II. After graduating 
from the company’s training school in 
1950 he specialized in administration, 
and was given a special assignment 
to study electronic data processing 
equipment and its application to com- 
pany usage. 
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Galloway Forming 


New Constitution 
For A&H Agents 


Work on a new constitution to be 
presented to International Assn. of 
A&H Underwriters is progressing un- 
der the guidance of a former IAAHU 
president, John Galloway of Provident 
L.&A., Birmingham. 

The old document is being trimmed 
where necessary to make it conform 
with up-to-date practices. By-laws and 
amendments of past years will be codi- 
fied. The new look will be submitted 
to the members at the annual Inter- 
national convention, June 11-14, in 
Los Angeles. Local and state associ- 
ations will be notified well in advance 
of the proposed changes so that action 
at that level may be taken to deter- 
mine the advisability of the new form. 

A provision in the new constitution 
will be made for the selection of a 
president-elect, to take office immedi- 
ately upon completion of the current 
term by the then performing president. 
Moreover, according to Mr. Galloway, 
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the immediate past president will 
automatically assume the capacity of 
chairman. Complete abolition of the 
office of assistant to the president, 
and the retention of offices of the 
two vice-presidents and controller is 
planned. 


Minnesota Pond 
Elects Karlquist 


MINNEAPOLIS—T. T. Karlquist, 
Royal-Globe group, is the new most 
loyal gander of Minnesota Blue Goose. 
His associate officers are: Supervisor, 
Herbert E. Smith, Commercial Union- 
Ocean group; custodian, Paul A. 
Thomas, Hanover; guardian, William 
L. Holm, Crum & Forster; keeper, 
Walter W. Ayrault, North British, and 
wielder, Andrew L. Phillips, American 
Group. 


T. E. Dunavant Joins Allstate 


Thomas E. Dunavant has joined All- 
state at the home office as assistant 
state filings director. He was previ- 
ously a casualty rater for the Michigan 
department. 


NAII President 
Says Uniformity 
Means Higher Rates 


Wendell Howard, general manager 
of Kentucky Farm Bureau Mutual and 
president of National Assn. of Inde- 
pendent Insurers, at a press confer- 
ence during the workshop meeting of 
NAII in New Orleans, said $130 mil- 
lion of increased insurance premiums 
will be billed to automobile owners 
unless the independent insurers “can 
remain free to compete.” 

“We have no quarrel with the rat- 
ing bureaus operating in their own 
fashion with their own companies,” 
Mr. Howard said. “Our concern comes 
where there is an effort to force in- 
dependents into the bureau pattern. 
This will automatically raise the in- 
surance rates of many independent 
companies.” 

He said uniform policies out in a 
few states and the consequent uni- 
form rates that accompany them 
“threaten the average American auto 
owner now insured by an independent 
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ASSETS LIABILITIES CAPITAL POLICYHOLDERS 
7? Senate, ioe (Includes Capital) 
Year Deposited as Other Total Annual Market 
Estab- Required Admitted Admitted Statement Value 
lished by low Assets __ Assets Basis Basis 
1896 American and Foreign Insurance Co. $ 421,000 $ 25,131,673 $ 25,552,673 $ 16,382,829 $ 1,500,000 $ 9,169,844 $ 8,541,527 
1863 “The British and Foreign 1,140,911 15,135,182 16,276,093 10,389,788  * 500,000 5,886,305 5,477,927 
Marine Insurance Co. Ltd. 
1911 Glebe Indemnity Company 1,099,534 78,281,649 79,381,183 48,803,484 2,500,000 30,577,699 28,872,596 
1836 “The Liverpool and London and 1,266,376 55,121,078 56,387,454 36,065,841 * 500,000 20,321,613 18,781,367 
Globe Ins. Co. Ltd. 
1811 Newark insurance Company 792,000 32,189,088 32,981,088 21,225,398 2,000,000 11,755,690 11,036,869 
1891 Queen Insurance Company of America 799,496 82,966,077 83,765,573 53,924,018 5,000,000 29,841,555 27,609,254 
1910 Royal indemnity Company 1,144,225 88,458,689 89,602,914 57,039,868 2,500,000 32,563,046 30,666,164 
1845 *Royal Insurance Company, Ltd. 1,219,384 63,368,358 64,587,742 41,843,503 * 500,000 22,744,239 21,356,688 
1896 Star Insurance Company of America 421,000 27,531,509 27,952,509 17,972,785 1,000,000 9,979,724 9,294,497 
1860 *Thames and Mersey Marine 1,141,372 8,948,602 10,089,974 6,293,810  * 500,000 3,796,164 3,574,589 
insurance Co., Ltd. 
1832 Virginia Fire and Marine 421,000 9,621,601 10,042,601 6,301,573 —_ 1,000,000 3,741,028 3,527,299 
Insurance Company 
t Group Total-Consolidated $9,866,298 $484,020,179 $493,886,477  $316,242,897 $16,500,000 $177,643,580 $166,005,450 


tConsolidated Group total eliminates ownership of Virginia Fire 
and Marine Insurance Company stock by Globe Indemnity Company. 


CASU ALTY—SURETY— FIRE — MARINE 


ROYAL-GLOBE INSURANCE GROUP 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK 38, N. Y. 














*United States Branch. The amount shown under "Capital" is the 
statutory deposit required to transact business in the U. S. A. 
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company with substantially higher 
premiums.” 

New automobile styling, high jury 
awards and increased operating costs 
have a tendency to push premium 
rates higher, Mr. Howard remarked, 
and it is “especially mecessary that 
the leveling influence of competition 
be kept open on behalf of the insur- 
ance buyer.” 

He said the independents contend 
that a uniform policy sets a “low 
standard” by requiring all companies 
to meet a minimum, “slowing the 
most progressive to the pace of the 
least.” He cited figures of Massachu- 
setts, the original compulsory state, to 
fortify his argument that uniform pol- 
icies bring higher rates. 

“The need is urgent,’ Mr. Howard 
declared, “for preserving non-uni- 
formity in insurance, non-conformity, 
it might better be called. For the pub- 
lic good and to save the auto owners 
millions of insurance dollars, the in- 
dependents are fighting for the right 
to compete.” 


Chicago Puddle 
Has First Rally 


Some 50 members of Blue Goose 
in Chicago turned out for the first 
luncheon of the Chicago puddle Mon- 
day in the Hamilton hotel. Lester C. 
Petterson, Sun, big toad, presided. 

The meeting was organizational in 
nature, and the members were asked 
to express their preference as to fre- 
quency of meetings, types of activ- 
ities, etc. It was decided to hold 
luncheons every month and to take 
part in some fashion in the golf out- 
ing of Cook County Fire Underwriters 
Assn. May 13. 

Harry A. Olsen, Sun, president of 
the field club, invited the Blue Goose 
to participate in the golf outing, ex- 
plaining that it would then comprise 
the only outing of the year for the 
field men. 

Mr. Petterson called on Sam Levin, 
well known Chicago insurance attor- 
ney who is a noted commentator, and 
he offered some comments and paid 
tribute to Homer Burlingame, retired 
assistant general manager of Western 
Adjustment, pointing out that Mr. 
Burlingame was not letting his inter- 
est in insurance or insurance organi- 
zations dim even though it is no longer 
his vocation. 


A. R. Latimer To Retire 


A. R. Latimer, assistant manager at 
Los Angeles of U.S.F.&G., will retire 
April 1 under the company’s pension 
plan. He was honored this week at a 
dinner given by his associates. 





BOND UNDERWRITING 
MANAGER—$15,000 
Well-known stock company (Mid-West), city 

with population under 500,000. 

Position: Home office bond manager respon- 
sibility for entire fidelity-surety operation. 
Employer specifications: age range 35-45 
(maximum age considered). College back- 
ground (not mandatory), minimum ten years 
fidelity-surety home office experience. Man 
should be presently functioning as man- 
ager or assistant manager home office bond 
department. Personality — appearance im- 
portant. 

Confidential handling all inquiries. Employer 
pays service fee and moving expenses. 


FERGASON PERSONNEL 


INSURANCE PERSONNEL EXCLUSIVELY 
330 S. Wells St. Chicago 6, Ill. 
HArrison 7-9040 
We Broker Insurance Agencies 
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Underwriting Loss 
For Glens Falls 


Glens Falls had an underwriting 
loss of $3,774,625 in 1957 compared 
with a loss of $3,311,564 the previous 
year. Unearned premium reserve in- 
creased by $1,820,219 to $57,444,679, 
and policyholders surplus was down 
by $6,278,265 to $44,949,936 at Dec. 31. 

Premium writings were $80,655,162, 
an increase of 5.5% over 1956. Assets 
were  $150,624,650 at Dec. 31, a de- 
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crease of $959,781. Investment income 
was up 5%. 

Total net loss was 30 cents per share 
after an estimated recovery of 18 cents 
per share of prior years’ taxes. The 
refund results from the 1957 under- 
writing loss, and although it represents 
the final recovery on taxes paid in 
past years, there is a carry forward 
deduction which will reduce future 
taxes by approximately $1,350,000. 

President G. D. Mead reported to 
stockholders that 1957 will go down 
in history as one of the most unsatis- 
factory for the business as a whole. 


Pittsburgh Referral 
Plan Widely Used 


The Pittsburgh client referral plan 
has been operating on a countrywide 
basis for more than a year, and its 
success has prompted the Pennsylva- 
nia Assn. of Insurance Agents to take 
over as a clearing house for the pro- 
ject. 

The plan gives association members 
in every state the aid of 33,000 mem- 
bers of NAIA. 
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... Ag-Empire’s” new work-speeding 
Easy-Write Policies 


It’s the simplest, easiest-typing policy ever to enter the life of a busy gal (or 
agent). Policy, certificate and daily reports fastened “‘snap-out” style at bottom 
permits making corrections in the typewriter without sacrificing the time- 
saving “‘snap-out” feature. Unique short back reduces mailing weight. There’s 
nothing quite like it for getting work out on time. 


story. No obligation. 
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Company. You may contact me. 
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‘Life-Saver’ for Secretaries! 
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And there’s nothing quite like the other extra helps you get from ““Ag-Em- 
pire” :— broad coverages, expert fieldman help, efficient claims handling, full 
promotion helps — everything you need for successful, profitable selling! 


Yes, Mr. Agent . . . after you have filled out and mailed the coupon, the “Ag- 
Empire” man will bring you a sample policy and the complete “‘Ag-Empire” 
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The Agricultural Insurance Co., Dept. N-358, Watertown, N.Y. 
As a Quality Agent, I am interested in teaming-up with a Quality 
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The mechanics of referral are sim- 
ple. Insured, who lives in Pennsylva- 
nia, is transferred to another city. The 
agent who has written his insurance 
sends notice direct to the Pennsylva- 
nia association’s office in Harrisburg, 
or to the local board secretary, if that 
is preferred. The state association then 
notifies the office of the state associa- 
tion where the insured is moving. This 
association or the local board then 
notifies a reliable member agent, rep- 
resenting the company if possible, in 
insured’s new home town. 

It is essential that the agent in the 
new location immediately acknowl- 
edge the lead to the original writing 
agent and send a copy to the office of 
the original state association to make 
sure the client is receiving attention. 

In this way agents are able to con- 
tact prospects who are in the market 
for renewals and possibly additional 
coverage. The efficiency of the plan 
has prompted the Pennsylvania asso- 
ciation to adopt it, and the Pittsburgh 
association has received letters of in- 
quiry from 30 states and Puerto Rico. 


Liquor Liability Bill 
Introduced In Michigan 


LANSING—Possible passage of a 
bill before the Michigan legislature to 
limit suits on liquor bonds or liability 
policies to one year after the occur- 
rence involved may slightly improve 
a rather dreary picture for this phase 
of the business in Michigan, according 
to agency leaders. 

The senate passed the bill, 28-4, and 
it now goes to the house for consider- 
ation. It was introduced by Sen. Leo 
Roy, Hancock agent who is chairman 
of the senate insurance committee. 

A bulletin to the membership re- 
cently from W. O. Hildebrand, secre- 
tary-manager of Michigan Assn. of 
Insurance Agents, noted that some 
companies have been withdrawing 
from the liquor liability market and 
many companies are “contemplating 
issuance of minimum limits only, as 
several are doing.” Careful inspections 
of all risks are the rule, it was noted, 
and companies are analyzing the vol- 
ume of other business in each agency. 


N. Y. Mutual Casualty 


Companies Elect Dowling 


Assn. of New York State Mutual 
Insurance Companies has elected Wil- 
liam F. Dowling, president of New 
York Mutual Casualty, president to 
succeed George Stone, former vice- 
president and general manager of 
Utilities Mutual, who has retired. 
Milton Baier, Merchants Mutual Cas- 
ualty of Buffalo, was elected vice- 
president. Public Service Mutual and 
New York Mutual were elected to the 
governing committee. 


Horton Opens Covington Office 


Horton Adjustment Co. of Louisville 
has opened a new claims office in 
Covington, Ky., under the manage- 
ment of Charles F. White. Mr. White 
has been manager of the Cincinnati 
office for the past two years. 
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Annual Financial Statement 
rket December 31, 1957 ’ 


iSso- ADMITTED ASSETS 

t in- Casts cup Bie Ge Ge iin av. os id. hidk nob 0 a cnddixennsededessddaeneuned suena $ 2,465,250.34 

, Reed va. -<esginsdes. oc TET GRMN s 2 ie. eee 18,701,546.74* 
r eee a RE re ey es EEE oe a IR 374,000.00* * 


FC TTT TET TUTTE eT ee Pe Pr Tee 98,859.60 
re to Premiums in Course of Collection (Under 90 Days) ..........00eececeeeeeeeeees 1,355,310.96 
cur- NETO TTT ET ATER TEET CULT ELUETT COT TELE ee 157,559.12 





ding Wai iene ccc doce aeiiascirdecueueng ee aed $23,152,526.76 











‘man | Reserve for Lanes GRE EA BIW 6 oo oc cicecccccccesceisawsesccvsceaseevans $14,681,361.64 
chix: Reddave foc Tier ac i Gk os bono k sdb ccaccewscedtbaieedecnseuees 3,162,301.74 
. ot | Shenkes Bok MPO So ood ws wacvanceacuxadsieuastadbiness 442,642.7 
and Cee... cea ceuadh nes 6 echib sas e800 AV eaenseecs (etka $1,200,000.00 
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* Amortized value. 
Bonds carried at $436,071.60 in the above statement are deposited as required by law. 


New ** Market value. 
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a CHICAGO NEWARK 
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MINNEAPOLIS 
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Nationwide Mutual 
Shows Plus For 1957 


Nationwide Mutual and Nationwide 


Mutual Fire had operating gains in 
1957. Nationwide Mutual showed a 
profit of $3 million on $132 million of 
written pemiuins, the latter a 6% in- 
crease. Surplus of $44,652,000 was a 
gain of 6.8%, investment income of 
$3,855,000 was up 4.9%, and assets of 
$164,685,000 were up 3.7% 


Nationwide Mutual Fire, which had 
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a loss of $471,000 in 1956, showed an 
underwriting gain last year of $870,- 
000. Written premiums increased 16% 
to $15 million; surplus was up 15.5% 
to $5,894,000, and investment income 
was up 24% to $585,000. 


State Farm Names Turner 


James H. Turner has been elected 
vice-president for administrative serv- 
ices of State Farm Mutual Auto. He 
has been with the company 12 years, 
and has been superintendent of ad- 
ministrative services since 1952. 


Ban Pacific Indemnity‘s 
Ore. Gas Station Plan 


The Oregon department has with- 
drawn approval of a special retail 
service station combination policy fil- 
ing by Pacific Indemnity. Action by 
the department followed a complaint 
by Oregon Assn. of Insurance Agents. 

The special form had been arranged 
for Richfield dealers by Johnson & 
Higgins at Los Angeles. The policy 
would have included coverage for lia- 
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are made. 


ORDER 


THIS NATIONAL DIRECTORY, listing over 5,000 Author- 
ized SHAT-R-PROOF Dealers everywhere. It can work 
for YOU to save you money and still assure complete 


policyholder satisfaction. 


“That R-Poof 


EVERY SCENE IN “REDUCING WINDSHIELD WOR- 





THESE “SISTER PLAQUES” TO CUT YOUR AUTO GLASS 
COSTS. The PLEDGE OF GUARANTEED INSTALLATION 
SERVICE (left) guarantees the finest installations ob- 
tainable. The WINDSHIELD REPLACEMENT GUIDE 
(right) guarantees that only necessary replacements 


- Cut your auto glass losses 


7] I 
“REDUCING WINDSHIELD 


WORRIES” A SOUND-COLOR 
MOVIE SHOWING HOW 
YOU CAN CUT YOUR AUTO 
GLASS LOSSES. 











RIES” IS A MONEY SAVER! MAIL THIS COUPON 


—NOW—FOR YOUR SHOWING 


SHATTERPROOF GLASS CORPORATION 
Detroit 10, Michigan 
() Please schedule-—NO OBLIGATION—a showing of “Reducing 


4815 Cabot Avenve ° 


Windshield Worries”. 


(CD Please send me—FREE—‘Sister Plaques” featuring ‘Windshield 


Replacement Guide” 


NAME. 
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COMPANY 





ADDRESS. 





CITY. 


STATE 





() Please send me -- FREE — National Directory of Authorized 


SHAT-R-PROOF Dealers. 
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bility, including products; $50 deduc- 
tible collision, burglary and broad form 
fidelity based on gallonage sales per 
month. Richfield would have submit- 
ted monthly gallonage figures, billed 
and collected premiums on a monthly 
basis. 

The department cited an Oregon 
statute defining permissible combina- 
tions of risks and prohibiting indivisi- 
ble premiums in withdrawing approv- 
al of the plan. 


Gielow Retires, USA 
Names C. L. Dusell 
Chief Engineer 


Walter C. Gielow has retired as 
chief engineer of Underwriters Service 
Association and is succeeded by Cyril 
L. Dusell. 

Mr. Gielow was with USA for 34 
years, the last nine as chief engineer, 
He was in the Wisconsin field for 
USA from 1924 to 1939. He graduated 
from Illinois Tech and started his in- 
surance career with Underwriters 
Laboratories, later going with Contin- 
ental, the old Independence Bureau 
of Philadelphia and North America. 

Mr. Dusell is a 1936 graduate of 
Illinois Tech and was with Ohio In- 
spection Bureau from 1936 to 1946. 
He was a special agent for Home for 
two years before going with USA as 
southern Ohio field representative. 

Arnold C. Lindeberg has been trans- 
ferred from Chicago to Columbus to 
succeed Mr. Dusell in southern Ohio. 
He has been with USA for two years 
and has been in insurance since 1926 
in inspection bureau and field work. 


Dallas Agents And 
Company Executives 


Discuss Cost Problems 


DALLAS—In their second joint ses- 
sion, Dallas agents and executives of 
stock companies exchanged sugges- 
tions on ways to reduce operating ex- 
penses in an all-afternoon session, 
under sponsorship of the Dallas Assn. 
of Insurance Agents, with James E. 
Wallace, president, as chairman. 

Speakers were: Hal A. Gulledge, 
former Dallas association president, 
on “The Evils of Indiscriminate Agency 
Plants”; Alfonso Ragland, also a former 
Dallas association president, “The 
Necessity of a More Efficient Hand- 
ling of Claims”; Carie Welch, Dallas 
agent, “The Problems of Commission 
Reductions,” and A. R. Buchel, vice- 
president of Gulf, on “Additional Ways 
Agents Can Save Operating Costs,” an 
elaboration of his similar address at 
the first joint meeting in January. 


Wide Range Of Topics 


The suggestions ranged from better 
methods of handling and reporting 
not-taken policies to the waste of com- 
pany time and money resulting from 
appointments of unqualified agents. In 
addition, considerable attention was 
devoted to settling losses in co-opera- 
tion with adjusters. 

The over-all objective, it was pointed 
out, was “to be helpful, not critical, 
even though some of the comments 
pointed to slipshod methods in both 
home offices and agencies.” 








i Distinguished Awards 
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7 Beaux Ants / 


Brochure Free 
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Certificates 
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Warns Of Threat In 
Group Writing Trend 


Group writing is the greatest threat 
to the future of the agency system, 
Thomas A. Harman, president of 
Washington Assn. of Insurance Agents, 
told members of King County (Wash.) 
Insurance Assn. recently. He alerted 
agents to the danger of fictitious 
groupings in the property and casualty 
field. 

If the group philosophy is permitted 
to expand to the writing of property 
and casualty lines, he said, practically 
all the local agent’s business will be 
affected. He estimated that if all agen- 
cy business were converted to a group 
pasis, national commission volume 
would drop about 70%. “If the group 
trend is permitted to continue, the 
commission rate won’t be a problem 
because there won’t be enough com- 
mission left to worry about.” 


Service Part Of Commission 


Relative to the current problem of 
auto commission reductions, Mr. Har- 
man said that agents should convince 
their companies that only a small part 
of the commission is sales remunera- 
tion. Most of the commission is pay- 
ment for adjustment and servicing ex- 
pense during the life of the policy. If 
agents were not available for such 
services, the companies’ expenses 
would be materially increased. Con- 
tinuous service is a considerable ex- 
pense to an agent and any reduction 
in commission would seriously impair 
his ability to render such service, he 
added. 

Recent rate increases in Washing- 
ton, Mr. Harman pointed out, were 
filed with an indicated production cost 
factor of 25% (as compared with 20% 
in California) and commission reduc- 
tions by insurers would be contrary to 
the commission rate indicated in the 
filing. He advised agents to resist ef- 
forts of insurers to introduce commis- 
sion reductions and predicted that 
“within a year (companies) will be 
competing once again for the busi- 
ness.” 

Robert J. Culliton reported that the 
fire contract committee is working for 
return of the 5-year term rule. He 
said the association opposes the aboli- 
tion of the 5-year term because it 
constitutes an unwarranted across-the- 
board rate increase without regard to 
class and, further, that it is discrim- 
inatory, since Washington is the only 
state so restricted. 

President David S. Storey reviewed 
association activities during the pre- 
vious two months. James Charteris, 
vice-president, was program chair- 
man. 





New Rocky Mountain 
Handbook Is Published 


A new Underwriters Handbook 
of the Rocky Mountain States in- 
cluding Colorado, Idaho, Montana, 
New Mexico, Utah and Wyoming 
has just been published by the Na- 
tional Underwriter Company. It 
Provides complete and up-to-date 
information on the agencies, com- 
panies, field men, general agents, 
groups and other organizations af- 
filiated with insurance throughout 
these states. Copies of the new 
Rocky Mountain Handbook may be 
obtained from the National Under- 
writer Company at 420 East Fourth 
street, Cincinnati 2, Ohio, Price 
$12.50 each. 











FeNATIONAL UNDERWRITER 


Operating Problems 
Analyzed By North 


In a talk at the insurance lecture 
series of the University of Arizona, 
John A. North, president of Phoenix 
of Hartford, said that there is a law of 
self preservation “to which we all 
react in proportion to the seriousness 
of a threat to our existence. 

“Assume for a moment,” Mr. North 
said, “that our insurance business may 
be afflicted with 60% loss ratios for 
some time to come. There will then be 
left 40% of the premium dollar for all 
expenses, and for profit, which is our 
first reason for being in the business 
at all. The present average rate of 
commission paid by agency companies 
is about 24%. That leaves 16% for 
all other expenses. Half of this, or 8%, 
goes for wages and salaries. Compared 
to any other industry, that is low. The 
record also shows there are few, if 
any, large salaries paid by insurance 
companies, at least as compared to the 
responsibilities imposed on manage- 
ment.” 

To carry on with the example, this 
leaves 8%, he said. Taxes and assess- 
ments will take a minimum of 5%, 
leaving 3% for rent, postage, telephone 
and telegraph, travel, paper, supplies, 
autos, tabulating expense, mainten- 
ance, and any other necessities. Profit 
must come out of that 3%, too. 


Already In Red 


“But I can tell you that the experi- 
ence of all companies,” he added, “in 
reporting on the items just mentioned, 
is between 5 and 6% before profit—so, 
based on the figures used, we are al- 
ready at least 2% in the red. These 
figures, by the way, are not unre- 
alistic. That is the reason why stock- 
holders are beginning to be more vocal 
and to ask more questions than ever 
before. The policyholder in a mutual 
company should be just as concerned 
but he seldom is until it becomes too 
late.” 

Years, ago, when expenses were 
much lower and loss ratios treated 
insurers more kindly, those companies 
which were able to survive catastro- 
phic years were finally able to build 
up their surplus funds for future 
rainy days, he pointed out. Surplus is 
stockholder money, or policyholder 
money, as the case may be. It has been 
left in the business to provide working 
capital and competitive strength. It 
has been wisely invested and the in- 
come used to pay dividends as a price 
for the use of the stockholder’s money 
which he has invested in a risk busi- 
ness. 

“But now, we have come upon un- 
usual conditions and the stockholder 
sees his share in these surpluses di- 
minishing because it is being called 
upon to make up deficits in operating 
results,” he stated. “He also sees the 
attrition in security values due to 
market fluctuations taking place simul- 
taneously with poor underwriting. He 
wants to know why—when other busi- 
nesses are flourishing—is the insur- 
ance investment he made showing such 
a poor operating experience? He is 
entitled to know. He also wants to 
know what is being done about it.” 
Won’t Wait For Roof To Fall 


Mr. North said no one expects to be 
foolish enough to wait until the roof 
falls in before he makes repairs. That 
is why so many steps are being taken 
by one company after another to im- 
prove their efficiency of operation, try 
new gimmicks, and try to attract a 
better class of business to its books by 
this or that incentive. Many of these 


gimmicks do not work out, he con- 
ceded. For instance, some of the broad 
package policies were made too broad 
for the rate charged and the commis- 
sion allowed. The pendulum needs to 
swing back a little to obtain a better 
balance between premium, loss record, 
and expense. “Give away” provisions in 
some of these contracts don’t always 
work. 


Atlantic Mutual has _ appointed 
Dwight C. Chapman multiple line 
special agent in Maine and northeast 
New Hampshire. 
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North American Re 
Shows Volume Gain 


North American Re reported net 
premiums written of $32,138,960, in 
1957, an increase of $2,132,487 over 
1956. Surplus to policyholders was 
$27,148,126. The loss ratio was 60.75% 
and combined loss and expense ratio 
103.09% for the year. Investment in- 
come was $2,146,397 and net profit 
after taxes $552,492. Admitted assets 
were $77,793,445. 








profits 


ance profitably. 





Overhead up... 


If so, your Life Department can help you 
get them both going in the right direction. 


‘ 
How? By increasing your Life, A&H, and Group busi- 
ness, without adding to your overhead expense. Your 
Life Department is ready to give you, the general insur- 
ance man, all the advice, specialized service, sales and 
promotion assistance you will need to sell Life Insur- 


For all the details, just call our nearest office or write 
Connecticut General Life Insurance Company, Hartford. 
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When it comes to 


CONTRACT BONDS... 


... get a lift with your 
RELIANCE FIELD MAN! 
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RELIANCE INSURANCE COMPANY 


formerly Fire Association of Philadelphia 
Head Office: 401 Walnut Street, Philadelphia, Pennsylvania 





Convention Dates 





March 24, Rhode Island Assn. of Insurance 
Agents, midyear, Sheraton-Biltmore, Pro- 
vidence. 

March 30-April 1, Midwest Territorial Confer- 
ence of NAIA, Fort Des Moines hotel, Des 
Moines. 


March 30-April 1, Iowa Assn. of Insurance 
Agents, annual, Fort Des Moines hotel, Des 
Moines. 

March 31-April 1, National Assn. of Insurance 
Commissioners, Zone 3, Dinkler Plaza hotel, 
Atlanta, Ga. 

April 1, National Assn. of Surety Bond Pro- 
ducers, annual, Westward Ho hotel, Phoenix. 

April 9-12, National Assn. of Insurance Com- 
missioners, Zone 5, Broadmoor hotel, Colo- 
rado Springs, Colo. 

April 10-11. Ohio Assn. of Mutual Insurance 
Agents, annual, Neil House, Columbus, 

April 11, District of Columbia Assn. of In- 
surance Agents I-Day. 

April 13-15, Tennessee Assn. of Mutual Insur- 
ance Agents, annual, Andrew Jackson hotel, 
Nashville. 

April 14-16, Life Insurance Agency Manage- 
ment Assn., A&S meeting, Edgewater Beach 
hotel, Chicago. 

April 16-18, National Assn. of Insurance Com- 
missioners, Zone 2, John Marshall hotel, 
Richmond, Va. 

April 17-18, National Assn. of Casualty & 
Surety Agents, midyear, Muehlebach hotel, 
Kansas City. 


April 24, Chicago I-Day, Conrad Hilton 
hotel. 


April 24-26, Southern Agents Conference of 
NAIA, Fontainebleau hotel, Miami Beach. 

April 28-30, National Assn. of Independent 
Insurance Adjusters, annual, Sheraton Plaza 
hotel, Boston. 

May 1-3, Louisiana Assn. of Insurance Agents, 
annual, Edgewater Gulf hotel, Edgewater 
Park, Miss. 

May 1-3, North Carolina Assn. of Insurance 
Agents, annual, Hotel Carolina, Pinehurst. 

May 2-3, Oklahoma Assn. of Insurance Agents, 
annual, Mayo hotel, Tulsa. 

May 4-6, New York State Assn. of Insurance 
Agents, annual, Hotel Syracuse, Syracuse. 


May 5-7, American Mutual Insurance Al- 
liance, annual, Edgewater Beach hotel, 
Chicago. 

May 8-9, Conference of Mutual Casualty 


Companies, claim conference, Conrad Hilton 
hotel, Chicago. 

May 11-14, American Assn. of Managing Gen- 
eral Agents, annual, Broadmoor hotel, 
Colorado Springs, Colo. 

May 12-14, National Assn. of Mutual Insurance 
—. midyear, Kentucky hotel, Louis- 
ville. 

May 13-14, Illinois Bureau of Casualty Insurers, 
annual, St. Nicholas hotel, Springfield, 

May 16-17, Texas Assn. of Insurance Agents, 
annual, Rice hotel, Houston. 


May 19-23, National Fire Protection Assn., an- 
nual, Palmer House, Chicago. 


May 21-23, Insurance Company Education 
Directors Society, annual, Skytop lodge, 
Skytop, Pa. 


May 22, Midwestern Independent Statistical 
Service, annual, Bismark hotel, Chicago. 

May 23-24, Florida Assn. of Insurance Agents, 
annual, Fontainebleu hotel, Miami Beach. 

May 25-27, Florida Assn. of Mutual Insurance 
Agents, annual, Balmoral hotel, Miami 
Beach. 

June 1-4, Insurance Accounting & Statistical 
Assn., annual, Sherman hotel, Chicago. 

June 6-7, Pennsylvania Claim Men’s Assn., an- 
nual, Bedford Springs, Pa. 

June 8-10, Maryland Assn. of Insurance Agents, 
midyear, Commander hotel, Ocean City. 

June 8-11, Conference of Mutual Casualty 
Companies, management conference, Grove 
Park Inn, Asheville, N. C. 

June 9-11, Southeastern Underwriters Assn., 
annual, The Homestead, Hot Springs, Va. 
June 9-13, National Assn. of Insurance Com- 
missioners, annual, Conrad Hilton hotel, 

Chicago. 

June 11-12, Wisconsin Assn. of Mutual In- 
surance Agents, annual, Schwartz 
Elkhart Lake. 

June 11-14, International Assn. of A&H 
Un » annual, Statler hotel, Los 

Angeles. 


June 11-14, National Assn. of Public Insurance 
Adjusters, annual, Hotel Traymore, Atlantic 
City, N. J. 

June 12-14, Mississippi Assn. of Insurance 
Agents, annual, Edgewater Gulf hotel, Edge- 
water Park. 

June 12-14, North Carolina Assn. of Mutual 
Insurance Agents, annual, Grove Park Inn, 
Asheville. 

June 19-21, Georgia Assn. of Insurance Agents, 
annual, General Oglethorpe hotel, Savannah. 

June 24-27, National Assn. of Insurance Women, 
annual, Statler Hilton hotel, Detroit. 

June 29-July 2, Virginia Assn. of Insurance 
Agents, annual, Cavalier hotel, Virginia 
Beach. 

ae 10-13, West Virginia Assn. of Insurance 

gents, annual, Greenbrier hotel, White 
Sulphur Springs. 

Aug. 21-23, Montana Assn. of Insurance 
Agents, annual, Northern hotel, Billings, 
Mont. 

Sept. 4-5, Conference of Mutual Casualty 
Companies, sales and agency conference, 
Conrad Hilton hotel, Chicago. 
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REINSURANCE 
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J. A. MUNRO 
90 JOHN STREET 
NEW YORK 38, NEW YORK 
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Do You Need 
MORE TIME 


to “Circulate in '58”? 


Mill Owners Mutual can help you 
conserve time for more selling 
through .. . 


Visual Presentation that requires 
less time to give. 


Streamlined Accounting that cuts 
off hours of work. 


“Personal Assistance from fieldmen 
who can help step up productiv- 
ity. 

Agency inquiries given immediate 
attention. Write the Home Office, 
today. 


MILL OWNERS | 
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Meme Office + 2015 Grend Avenue * Ovs Moines, tows == 
The Doorway to Protection 
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Virginia Passes Bills 


On Uninsured Driver 


Bills for the protection of the in- 
sured against the uninsured driver 
have passed the Virginia senate and 
house and gone to the governor for 
signature. 

The bills provide that as of July 1, 
all automobile liability policies sold in 
the state must carry an endorsement 
covering injury and damages to the 
insured driver caused by the unin- 
sured or financially irresponsible mo- 
torist. As of Oct. 1, the latter would 
be charged $15 for the privilege of 
registering his car. This fee has been 
cut from $20. 

The fees thus collected by the divi- 
sion of motor vehicles would go into a 
special fund to be distributed to in- 
surance companies on the basis of 
their automobile liability premium 
volume in the state, and would reduce 
premium charges to the insured driv- 
er who, under the plan, would not 
pay for the endorsement after the first 
year of the program. 


Officers Installed By 
Southern Cal. Buyers 


Southern California chapter of 
American Society of Insurance Man- 
agement at their annual meeting in Los 
Angeles recently installed Wm. E. Rei- 
mer, Carnation Co., as president and 
the other following officers: Phil V. 
Meyers, Lockheed Corp., vice-presi- 
dent; M. J. Bowman, American Potash 
& Chemical Co., secretary; and Waldo 
W. Powers, Signal Oil Co., treasurer. 
Directors are John Nelson, Alfred Hart 
Distilleries, and John Degnon, Ramo 
Woolridge Co. 


Thompson Derr & Brothers 
Marks 100th Anniversary 


Ellsworth Parkhurst was reelected 
president of Thompson Derr & Broth- 
er of Wilkes-Barre at a stockholders 
meeting which marked the 100th an- 
niversary of the country’s oldest gen- 
eral agency. 

Thompson Derr founded the agency 
and was joined shortly by his brother 
Henry. Frank E. Parkhurst, father of 
the present president, came with the 
company in 1891. 

Frank and John Parkhurst, sons of 
Ellsworth Parkhurst, are the third 
generation of the family active as 
members of the firm, which operates 
throughout Pennsylvania. 
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Hand Heads Maryland 


San Antonio Branch 


Maryland Casualty has opened a 
branch at San Antonio in the new Na- 
tional Bank of Commerce building to 
service southwest Texas formerly han- 
dled by the Houston office. 

Frank L. Hand has been appointed 
resident manager. He joined the com- 
pany in 1949 and has been an under- 
writer, special agent, and, since 1954, 
manager of the San Antonio service 
office. 

Francis H. Parker, who has been 
claim manager at San Antonio, is now 
manager of the San Antonio claim 
division. 

B.Lloyd Koch has been named 
manager of the San Antonio casualty 
department. He was formerly at Kan- 
sas Gjty, and, since 1955, has been 
manager of the casualty department 
at Omaha. Robert Still has been ap- 
pointed manager of the bonding de- 
partment, and Bert R. Ives, managing 
accountant. 


GAB Names Hall S. F. 


Manager, Promotes Bolt 


G. Wesley Hall, manager of the in- 
land marine and aircraft division of 
General Adjustment Bureau’s Pacific 
coast department, has been named 
manager of the San Francisco office 
to succeed G. K. Bolt who is promoted 
to general adjuster. 

Mr. Hall joined GAB in 1939 and 
spent seven years in the Rocky Moun- 
tain department. In 1947 he was as- 
signed to the Los Angeles office and 
moved to the inland marine division at 
San Francisco in 1949. Mr. Bolt start- 
ed as an adjuster at Los Angeles in 
1919, and went to General Adjustment 
Bureau in 1937. He has been branch 
manager at San Francisco since 1953. 


Two Retire After Long 


Hartford Fire Careers 


Two home office staff members of 
Hartford Fire group, Mrs. Edward 
Forsberg and Willard J. Horton, retired 
March 1. They served a combined total 
of 72 years with the company. 

Mrs. Forsberg joined Hartford Fire 
in 1920. She has been supervisor of 
the home office hail and rain depart- 
ment. 

Mr. Horton was with Hartford Fire’s 
accounts department throughout his 
34 years with the company. 











Field testing at the General Acci- . 
dent Group means a steady flow 
of ideas proved in actual day-to-- 
day operation. 

You'll find your General Accident 
Group fieldman up-to-the-minute 
and ready to help. He offers a 
service that is field tested. 
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GENERAL ACCIDENT FIRE and LIFE ASSURANCE 
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POTOMAC INSURANCE COMPANY 
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1401 Peachtree St., N.E. 601 Munsey Bldg. 
ATLANTA, GA. BALTIMORE 2, MD. 
TRinity 4-1635 MUlberry 5-2504 








WITH ADDITIONAL OFFICES IN 


P. O. Box 8046 
DALLAS 5, TEXAS 
LAkeside 6-8683 


905 Central Bank Bidg. 
DENVER 2, COLO. 
AMherst 6-0243 


There’s a world of experience goes into the writing of 
Unusual lines of insurance. 


GENERAL LIABILITY 
WORKMENS COMPENSATION 
FINANCIAL RESPONSIBILITY 
HARD TO PLACE RISKS 


Kurt HiITKE 6& COMPANY. INC. 


175 W. Jackson Boulevard 


1535 Wilshire Blvd. 
LOS ANGELES 17, CALIF. 
DUnkirk 8-3161 


TAXICABS 

TRUCKS - BUSSES 
NON-STANDARD AUTOS 
SURPLUS LINES 


General Insurance Agents 
HOME OFFICE 
Phone WAbash 2-3622 
Chicago 4, Illinois 


233 Sansome St. 
SAN FRANCISCO 4, CALIF. 
EXbrook 2-8842 


407 E. Washington St. 
SPRINGFIELD, ILL. 
8-4305 


7950 Biscayne Blvd. 
MIAMI 38, FLA. 
Ploza 7-7658 
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Cal. Directors To Discuss Commissions 


(CONTINUED FROM PAGE 1) 


panies should rescind their commission 
changes or get hit with an anti-trust 
suit. 

In a letter to the members of Cal- 
ifornia Assn. of Insurance Agents, 
President Chickering said the associa- 
tion “has no desire to sue the com- 
panies” but “if suit is filed, the reason 
will be purely and simply that such 
action is dictated by necessity.” 


The letter questions how Commis- 
sioner McConnell was able to be so 
emphatic in his belief that there was 
no concert of action between the com- 
panies in the commission reductions, 
Mr. Chickering saying “We cannot per- 
ceive how the commissioner could have 
positive knowledge that insurance 
companies should not discuss the pro- 
posed commission reduction among 


themselves before taking their action, 
or, having so discussed the reduction, 
have not violated the law.” 

Mr. Chickering said the officers and 
directors of the association “are mak- 
ing every effort to avoid court action.” 

However the association is taking 
no chance that it will not be prepared 
if court action is necessary, and Mr. 
Chickering’s letter informs the agents 
how they should proceed to keep evi- 
dence of the difference in their com- 
mission scales etc. 

Mr. Chickering’s letter goes on to 
say that the association decided to 
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Here's one impression of a brand 
new Steck policy printing press — in r 


reality just as amazing as this sketch! 


A high-speed lithographic giant, it not 
only prints in black and white and color, 
but in one operation produces a complete 
policy ready for shipment! 


With modern equipment, and special talent, 
Steck goes all the way to give you more for 
your policy printing investment. For instance, 
look at the way Steck “customizes” your policy. 


A creative department uses color, design and type 

to form a distinctive, attractive personality. As a result, 
your policy stands out. It says to agent and client, “here's 
a fine representative of a fine company.” 


Ask Steck today about this modern way of making your 
policy work for you. Look at Steck samples, they imme- 


diately catch your eye . . . and eye-appeal is sales appeal! 


If it's worth printing well, it's a Steck job! 


Printers to the Insurance Industry. Write, wire or telephone for information. 


THE Vioek COMPANY 


AUSTIN, TEXAS 
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hire an attorney and threaten anti- 
trust action after slow and careful 
deliberation and detailed examination 
of all the facts and all other potential 
solutions and “with a full realization 
of the possible results of our choice.” 

Insurance Brokers Exchange of Cal- 
ifornia, through its president, Ben 
Breit, has written to Rollo E. Fay, 
coast manager of the National Bureau, 
claiming that the commission reduc- 
tions will not cure the automobile pro- 
blems, “particularly in this class of 
business wherein the producer costs 
are high and maximum servicing time 
required. 

“Even if the commission reduction 
were acceptable, the big problem 
would not be solved,” Mr. Breit’s letter 
continues. “The select business would 
continue to drift to deviating markets, 
Let’s face the facts that the select 
business retained today is on a basis 
of producer service and friendship and 
even this, too frequently, is not suf- 
ficient to retain this business. 


Text Of Letter 


“We of the Insurance Brokers Ex- 
change of California feel it is time to 
overhaul antiquated methods. We 
mean that in addition to eliminating 
many unnecessary company expenses 
consideration also be given the follow- 
ing: 

“1. Provide a market for select busi- 
ness on a discounted or merit rated 
plan before the remainder of this busi- 
ness is irretrievably lost. While the 
major portion of this business has 
been dissipated during recent years, it 
is not too late to display foresight. 
There will be a new generation of pol- 
icyholders, stockholders and produc- 
ers. 

“2. Improve public relations. First 
with respect to a much more efficient 
method of handling claims and second 
with regard to combining of the vast 
sums spent by companies individually 
into one massive collective campaign 
designed to sell the American agency 
system to all of America. 

“Although our viewpoints differ at 
the present time we are hopeful of 
much good resulting from our respec- 
tive efforts. There is a strong aware- 
ness on the part of producers of the 
need to cooperate with the companies 
in cutting costs and eliminating waste. 
We can assist immeasurably. 

“We are unalterably opposed to cut- 
ting commissions. Such action is no 
more logical] than to slash the salaries 
of all insurance companies in the same 
proportion. 

“We believe damage is being done 
the industry and the insurance buy- 
ing public because of a lack of intelli- 
gent effort on the part of the compa- 
nies writing automobile insurance in 
California. After all, the producer has 
played a major role in the building of 
this gigantic business. It is time we 
were consulted, not directed, in its 
conduct. 

“Other than reducing our percent- 
age of compensation, what action 
promised with relation to economies 
has been studied since our meeting in 
December? 

“Unless a conclusive study has been 
made and proper steps have been 
taken toward placing economies into 
effect we can only conclude that three 
valuable months have been lost and 
respectfully request that positive ac- 
tion be taken. We further request that 
the representatives of our respective 
organizations be invited into meeting 
as quickly as practicable.” 


Imperial of Omaha has discontinued 
writing business in the northwest. 
The company will confine operations 
to the home office region. 
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PUBLIC LIABILITY: OLA&T 


Amusement Parks 


Auditoriums and Stadiums 


Auto Racing 
Carnivals 
Community Celebrations 
Dance Halls 
Gun Clubs 
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Insurance Agents & Brokers Painters 
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r he 4 | EXCESS INSURANCE Physicians 


For more information 
on these extra-income 
lines, write for our booklet, 
“Our Inventory Is Your 
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Workmen’s Compensation 
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Jumbo Policies 
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| % Deductible Forms 


Depreciation Insurance 
Business Interruption 
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Hotels 

Mercantile Buildings 
Saw Mills 

















PRODUCT LIABILITY 


All Normal Risks 
Bottlers 

Cosmetics 

Filtration Machinery 
Food Products 

Hair Preparations 
Printing Plates 
Pharmaceuticals 
Restaurants 
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Sporting Events 








SPECIALS 
False Arrest 


Retrospective Penalty 
Premium Insurance 


Twin Insurance 
Water Damage 


FOR TOP MARKETS, FASTEST SERVICE, 


| PLACE THEM THROUGH... 


C. Reid Cloon, President 


175 West Jackson Boulevard 


Opportunity.” 








ILLINOIS R.B. JONES Ince. 


612 Gary National Bank Building 


Gary, Indiana 
TUrner 5-3432 


Chicago 4, Illinois 
WAbash 2-8544 
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Program Ready For 
R. I. Agents’ Midyear 


The program of the midyear meeting 
of Rhode Island Assn. of Insurance 
Agents at the Sheraton-Biltmore in 
Providence March 24 has been com- 
pleted. President Frank J. Lowrey will 
open the meeting with a legislative re- 
port. 

James Goldsmith of Providence will 
introduce the educational features of 
the program. Cliff B. L’Heureux, 
special agent of St. Paul group, Bos- 
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ton, will discuss collections, and W. H. 
Forristall, general manager, the work 
of Factory Insurance Association. 

At the banquet Louie E. Woodbury 
Jr. of Wilmington, N. C., NAIA presi- 
dent, will discuss the agent’s responsi- 
bility. 


Mutual Of Omaha Names Harker 

Carlton Harker has been named as- 
sociate actuary of Mutual of Omaha. 
He has been administrative assistant 
to Donald Schonberg, vice-president 
and chief statistician, since he joined 
the company three years ago. 


Three Claim Managers 


Named By Travelers 


Travelers has appointed Robert H. 
Burnham claim manager at Buffalo, 
succeeding Alfred C. Thomas, who is 
on leave of absence. Also named as 
claim managers are Robert A. Desmond 
at St. Paul and Avery L. Tucker at 
Minneapolis. 

Mr. Burnham joined Travelers in 
1936 as an adjuster at Minneapolis and 
became supervising adjuster before 
being named claim manager there in 








KUND 


OF EXPERIENCE 











In today’s competitive insurance market, it pays to have well-trained and 
experienced fieldmen in the picture with you. 

Fieldmen from The Fund Insurance Companies are thoroughly trained 
to be adept with all the technical tools of their trade. And...they combine 
their knowledge with a spirit of friendly cooperation that means prompt, 
personalized attention when you need it most. 

Backing up that training is a FUND OF EXPERIENCE that makes 
them better qualified to see that your business runs a bit more smoothly 


more profitably. 


Why not let this FUND OF EXPERIENCE go to work for you? Arrange 
today for a meeting with the fieldman from The Fund in your area... you'll 
find him up to the challenge of making himself valuable to you. 



























Name 





To: THE FUND INSURANCE COMPANIES 
AGENCY DEPARTMENT * HOME OFFICE 
3333 CALIFORNIA STREET, SAN FRANCISCO, CALIFORNIA 


1 would like to meet the fieldman from The Fund in my area. 














FIREMAN’S FUND INSURANCE COMPANY ® FIREMAN’S FUND INDEMNITY COMPANY 
HOME FIRE & MARINE INSURANCE COMPANY ¢ NATIONAL SURETY CORPORATION 
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1954. Mr. Desmond has been with 
Travelers since 1927. He served as ad- 
juster at Minneapolis and St. Paul, be- 
came supervising adjuster at Minnea- 
polis in 1944, and later was in charge 
of the St. Paul service office. Mr. 
Tucker joined Travelers in 1939 as an 
adjuster at St. Paul, went to Minnea- 
polis in 1945 and became supervising 
adjuster there in 1950. 


Fla. Fire, EC Rates Cut 


Revised rates on fire and extended 
coverage will save Florida policy- 
holders $4 million this year, according 
to estimates of the insurance depart- 
ment. 

Extended coverage reductions will 
result in premium savings of more than 
$3.5 million and decrease in fire rates 
will add close to $500,000 to the total. 

Extended coverage rates on dwel- 
lings dropped 174%2% and on contents 
about 38%. Manufacturing and mer- 
cantile properties had a decrease of 
10%. 

Fire rates were lowered sharply on 
brick and masonry homes where the 
loss experience has been good. Fire 
protection facilities in areas such as 
greater Miami brought about a 10% 
reduction. 

Where protection is inadequate a 
rise in fire rates up to 30% took place, 
and there was a slight increase on 
frame structures in protected areas. 


_ Restrain Commissioner 


On N. C. Firemens’ Tax 
Superior Court Judge Bickett has 


| signed an order restraining Commis- 


sioner Charles F. Gold of North Caro- 
lina from collecting the firemen’s pen- 
sion fund tax from companies which 
meet certain provisions of the order. 

The order followed complaints filed 
by Niagara Fire and Northwestern 


| Mutual which pointed out that a su- 


perior court judge already had ruled 


| the pension fund act unconstitutional. 


A supreme court test is pending, and 
Judge Bickett’s order is in effect until 
the issue is settled. 

Under the plan in the restraining 
order, companies would file with the 


| commissioner the report required by 


the pension fund act showing the 
amount of tax due, and file a state- 
ment with the clerk of court that this 
report has been made. They will pay 
the tax to the clerk of court, rather 
than to the commissioner. 

The companies indicated in their 
complaint that they would prefer to 
turn the money over to the court be- 
cause there is a question whether, 
under the pension fund act, there 
could be any recovery from the com- 
missioner if the act is declared void. 

The act required the reports to be 
filed with the commissioner within 
60 days after Dec. 31, and the money 
to be paid in 15 days later. Under 
the order, companies which are mem- 
bers of North Carolina Fire Insurance 
Rating Bureau may send their checks 


: to the bureau, which will turn them 


over to the clerk of Wake court March 
17. About $200,000 to $260,000 is in- 
volved. 


Casualty Accountants 
Plan Spring Meeting 


The spring conference of the Assn. 
of Casualty Accountants & Statisti- 
cians will be held at Galen Hall, Wer- 
nersville, Pa., May 6-9. 

Highlights of the meeting will be a 
half-day session on agency accounting, 
collections and billing of installment 
premiums. There will also be @ review 
of company forms used for reporting 
both field and home office traveling 
expenses, as well as presentation of 
various types of reports to manage- 
ment. 
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. —— —— Premiums aca 
Companies Report On 1957 Results oe oe 
Other allied lines .................. 47,797 11,289 Auto BI liability .........0....... 26,606,284 26,504,306 

































































































1 a . Homeowners mult. peril .... 1,665,396 673,017 | Auto PDL. ................... .13,278,348 8,841,858 
Surplus in the following company re oa 4g, Commercial mult. peril ..... 66,225 36,146 Auto phys. dam. 8,233,580 5,918,105 
iev- Earthquake ................. - 100,995 1,727 Aircraft PHD : 71,251 5 
reports refers to surplus to policy $ $ Ocean marine .... | 141,124 —-104,580| Liability (not auto) PD ..... 3,335,223 1,912,385 
holders. Inland marine ...... . 1,877,636 Se wee 1,374.26)  1,565.072 
Auto - liability 7,030,455 Liability (not auto) . 209,402 80,341 Surety . 4,438,926 2,127,775 
Allied American Mutual Fire—Assets, $16,- Auto PDL. ........... 2,311,274 Auto BI liability . . 1,085,173 493,531 | Glass .............. . 505,351 245.208 
031,806, incr., $96,008; loss res., $3,539,303; un- | Auto phys. dam. 1,363,856 Auto PDL ..... . _ 525,238 400,146 Burglary, isn 1,457,610 660,646 
earned prem., $4,850,790; underwriting _ loss, | Aircraft PHD. ..............00 we 78 Auto phys. dam. . . 2,801,609 —1,377,423| Boiler, machinery _— 23,544 
$370,579; investment gain $458,581; net income, | Liability (not auto) PD 271,313 Aircraft PHD .... : | ae See ee Total ...232,676,707 149,249,797 
$24,541; capital, $500,000; surplus, $5,040,780, SES A? abd 6,869 PS iat ata . 152,897 69,327 
decr., $705,637. Surety 35,393 Burglary, theft .......... . 358,951 129,864 Continental, N. Y¥.—Assets, $401,487,678, 
Premiums Losses Glass . Excess of loss & catas. . —387,296 —1,305,763 | decr., $30,845,425; loss res., $15,188,184; un- 
Earned Incurred| Burglary, theft 2,293 , | er eee ‘25, 766,589 11,259,450 earned prem., $80,391,510; underwriting loss, 
$ $ Boiler, machinery . 359,610 438,459 | $7,202,086; investment gain, $17,140,233; net in- 
et Se 72, 741,643 44,125,132 Charter Oak Fire—Assets, $3,251,032, incr.,| come, $10,479,429; capital, $33,264,955; surplus, 
519.014 149,997 $44,701; investment gain, $69,159; net income, | $296,934,708, decr., $41,687,556. 
ene ensasnneeatetacceneresseset/ satiate , so. |  Caledonian-American—Assets, $3,277,588, | $39,401; canital $1,000,000; surplus, $3,221,263, | Fire  .....scccsssveesssesssneessneeeenesesneere2By 088, 14,894,741 
Extended “coverage Naat aes | incr., $420,276; loss res., $568,333; underwrit-| incr., $39,401. Extended coverage . 5,269,221 
no ners mult. peril. 214.688 85.745 | ng sain, $87,432; investment gain, $99,282; net Other allied lines .. = 
Boineneke Pe 5 — oo ‘ BE | at gag —- $1,000,000; surplus, Chicago Motor Club—Assets, $14,774,356, ta Cewhaa crops) 2.042 699 1.356 an 
Inland marine .. . 71,443 22,827| Five incr., $86,680. $27,023 172,775 | Tect-» $2,895,989; loss res., $5,264,632; unearned Ocean marine ve 812.336 4.028.961 
Auto BI liability .. - 1,836,127 2,087,937 | Beran Gog 123.743 -73°'815| Prem., $5,108,053; underwriting loss, $766,632; Tmiand marine “. 4,740,767 2,666,516 
Auto phys. dam. . 2,382,399 1,152.387| Ofer allied lines. an "931 | vestment gain, $282,212; net income, $—504.- Auto phys. dam "13'201'149 7.643.024 
Auto PDL... - 551,000 _ 741,821! Homeowners mult. “peri 29,789 9,00 | 422: capital, $3,000,000; surplus, $3,374,541, | ‘Aircraft PHD. 0.750 ‘161,508 
ireraft PHD . oe ) . 1 én ’ ’ ecr., nl Ee ee eee 6,175,48 
Excess of 105s 113,700 ‘aa,o7s| Commnereial mult. peril .... 6.837 = 13,713 | Auto BI liability nnn 3,222,501 3,005,616 | TOCE wnvneeerrrrnrerer 04,468,174 36,175,482 
Total ig , 5,926,860 4,163,917) “tna y scnseesessneneeserreenes . , | Auto PDL... . 1,776,390 1,325,566 _ ‘ 
Hail (growing crops) . , 3 1} Auto phys. dam. . 3,985,529 2,193,459 Emmco—Assets, $43,512,990, decr., $3,550,667; 
American _ Equitable—Assets, $36,737,073, | frigid Wutite " 528 300 | Auto Medical 803,859 474,940 loss res., $2,464,118; unearned prem., $27,787,- 
023,057; 1 $2,163,034; unearned Inland marine ....... 61,35, 37,932 aes  9,788'369  6,999'581| 867; underwriting gain, $1,887,792; investment 
— IT, 813 i caderwriiaan loss "$858.304: ee gary (indiv.) 13,020 4,063 | “ ee ne gain, $759,935; net income, $1,467,668; etal. 
r | Sees z ‘ . ° ‘ , i -» $1,258. ‘ 
investment gain $1,122,335; net income, $277,- o's ae (indiv.) y wale Sent Citizens’ Mutual Automobile—Assets, $12,- a ae ena pm pa 
652; capital, $1,500,000; surplus, $14,970,080.) Group A&S voces . 42,942 18,555 543,686, incr., $27,841; loss res., $3,162,051; un- ies na cea op . 
decr., $2,066,356. | Workmen’s comp. 81,688 59,159; earned prem., $5,877,346; underwriting gain, | Employers Reinsurance—Assets, $70,601,597, 
Fire 8,559,450 4,359,445| Liability (not auto) 82,829 46,086 | $162,520; investment gain, $262,993; net income,| incr., $6,279,231; loss res., $27,241,112; un- 
Extended coverage .............. 3,695,245 1,730,831 Auto BI liability 431,542 243,350 | $289,481; capital, $200,000; surplus, $2,456,434,, earned prem., $16,712,376; underwriting gain, 
Other allied —_ “— etiune seam a a - 171,333 74,824 | a $49,257. eeeees —— aaa ee eee by scatman 
Homeowners mult. peril .... , , | Auto phys dam. ..... - 210,611 128,168 ’ , come, 415,109; , »UUU,0UU; J 
Commercial mult. peril ...... 51,324 48,575 Liability (not auto) 17,704 5,558 | Extended coverage ............ 104,811 55,500 | $17,069,670, decr., $336,870. 
Earthquake ..... . 33,604 we PE ees 54,835 29,736 | Homeowners mult. peril .... _32,210 10,241 | Fi] eccssssseeseeeceeesssssseens 
Hail (growing . 657,537 122,407 66,916; Workmen’s comp. 





574,598 240,282 | Extended coverage 
209 


Ocean MAFINE ........... 291 2'074 Liability (not auto) . Other allied lines .. 








So 
~ 
bknd 
ey 
= 
a 





Inland marine ....... 680,797 23,739 9,438 , Auto BI liability .. Homeowners mult. ril .... i 
Liability (not auto) 25,520 7 an Total 1,852,875 1,004,838 Auto PDL .............. .. 3,031,552 1,877,596 | Commercial mult. peril ...... 24,493 4,406 
Auto phys. dam. .. | Auto phys. dam... 5,659,475 3,450,220) Earthquake _.................. e 











eet PHD PTA ae ee California Casualty Indemnity Exchange— | Glass 27,514 10,565 Hail (growing crops) 

Glas: 1,811 829| Assets, $17,197,278, incr., $796,180; loss res.,| Burglary, theft... 26,827 15,798; Inland marine .............- 

on ng TEE cccsteserseesniceetoes 36,237 14,323 $5,270,571; unearned prem., $2,877,040; under- | Auto medical payment ....... 832,657 451,933 | Accident only (indiv.) 2 

Total 15,903,008 8,232,761) writing gain, $1,162,882; investment gain,| Other medical payment .... 35,176 20,663; A&S (indiv.) ......... en 
$508,428; net income, $1,634,961; surplus, $5,-| Other physical damage ...... 727 a) Hosp. & Med. (Indiv.) ........ 
898,860, decr., $386,893. OG dcccreencinmimnceneil 13,963,776 7,547,298| Group A&s .......... 


American Home—Assets, $44,498,920, decr., 
$1,278,055; loss res., $4,932,181; unearned prem., 
$12,591,330; underwriting loss, $2,699,953; in- 
vestment gain, $1,011,684; net income, $—1, 625.- 


| Homeowners mult. peril .... 
| Workmen’s comp. ........ . 5,343,674 3,666,874 
Liability (not auto) 
Auto BI liability 








Commercial Standard— Assets, $15,680,474, | }oriiite mot cate) 


1,932,938 aoeaes incr., $1,133,710; loss res., $2,345,001; unearned | | Auto BI liability .... 

























































































987; capital, $1,897,160; surplus, $16,262,219, prem., $8,067,628; underwriting loss, $913,874; Auto PDL occ... 
decr., $4,837,153. et - 167,024 374,806 | investment gain, $310,988; net income, $—297,-| Auto phes. dam: 
Fire 4,960,454 2,731,141 Liability (not auto) PD ..... "17,626 11,158 | 833; Gis aot $1,100,000; surplus, $4,012,741,) Aircraft PHD ec... eras ais 
Extended coverage -- 1,934, ,036, } ecr., save. | Liability tony auto) PD y x 
a etiied lines ae 108,221 | FI csassticstasssseccctisintesessiect 9,739,297 5,744, 331 Fire — : 1.311.517 569,834 ; 1,023,611 31 $108 
Homeowners mult. peril 55,770 | Extende COVETAZ!  .n.cceceeeeeee Ly 5 3,447,787 1,135. 
Commercial mult pect ‘ '598| _ Calvert Fire—Assets, $65,304,780, decr., $945,-| Other allied lines ......... a 4,501 + OO saat 
Earthquake ve 49,421 5,671 642; loss res., $3,409,017; unearned orem., $27,| Homeowners mult. peril 7,163 139,567 58,469 
Hail (growing crop: ) . 400,885 284,449 | 945,099; underwriting gain, $1,155,970; invest-| Earthauake ............cc008 131 69.346 40,279 
Ocean marine ........ . 1,514,260 1,123,832; Ment gain, $1,720,901; net income, $1,831,281;| Hail (growing crops) 172,533 332,401 27,276 
Inland marine ...... . 1,053,931 756,377 | Capital, $1,000,000; surplus $31,653,615, incr.,| Inland marine ..... 212,704 25,766,008 11,141,918 
Accident only (indiv.) 63,678 34,569 a me 200.278 216,900 bye nets =, ape peepee 
A&S (indiv.) ........ 187) caeeeeeeeee | SANG Mar>rine ........... a y (not auto = \ 5 | e, Madison—As- 
Gow Aas ...... 57,676 34.706| Auto phys. dam. . 24,934,688 17,799,370 Auto BI liability .... ~. 1,999,261 1,057,325 Bg yg egy ion: ae 
Workmen’s comp. 798,323 M70,58B | TORRE sccereccserccnsensererssvecsenscczes 25,202,967 18,016,331, Auto PDL. ............ .. 1,104,909 607,597 | 579 090: unearned prem. $7,401,014; underwrit- 
Liability (not auto) 215,384 91,327 Auto PHYS. dam. .....ccceceeseee 1,742,256 1,004,751 ing loss, $433,748; investment gain, $813,355; 
Auto BI liability ..... . 852,568 532,461 Canal, S. C.—Assets, $3,650,242, incr., $374,- Fidelity 41,399 935! net income. gists 919: guaranty fund, $750,C0:; 
i “SSR 371,060 269,212 | 858; loss res., $679,739; unearned_prem., $1,544,- Surety’ 131,342 41,264 
Auto phys. dam. 2,267,728 1,268,898; 395; underwriting loss, $22,096; investment | NTIIIIIIE. ; saatickstecnnieaatnabianeuiesendcsmbeioedl 64,871 299,143 
Aircraft PHD. .............. - 42,299 62,379 | gain, $64,666; net income, $39,086:: 2 Scapitals | urgiaty. | en 75,847 ; 261.564 
Liability (not auto) PD 91,505 55,771 | $500,000; surplus; $855,309, incr., $4,091 Title 292,503 Other allied lines ..... 445 1,215 
757 | Fire 3,116 1,868| Total 10,497,111 5,221,935 | Tiana marine-cargo 18,339 8,561 
1,214 219/ Extended Coverage occu 1,255 183 Accident only (indiv.) 12,169 5,575 
9,281 3,795 | Inland marine .......... . 26359 11,286 Continental Casualty—Assets, $355,501,659,| Hosp. & med. (indiv.) .. 6,230 2,369 
46,521 19,128) Auto BI liability . . 905,621 544,254 | incr., $14,772,167; loss res., $111,176,402; un-| Group A&S sete ’ 
. /77 263) Auto PDL on. .. 484,132 251,509| earned prem., $80,787,317; underwriting loss,| Non-can A&S 
-15,173,788 9,060,175! Auto phys. dam. 66,655 62,468 | $1,966,537; investment gain, $8,745,576; net in-| Liability ‘nad auto) 
Surety x _ come $6,708,600; capital. $14,587,975; surplus,| Auto BI liability .......... 
American Mutual Liability—Assets, $156,710,- Total 1,486,043 871, 570 | $146,774,208, decr., $6,531,062. Auto PDL ............. 
749, incr., $2,341,159; loss res., $87,833,706; un- | Fire 6,580,133 3,140,130) Auto phys. dam. .......... 
earned prem., $16,668,030; underwriting gain, Cavalier—Assets, $2,917,329, incr., 132,488; | Extended coverage ............. 3,013,106  1,521,495| Liability (not auto) PD 387 38,194 
$8,490,576; investment gain, $4,039,164; net in-| loss res., $138,572; unearned prem., $1,475,682; | Other allied lines ......... .. 297,659 13,210| Burglary, theft 75,596 25,392 










come, $11,833,513; capital, $1,000,000; surplus, | underwriting loss, $55,869; investment gain,| Homeowners mult. peril 720,189 389,794 Total 





$29,963,978, decr., $116,835. | $70,792; net income, $14,923; capital, $400,000;| Commercial mult. peril Ri 44,642 102,115 

Fire 18,133 4,717 | surplus, $1,226,406, incr., $15,185. | Earthquake  ..........0.0..... S 67,295 7| Fidelity & Casualty—Assets, $268,188,223, 

Extended coverage «nc... 3,803 691 | ARS BERG. GOR. cence 1,137,416 848,154 | Hail (growing crops) . . 880,255 617,803 decr., $17,481,326; loss res., $90,608,554; un- 
63 







| Ocean marine .... 
Inland marine . 
Accident only ( 


Other allied lines ... 
Homeowners mult. peri 
Inland marine « 





251,374 251,020 | earned prem., $58,987,050; underwriting loss, 
3,387,997 1,874,252 | $14,710,696; investment gain, $10,892,917; net 


34 2 Central Mutual, Van Wert—Assets, $44,170,131, 
1 8,905,684 2,882,780! income, $—3,408,253; capital, $10,000.000; sur- 


decr., $1,773,052; loss res., $3,532,326; un-/| 














13,086 | earned prem., $23,728,903; underwriting oq A&S (indiv.) 11,703,061 | plus, $103,251,807, decr., $25,381,021. 
124,354 | $2,869,735; investment gain, $1,204,844; net in-| Hosp. & Med. 8,920,129 | Accident only (indiv.) ........ 1,874,594 646,171 
, 43,676 | come, $3,679,822; surplus, $12,789,114, incr., $1,-| Group A&S 68,191,682 50,096,718 | Health (indiv.) ......... .. 36,272 11,691 
“fo ee 7,572,240 6,772,805) 599,799. Non-Can AGrS  ......ccccccsccscceesseees 382,092 193,301| Workmen’s comp. 27,171,780 18,174,648 


Workmen’s comp. 


: 14,823,011 | Liability (not auto) 15,931,667 8,780,640 
Liability (not auto) 


5,863,571 | Auto BI liability ................... 43,599,359 32,189,342 


.40,677,807 22,062,241) Fire 12,416,302 6,028,949| Workmen’s comp. .. 
6,992,339 3,782,409} Extended coverage. .............. 4,805,136 2,295,503| Liability (not auto) 


REINSURANCE 


Through Intermediaries Only 


FIRE—CASUALTY 


THE STUYVESANT INSURANCE COMPANY 


2105 Hamilton metre camsnteue: Pa. 308 wert ane pobre Bvd., Chicago 6 
HEmiock 5-3541 WAbash 2-7515 

















29 FieNATIONAL UNDERWRITER 


Premiums Losses 

Earned Incurred | 

| 
Auto PDL —_ isdeshieeaial 18,099,832 11,100,408 | Earthquake 
Liability (not auto) PD ...... 4,140,639 1,579, 582 | 
Fidelity sesessssssssesesssrsseresessereeve 3,093,660 1,292,663 | Ocean marine oan 
Surety aes ail pension 3,628,982 587,750 | Inland marine .......... 
Burglary, theft .... 13,698 | Miscellaneous lines 





Total : <cssvssasssessssseeseeeeed 17,536,789 74,376,598 | Accident only (indiv.) . 
A&S (individual) ........ 

Fireman’s Fund—Assets, $330,694,979, decr.,| Hosp. & med. (indiv.) . 
$4,316,139; loss res., $57,395,632; unearned | Group ) 


prem., $105,376,289; underwriting loss, $7,448,- | Health only (indiv.) 


024; investment gain, $5,720,975; net income, | Workmen’s comp. ...... 


$—1,767,906, capital, $7,500,000; surplus, $129,- | Liability (not auto) 
116,164, decr., $15,866,849. Auto BI liability ....... 
Pee Sea 22,712,237 11,858,553 | Auto PDL. ............... 
Extended coverage . 7,084,590 4,211,040; Auto phys. dam. 

Other allied lines 





Hail (growing — 








216,902 103,909 | Aircraft PHD .......:cccs.0 
Homeowners mult. peril .... 2,472,838 1,338,535 | Liability (not auto) PD ....... 
Commercial mult. peril ...... ef See YY Be ee 2,948,678 










Losses Premiums 

Incurred Earned 
$ 

.. 4,122,139 

627,916 

5,219,253 Burglary, a 

6,486,705 | Boiler, machiner 1,562 





892,005 | Wartimepandi ....... cscs — _sesnensesnse —8,14 
430,104 BOGE cccscecescscococsesentnenesssonssncs [21,904,735 68,921,704 
239,258 


27,575 Fireman’s Fund Indemnity—Assets, $57,425,- 
2,517,245 | 861, incr., $789,906; loss res., $12,864,538; un- | 
45,627| earned prem., $23,618,823; underwriting loss, 
5,352,183 ee investment gain, $1,588,493; net in- 
2,391,771 | com $—88,180; capital, $2,000,000; 


9,727,079 | $18, 015, 286, decr., $969,153. 
4,187,123 | Fire = 





6,923,285 | Extended coverage 1,587,925 
150,232 | Other allied lines ....... als 48,616 
535,821 | Homeowners mult. peril .... 554,256 

1,485,004 Commercial mult. peril ...... 293,171 








~ What a difference 
a form can make! 


“SHORT WRITE’” 
POLICIES 


... are so easy to prepare... 
... with only one standard format for — 


AUTOMOBILE - BURGLARY - COMPREHENSIVE DWELLING 
HOMEOWNERS - INLAND MARINE * LIABILITY 





2. Set 2 tab and I decimal position on stub—standard data posi- 
tion the same on all policies. (3 positions instead of 7 or more, 
no “weaving” back and forth—typing area designed for utmost 
convenience and efficiency). 


ES Ay \ 
* ASS OA ; 


4. Insert in separate jacket—window opening shows policy no., 
insureds name and address, policy term, agency. (No typing 
necessary on jacket) NOTE: text is guaranteed on “Short 
Write” policies. 


Samples and complete information on time-saving ‘“‘Short Write” on request to Dept. N 


RECORDING & STATISTICAL CORPORATION 


NEW YORK 








1. Insert Reddi-Snap carbon loaded declarations in machine. (no 
hand-interleaving of carbons, out of line typing, left-out pages). 


3. Snap the forms out, discarding carbons—clear copies for home 
office, agent, certificate of insurance, PLUS cards for any inter- 
office system (if desired)—ALL IN ONE TYPING. 





| Burglary, theft 














. Fold and insert in special window envelope showing insured’s 
name and address—seal and stamp. (No duplicate typing of 
envelopes, no chance of error). 


176 Broadway. BEekman 3-4434 


BOSTON 55 Wm. T. Morrissey Blvd. AVenue 2-8007 


SALES CHICAGO 
MINNEAPOLIS 
OFFICES DES MOINES 
ORANGE, CAL. 
TORONTO, CAN. 


PRINTING PLANTS: DANVILLE, ILL. BOSTON -TORONTO NATION-WIDE 


233 W. Jackson Blvd. HArrison 7-7357 
3841 Drew Ave., South. W Alnut 2-5922 

3119 Victoria Drive. BLackburn 5-1622 Re 
359 N. Maplewood St. KEllogg 2-1162 
650 King St., West. EMpire 4-8351 





| Liability (not auto) PD 





| A&S (indiv.) 


SERVICE 





March 21, 1958 


Premiums Losses 
Earned  Incurreq 
$ $ 













Earthquake  .......cc.ccccsccscsccssseeee 23,183 
Hail (growing crops) 479,524 347,469 
Ocean marine ......... . 1,648,790 1,169,839 
Inland marine .. . 2,500,369 1,453,916 
Misc. lines. ............. . 331,310 199,932 
4 . ,008 96,402 
97,388 53,626 
18,404 1 
673,589 564,210 
75,968 1 


Health only (indiv.) 
Workmen’s comp. .. 
ae eee auto) “ 
uto liability ...... . 3,228,049 2,1 
Auto PDL .. ys 
Auto phys. d 
Aircraft PHD . 
Liability (not au 0) 











SI» Senicltatscctscscccsiiatssctecetceeses 
Surety isan 
lass 79,144 
POUTIIAT SY, TEMBER occccccecccsensesences 287,040 
| Boiler, machinery ‘ "240 
Wartimepandi ...............ccse0000 —1,824 
Total 27,323,475 15,447/963 





Firemen’s Mutual, Providence—Assets, $53,- 
787,289, incr., $2,121,459; loss res., $1,996, 
unearned prem., $27,582, 480; underwriting oa 


| $9,799,437; investment gain, $1,489,110; net in. 


come, $10,887,488; guaranty a, $750, ‘000; sur- 
plus, pane 941,419, incr., oN 556. 
 igigaeete 18,838,128 5,494,962 


French Union—Assets, $3,858,456, decr., $40,- 
431; loss res., $368,551; unearned prem., $1,- 
446,865; underwriting loss, $34,766; investment 


| gain, $103,240; net income, $65,025; statutory 


— $500,000; surplus, $1,988,107, ‘decr., $79,- 


Fire 1,011,390 
Extended coverage ....... _ 
Other allied lines .......... 













Homeowners mult. peril .... 21,503 395 
Commercial mult, peril ...... 5,690 7,448 
Earthquake = 5,779 —10 
Inland Marine .... 1,394 1,452 


Liability (not auto) . 
Auto phys. dam. .... is 
2 eee 


, Surety 100 —10 





EE Se ESR 6 1 





- 18 148 
TOUR. _nnvenssesaseqservenosecsscrnsaneionsn 1,341,125 753,203 


General, Fort Worth—Assets, $6,003,824, 
decr., $175,978; loss res., $1,130,608; unearned 
prem., $2,473,178; underwriting gain, $83,205; 
investment gain, $214,673; net income, $178,385; 
capital, $1,000,000; surplus, $2,003,924, decr., 
$135,899. 

Fire .. 476,746 237,002 
Extended coverage 465,559 139,838 
Other allied lines ......... 
Homeowners mult. peril 
0 Oe eee 
Hail (growing crops) on 
Inland marine ........... an 15,246 
Workmen’s comp. 
Liability (not auto) . 
Auto BI Wability ... = 
Auto PDL. ...... 339,955 222,692 
Auto phys. d 
NET = <cascascersemexne ie 6,367 
Surety 
Glass 

























Tota 


General Exchange—Assets, $186,089,048, decr., 
$10,163,321; loss res., $2,750,026; unearned 
prem., $120,722,166; underwriting loss, $3,175,- 
791; investment gain, $4,726,677; net income, 


| $2,363,361; capital, $4,000,000; surplus, $55,929,- 


696, decr., $665,000. 
Auto phys. dam. .............0. 127,944,069 76,186,639 


General Reinsurance—Assets,  $126,699,981, 
incr., $1,946,456; loss res., $39,885,265; un- 
earned prem., $30,321,016; underwriting gain, 
$842,284; investment gain, $3,220,927; net in- 
come, $3,388,778; capital, $6,600,000; surplus, 


| $40,775,601, decr., vere 735. 








Fire 
Extended 
Other allied lines 








Homeowners mult. per pe 810,886 397, 
Commercial mult. peril ...... 65,893 = 







POD ccsccsscccsecccececses a 73,100 
Hail (growing crops) rh 

Ocean marine ............. 
Inland marine ... 
Accident only (indiv.) . 












Health (indiv.) 95,447 
Hosp. & med. (indiv.) . 391,84! 188,133 
Group A&S 29 eats 


Workmen’s comp. 
Liability (not auto) 
Auto BI liability .. 


Auto PDL... 2,416,647 687,562 
Auto phys. dam. 3,140,534 1,412,853 
Aircraft PHD  ................ 028 








|... ae: 738,416 
Surety 
_— aati - emcdinies 
urglary, theft -_ 
| Boiler, machinery ............ ae 582,358 
Credit 41,049 
Total 23,594,479 





Glens Falls—Assets, $150,624,650, decr., $959,- 
781; loss res., $36,311,649; unearned prem., 
$57, 444, 679, underwriting loss, $3,774,624; = 
vestment gain, $3,161,176; net ——, 











pra rome gO: surplus, 949,936, 
ecr., $6,278,264. 

Fire err 
Extended coverage 2,376,792 
Other allied lines 26,837 
Homeowners mult. peril... 1,069,817 
Commercial mult. peril ...... 175,103 105,085 
Earthquake on... sien 40.664 81 


Hail (growing crops) 
Ocean marine ........ 
Inland marine ... 
Accident only (indiv.) . 





SL FREI... cotkserdnessacieenenens 


Ma 


888 


—1,824 
15,447,968 


ets, $53,. 
1,996,468; 





148 
753,203 


$6,003,824, 
unearned 
, $83,205; 
$178,385; 
4, decr., 
237,002 
139,838 
1,787 
20,732 
128,979 

255 


76,186,639 


26,699,981, 
265; un- 
ing gain, 
- net in- 

surplus, 


1,116,276 
1,011,471 
900.56 


March 21, 1958 


Losses | 


Premiums 
Earned 


Workmen’S COMP.  ..........0000 

Liability (not auto) . 

Auto BI liability ... 
— a 












528 
42,512,788 
Globe & Republic—Assets, $13,796,491, decr., | 
$589,642; loss res., $811,138; unearned prem., 
$6,680,210; underwriting loss, $326,766; invest- | 
ment gain, $410,139; net income, $85,274; capi- 
tal, $1,000,000; surplus, $5,794,129, decr., $722,- 
761. 














Fire . 3,209,794 1,634,792 
Extended coverage ............. 1,385,717 649,063 | 
Other allied lines. ........ ie 8,301 | 
Homeowners mult. peril .... 228,324 103,451 
Commercial mult. peril ...... 19,247 18,214 
Earthquake 12,602 13 | 
Hail (growing crops) .......... 246,576 176,325 | 
Ocean marine .............. 110, 81,707 
Inland marine ........ 255,299 129,600 | 
Liability (not auto) 9,570 2,954 | 
Auto phys. dam. ... 452,148 277,182 | 
y ES | > RR 7: <" ema 
Glass 679 311 
Burglary, theft 00... 3,589 5,372 | 

5,963,628 3,087,285 


Grange Mutual Casualty—Assets, $10,460,340, | 
incr., $837,409; loss res., $3,702,234; unearned | 
prem., $2,733,909; underwriting gain, $100,796; | 
investment gain, $222,053; net income, $233,846; | 
surplus, $3,588,502, incr., pagans 


















Fire 7,323 6,596 
Extended coverage  ...........0 9,687 4,392 | 
Homeowners mult. peril 3,888 252 
Comprehensive —o.e.ecseserereseeseee 756,202 488,169 
Accident only (indiv.) 35,578 5,842 
Hospitalization. ........ 976,396 801,308 
Hosp. & med. ........... 23.471 7,990 
Liability (not auto) . 86,577 8,397 | 
Auto BI liability ... 2,230,6 1,891,698 | 
Auto PDL ............. 1,251,430 ,106,285 | 
Auto phys. dam. ........... 2,621,670 1,946,976 | 
Liability (not auto) PD 62,210 12,548 
Burglary, theft ..........cccsssesse 7. wae 
Cargo 9,620 5,778 
Death of livestock ............0 6,026 2,887 
Medical payments . .. 587,462 264,805 
SEMI” ss sccclinteghstetbootaessrciesosecsieee 8,678,307 6,553,931 | 
Harleysville Mutual Casualty—Assets, $22,- 
334,420, incr., $1,431,212; loss res., $6,651,843; 


unearned prem., $6,902,088; underwriting loss, 
$720,253; investment gain, $515,081; net income, 
$—349,204; surplus, $6,343,077, — $539,830. 

Fire 








755 28,277 
Extended coverage ............ 13,811 794 
Other allied lines ........... ocean 
Homeowners mult. peril 2,571 


Inland marine 
Workmen’s comp. 
Liability (not auto) . 
Auto BI liability ... 
Auto Sy: 

n 








Liability (not auto) PD ....... 134,460 62,509 

Glass 45,354 19,190 
0 57,845 0 
ES sansektospions 14,582,604 8,587,391 





Harleysville Mutual—Assets, $6,997,290, incr., | 
$86,679; loss res., $521,346; unearned prem., 
$2,677,798, underwriting loss, $347,705; invest- 












ment gain, $175,663; net income, $—220,746; 
surplus, $3,613,397, decr., $306,996. 
Fire 58,123 27,441 
Extended coverage ............... 16,052 852 
Other allied lines ........ iin. «ieseieaees 
Homeowners mult. peril .... 15,291 2,481 | 
Inland marine .............. a 13,683 5,091 
— NG MII. -<cssnscepesssstantes tena 2,738,731 
i merece) 





ss 

Burglary, theft 168 1 
| i 4,677,338 2,774,600 
Hartford Fire—Assets, $468,252,195, decr., 
$13,381,654; loss res., $28,156,219; unearned | 
prem., $139,827,148; underwriting loss, $3,921,- 
775; investment gain, $12,627,252; net income, 
$8,579,194; capital, $25,000,000; surplus, $285,916,- 
ma decr., $18,277,500. 
re 














68,555.270 34,206 846 : : 
y | $400,000; surplus, $1,977,130, incr. $33,385. 
Extended coverage ............. 23,227,533 12,886,548 $ 
Other allied lines .. 1069. ‘ Auto phys dam... 3,442,300 1,987,725 
Homeowners mult. peril .... 3,498,399 2,202,784 | 
Commercial mult. peril ...... 151 ses 89,7 P Le es tne age ry —— 
qual 157, | decr., $3,041,161; loss res., ,591,243; unearne 
Hail (growing crop) oo... 3,161,719 1,768,849 | prem., $16,026,826, underwriting gain, $1,588,- 
Ocean marine ............ 5.773.848  3,801,625| 430; investment gain, $1,168,415; net income, | 
Auto Phys. dam. 34.312,316 19,384,454| $2,505,361; guaranty fund, $750,000; surplus, 
md azine 15,344,443 1.913481 $12,108,408, decr., $2,982,019. see isan 
Ti t 41 ire ,029,' 5 
=e 204,655 64,834 | Extended coverage ............. 375,025 —423,329 
een... Se. See! Seetsemens eat Sel. GRR: «| SORT 
ce staiateilbee tienes Comenaretal mult. peril .... 12,983 he 
Home Fire & Marine—Assets, $64,377,821, | Earthquake 190 
decr., $56,675; loss res., $12,864,538; unearned | Pace rl — poe ego 
prem., $23,618,823; underwriting loss, $1,669,- A.&S. (indiv.) Pi 139.735 98 285 
; investment gain, $1,858,914; net income, | Group Aaa 2.875.380 2.539 757 
a fapital, $2,000,000; surplus, $24,967,222, | Workmen's comp. 10'190.267 
te 5,090,673 2,657,951| Liability (not auto) 2,003,874 1,453,270 
Estended coverage ........... 1,587,025  943,853| Auto BI liability .. ping Ry 
soo allied lines ........ .. 48,616 23,289 | pee on ae 1642199 796617 
Comeowners mult. peril .... 554,256 300,016 | {u'0 Pots Sam. 29434 23'016 
mmercial mult. peril ...... 293,171 226,559 Liabilit t auto) PD 581496 591/251 
parthquake sirortenn 23,18 ——— — Toe 98°350 
a (growing crops) 479,524 347,469) {icellty , : 
an mari Surety 4,473 424 
en ne a 1,648,790 1,169,832. Glass 25 164 13.749 
_— a 2,500,369 1,453,916 | Bt ciary. theft 134,865 85,529 
Bee ety Gina; saiaig 190-082 | Boller, machinery... 8659 © 500 
Aas (indiv.) .... 97.388 53,626 = of loss reins. .......... ™ sane . onan 
Gren, %, med. (in 18,404 6180} 70% 083, 328, 
roup A&s ...... 673,589 564,210 | 
W ith only (in 75,968 10,226 Liberty Mutual—Assets, $495,809,692, incr., 
Lickamen’s comp. ... .. 2,252,090 1,199,627 $31,537,364; loss res., $275,140,832; unearned 
Auto ity {not auto) « 1,445,320 536,086 prem., $82,774,864, underwriting gain, $25,668,- 
BI liability ................... 3,228,049 2,180,207. 676; investment gain, $11,307,516; net income, 


FteNATIONAL UNDERWRITER 














Premiums Losses 
Earned Incurred 
$ 

Auto PDL. ........... 1,462,537 938,493 
Auto phys. dam 2,557,841 1,551,770 
Aircraft PHD 50, 33,672 
Liability (not a 331,518 120,098 
Fidelity .. 660,910 332,845 
Surety 923,927 136,605 
lass i 140,739 9,144 
Burglary, theft 621,675 287,040 
Boiler, machinery 350 240 
I IIIIIIIIID” tacbenssecuseseansadsinsins,,. sc oauineaie —1,824 
Total 27,323,475 15,447,968 


Houston Fire & Casualty—Assets, $17,079,964, 
incr., $2,018,101; loss res., $3,644,533; unearned 

























incr., $87,206; loss res., $23,675,462; unearned 
prem., $5,790,546; underwriting gain, $1,649,240; 
investment gain, $895,787; net income, $2,430,- 





















incr., $102,060; loss res., 
prem., $4,197,110, underwriting loss, 
investment gain, $524,160; net income, $—360,- 


| 086; capital, $1,200,000; surplus, $6,294,214, decr., 



























$1,358,143. 
Fire 910,380 
Extended coverage 345,168 
Other allied lines sie . 36,334 
Homeowners mult. peril .... q 51,923 
Commercial mult peril ...... 3,090 866 
Earthquake _ .........:cccccscesees 16,473 1,890 
Hail (growing crops) 133,628 94,816 
Ocean marine .......... 504,753 374,610 
Inland marine ... 351,310 252,125 
Accident only (indiv.) 1,226 11,523 
ASS (indiv.) ccc. a. wadiaeel 
Group A&s ....... 19, 11,568 
Workmen’s comp. .. 266,107 156,777 
Liability (not auto) 71,794 442 
Auto BI liability .... 284,189 177,487 
pi 2» .) an 123,686 89,737 
Auto phys. dam. 755,909 422,966 
Aircraft PHD ................ 4,099 20,793 
| Liability (not auto) PD ....... 30,501 18,590 
Fidelity : 228 25 
Surety 404 73 
Glass 3,093 1,265 
Burglary, theft. ........ be 15,507 6,376 
Boiler, machinery ................ 2,926 87 
Total 5,057,929 3,020,058 
Interstate, N.J.—Assets, $7,206,526, decr., 
$115,989; loss res., $230,555; unearned prem., 


$4,818,215, underwriting loss, $1,752; investment 
gain, $133,471; net income, $123,782; capital, 
























prem., $5,901,754; underwriting loss, $1,075,774; 
investment gain, $369,230; net income, $—601,- | 
005; capital, $1,750,000; surplus, $6,010,666, 
decr., $3,937. 
Fire 1,239,256 474,012 
Extended coverage ............ 907,020 608,784 
Other allied lines 238 1,51 
Homeowners mult. peril .... 81,525 56,222 
Earthquake 1,035 —2 
Hail (growing crops) 1,032 —2,802 
Inland marine .............. 149,140 28,337 
Workmen’s comp. .. 1,479,212 921,471 
Liability (not auto) 538,21 314,510 
Auto BI liability ... 1,715,721 1,162,060 
Auto PDL .............. 34,133 632,727 
Auto phys. dam. 1,471,667 916,225 
MIN dccvisuisitttnistcnsisininiessiecosies 15,853 3,488 
Surety 48,173 46,690 
Glass 36,912 21,891 
T BOURRIRTY, CREE .nccccecesccsccccesseses 66,149 35,581 
Pool a es 
Total 8,689,061 5,220,709 
Industrial Indemnity—Assets, $42,951,486, 





116; capital, $1,118,550; surplus, $9,088,859, | 
| iner., $1,255,901. | 
Fire 273,423 127,390 
| Extended Coverage 00. 42,413 5,642 
Other allied lines me 7 302 
Homeowners mult. peril .... 220,569 144,492 
Commercial mult. peril ......... | 132,121 68,002 
) | ene = a = see 
Ocean marine . 111,449 99,020 

Inland marine ....... 79,558 58, 
Workmen’s comp. 26,225,897 15,154,781 
Liability (not auto) 1,040,904 491,014 
Auto BI liability ...... 1,512,143 921,625 
Auto PDL. ............ 736,570 548,611 
Auto phys. dam. 1,055,621 715,440 
Liability (not auto) 448,151 263,221 
ED cnsshinnnnitsdpianaiet 27,367 10,623 
Surety 111,988 663 
Glass 25,698 15,984 
lo A 32,905 20,403 
Total 32,088,538 18,675,620 
State of Pennsylvania—Assets, $14,364,358, 


$1,644,060; unearned | 
$900,143; | 
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THE 


MIE 


OF DOING BUSINESS 


as expressed 
through American 
craftsmanship : 








THE PARKER “51” embodies outstanding 
craftsmanship . . . sustained over the years 
by a company devoted to high standards 

in every phase of the manufacture of 

its products. It is with a like steadfastness 

of purpose that the Berkshire has devoted its 
efforts to support the American Agency 
System . . . firmly believing that the 
insurance buyer can thus be best served. 


Parker ‘*51"' Pen, 


MUTUAL FIRE INSURANCE CO. 


Pittsfield, Massachusetts 
SERVING THROUGH LOCAL AGENTS SINCE 1835 














The Hanoves Grotifr 
An Old and Relialle Name 


ZO Srusamance 


The HANOVER INSURANCE COMPANY 
[ESTAB. 1852) 

The FULTON INSURANCE COMPANY 
[{ESTAB, 1929} 


Home Office: 111 John St., New York 38, N.Y. 
CHICAGO « SAN FRANCISCO + TORONTO 












































FeNATIONAL UNDERWRITER 











































22 
3,957,478; guaranty funds, $1,250,000; surplus Premiums Losses Premiums Losses 
pomagotlptig F name $2,509.226. Earned Incurred Earned Incurred 
Premiums Losses | $ 
Earned Incurred | 

Liability (not auto) PD  ....... 6,702,123 5,079,488 | Commercial mult. peril .... 50,826 36,039 

Fidelity 1,474,014 ‘576,969 | Earthquake 18,065 97 
Fire _........ ... 9,414,920 3,974,886 | Surety 40,264 ter | Inland marine .... 644,778 253,063 
Extended coverage 3,334,628 1,077,946 Glass 225,246 114,161 | Comp. dwelling end. 6,342 
Other allied lines ............... 82,478 135,000 | Burglary, theft ..ccvcsssesssss 1,209,921 797,033 | Liability (not auto) 109,340 24,799 | 
Homeowners mult. peril .... 3,693,561 1,598,929 | Boiler, machinery “0 741 —500 | Auto BI Hability ae 992,673 597,675 | 
Commercial mult. peril ve 104,765 62,531 | Excess of loss .... .. 370,555 1,056,526) Auto PDL ... oa 494,473 364,180 
Earthquake oes... at 67,907 eaeeeseeseee OR scsssssnscsecinsonsaoescoetiel 270,090,015 172,218,587 | Auto phys. dam. 1,722,376 928.974 
Ocean MAINE 2.0... 619,741 567,418 | | Aircraft PHD. .........s-:0+ - 20,562 16,507 
Inland marine 3,574,252 1,958,740 | Lumbermens Mutual, Mansfield—Assets,| Liability (not auto) PD ...... 13,878 3,171 
A&S (indiv.) ...... 1,250,099 1,133,643 | $19,742,527, incr., $1,593,408; loss res., $1,821,175; | Glass 47,653 23,433 
Group A&s  ........ .-.27,995,838 25,666,199 | unearned prem., $11,688,642; underwriting gain,| Burglary, theft ........s000vs00 89,550 61,322 | 
Workmen’s comp. ... © 110, 033,269 66,051,230 | $937, 752; investment gain, $450,313; net income, Excess of loss & catas. ...... 161,636 35,637 
Liability (not auto) | .21,433,571 11,613,329 | $1,259,163; $4,924,099, decr., $288,445. Total 12,916,592 5,985,119 
Auto BI liability ..... 44, 203,201 33,178,903 | Fire 
ie ..19,198,245 9,818,746 | Extended coverage Merchants & Manufacturers, New York— 
Auto phys. dam. 14,917,193 17,561,528 Other allied lines. ....... 657 19,095 | Assets, $9,952,485, decr., $466,091; loss res., 
eS 143,483 195,360 | Homeowners mult. peril . 739,470 345,504 | $540,795; unearned prem., 


$4,453,473, under- 











Trustees — Directors 


FRANKLIN B. TUTTLE 
Chairman of the Board 


MILES F. YORK 
President 


J. ARTHUR BOGARDUS 
New York 
ELLSWORTH BUNKER 
Ambassador to India (on leave) 


GEORGE A. BUTTS 
Boston, Massachusetts 


JOHN B. CLARK 
President, Coats & Clark Inc. 


WILLIAM M. CRUIKSHANK 
Honorary Chairman of Board, Cruikshank Company 


CLEVELAND E. DODGE 
Vice-President, Phelps Dodge Corporation 


RAYMOND H. FOGLER 
President, Board of Trustees, University of Maine 


J. PETER GRACE 
President, W. R. Grace & Co. 


E. ROLAND HARRIMAN 
Partner, Brown Brothers Harriman & Co. 


J. FRANK HONOLD 
Vice-President, The Chase Manhattan Bank 


J. B. S. JOHNSON 
Chairman of Board, Otis, McAllister & Company 


RICHARD H. MANSFIELD 
Vice-President, Rockefeller Center, Inc. 


CLARENCE G. MICHALIS 
Trustee, The Seamen's Bank for Savings 


JUNIUS S. MORGAN 
Director, J. P. Morgan & Co., Ine. 


THOMAS A. MORGAN 


ew York 


M. NIELSEN 
President, Babcock & Wilcox Company 


THOMAS I. PARKINSON 
ew York 


MARVIN PIERCE 
Time Magazine 


MAX J. H. ROSSBACH 
Partner, J. H. Rossbach & Bros. 


GEORGE M. SCHURMAN 
President, The National Bag Corporation 


JOHN E. SLATER 
Partner, Coverdale and Colpits 


JOHN SLOANE 
New York 


HERRIOT SMALL 
Vice-President, The Atlantic Companies 


J. BARSTOW SMULL 
Partner, ]. H. Winchester & Company 


BENJAMIN STRONG 
Chairman of Board, Utised States Trust Co. of New York 


ALAN H. TEMPLE 
Executive Vice-President, 
The First National City Bank of New York 


JOHN C. TRAPHAGEN 
Trustee, The Bank of New York 


CHARLES T. WILSON 
Chairman of Board, Charles T. Wilson Company, Ine. 








Business Established 1842 


THE ATLANTIC COMPANIES 


Marine, Fire and Casualty Insurance 


CONDENSED STATEMENTS AS OF DECEMBER 31, 1957 


From reports made to the New York State Insurance Department 


Atlantic Mutual Insurance Company 
ADMITTED ASSETS 


Cash in Banks and in Offices . « « » + «© «& $ 5,032,460 
Securities: 
United States Government. . $21,894,990 
Cuber Bends . . 2 ec 13,198,538 
Preferred Stocks . . . 4,093,740 
Common Stocks . . . .« « 11,026,728 50,213,996 
Stock of Centennial Insurance Company 
(owned 100%) . . . ‘ 6,254,222 
Premiums Receivable not over "Three Months Due 3,167,800 
eer eee ee ee ee ee 4,020,101 
Total eee) ae ee 2 ET, io $68,688,579 
Reserves: LIABILITIES 
Claims and Claims Expense . $15,836,519 
Unearned Premiums. . . 16,625,236 
Expenses and Taxes . . . 1,187,470 
Reinsurance in Non-Admitted 
oO eee ee 423,150 
Miscellaneous . . : 157,549 $34,229,924 
Cash Dividends Dacened = notDue. .. . 1,722,177 
fo Re ee ee eee 5,695,899 
$41,648,000 
Voluntary Reserve . « © «© « $17,040,579 
Guaranty Pond . 2 + 0 © © 3,000,000 
eee ee 7,000,000 
SURPLUS AS REGARDS POLICYHOLDERS. . . . _ 27,040,579 
Total (ue wo*600e! Bi Ae a 2 CO $68,688,579 
Sz 


United States Government Bonds carried at $925,447 are deposited for 
purposes required by law. 


Securities are carried at values prescribed by the National Association 
of Insurance Commissioners. On the basis of December 31, 1957 actual 
market quotations for all securities owned, total Admitted Assets would 
amount to $67,319,055. 


Centennial Insurance Company 
ADMITTED ASSETS 
Cash in Banks and in Offices . . . . we 
Securities: 


$ 2,438,425 





United States Government. . $ 7,017,782 
Other Bonds . .. . 6 « 4,706,132 
Preferred Stocks . . . © o 1,102,900 
Common Stocks . . . . . _ 2,389,187 $15,216,001 
Premiums Receivable not over Three Months Due 1,033,674 
Other Assets a ee. a er a ee ee 1,308,766 
Total . 6 2 0m S.8)_s.-0) 16> 22 $19, 996, 866 
Reserere LIABILITIES 
Claims and Claims Expense . $ 5,278,840 
Unearned Premiums. . . . 5,541,745 
Expenses and Taxes eae 409,228 
Reinsurance in Non- Admitted 
Companies . 2 0 = 2 6 141,050 
Miscellaneous . 2 «© «© eo e 83,572 $11,454,435 
eee ae a ee ee 2,288,209 
$13,742,644 
Voluntary Reserve . « « « « $ 652,964 
ROE Goss acs 60h Sere 1,500,000 
RE... + «50! .6* 6b eee 4,101,258 
SURPLUS AS REGARDS POLICYHOLDERS. . . . 6,254,222 
Total a a ae Se Be aS ee & 1 OS S $19, 996, 866 


Unites States Government Bonds carried at $1,111,343 are deposited 
for purposes required by law. 

Securities are carried at values prescribed by the National Association 
of Insurance Commissioners. On the basis of December 31, 1957 actu 
market quotations for all securities owned, total Admitted Assets wou 
amount to $19,502,598. 


Home Office: 770 Broadway + New York 3 (Temporary Address) 

















| Unsatisfied judgment 





March 21, 1958 


writing loss, $218,338; 
145; net income, $109,355; capi 
surplus, $4,641,853, decr., $492,700. 


investment gain, $301,. 
tal, $1,000,000 
















Premiums Losses ’ 
Earned Incurred 

$ 

Fire 2,139,863 1,089,867 | 
Extended coverage .............. 923,811 432,709 

Other allied lines ............... 13,196 5,532 | 
Homeowners mult. peril .... 152,216 68,967 
Commercial mult. peril .... 12,831 12,144 
TERECERGNEBIOD  scersssssnnssorseressocoseaseo 8,401 8 
Hail (growing crops) 164,384 117,550 
Ocean marine ............ 73,524 54,472 
| Inland marine ........ 0,1 86,400 
Liability (not auto) 380 1,969 
Auto phys. dam. ...... .- 301,433 184,787 
8.) eee aa 
lass 453 206 
oy. pe AER 9,059 3,579 
glee RE Ee a ES 3,975,752 2,058,199 


Merchants Mutual, Buffalo—Assets, $30,311,. 

























082, incr., $3,495,169; loss res., $12, 513, 287; un- 
earned prem., $9,054,361; underwriting gain, 
$1,185,296; investment gain, $581,488; net in- 
one $1, 550, 875; surplus, $5,552,354, incr., $276,. 
Fire 12,150 6,128 
Extended coverage .............. 4,244 1,915 
Other allied lines ........ sis 63 coonagnel 
Homeowners mult. peril 16,344 4,042 
J i eee 65 cocssall 
Accident only (indiv.) 2,858 179,806 
Group ABS _ .....ccccccccscece 105,027 70,071 
Workmen’s comp. 2,234,637 52,034 
Liability (not auto). 1,400,989 474,981 
Auto BI liability ...... 1,792,376 6,627,779 
Auto ao Seiioeadapieis -- 4,161,819 2,247,046 
Auto Yee 1,428,587 10,535 
Eiabuity "net pre PD .... 185,236 43,424 
ass F . 
Burglariz, theft 0.0... 10 =a + 
Total 21,864,703 11,356,004 


MFA Mutual—Assets, $16,815,475, incr., $11,- 
774; loss res., $4,953,136; unearned prem., $7,- 
116,759; underwriting gain, $1,339,135; invest- 
ment gain, $722,742; net — $1,888,816; 


surplus, $2,631,169, incr., $425,140 








Fire 1, 272, 632 560,274 
Extended coverage... 616,277 344,411 
Theft 3 ese 

76,310 52,544 


Toland marine ou... 















Workmen’s comp. ....... 364,384 175,664 
Liability (not auto) 324,551 179,181 
Auto BI liability ...... 4,410,678 3,862, 
7’? eae 608,77: 1,518,099 
Auto phys. dam. . .. 5,167,507 2,900,720 
| Accidental death  ............0 53,076 25,000 
| Glass 5,252 2,236 
| Medical payments ................. 1,066,117 673,235 
| Emergency road service .... 17,600 5,679 
Hospitalization + 1,853,403 1,212,613 
MPL... shsisiinsichncdeiscentactiaee 18,893,444 11,550,039 
Motors—Assets, $56,488,574, incr., $470,738; 


loss res., $917,918; unearned prem., $34,503,114; 
underwriting gain, $2,474,939; investment gain, 
$1,015,657; net income, $2, 135 ,064; capital, $1,- 
500,000; surplus, $17,219,750, incr., $2,310,064. 

Auto phys. dam... 34,923,173 20,010,097 


Mutual Medical, Indianapolis—Assets, $744,- 
462, no change; loss res., $468,906; unearned 
prem., $122,679; underwriting loss, $702,911; 
investment gain, $46,814; net income, $—655,- 
915; surplus, $105,996, no change. 


| Surgical-medical  ......:.sss0e0 15, 618, 395 14,222,591 


National American, Omaha—Assets, $14,380,- 
701, iner., $965,533; loss res., $1,050,695; un- 
earned prem., $8,703,878; underwriting loss, 
$296.303; investment gain, 394,642; net income, 












$93,695; capital, $1,000,000; surplus, $3,424,448, 
decr., $110,489. 

Fire 3,595,892 918,003 
Extended coverage _............. 2,168,121 919,506 
Other allied lines ........ oan . 370 
Homeowners mult. peril w. 424,711 335,095 
Earthquake ie 2,684 — 
Inland marine .......... 33,664 14,878 
Liability (not auto) ee 1,505 283 
Auto pPRys. dam on. 15,862 11,520 


Glass 
Burglary, 
Total 








2,542 303 

.. 6,258,648 2,210,733 
North American Reinsurance—Assets, $77,- 
793,445, incr., $1,350,699; loss res., $20,763,670; 
unearned prem., $26,657,597; underwriting loss, 


| $1,695,517; investment gain, $2,146,397; net in- 


come, $552,492; capital, $6,000,000; surplus, $27,- 
148,126, decr., $2,383,995. 
































Fire 11,688,783 6,910,399 
Extended coverage vec 2,858,502 1,287,635 
Other allied lines es 49,822 
Homeowners mult. peril .... 64,311 —4,892 
Commercial mult. peril ... 119,384 110,055 
Earthquake 05,863 1,962 
Hail (growing crops) 46,450 40,679 , 
Ocean marine ......... 49,086 40,110 
Inland marine. ........... 1,000,221 568,176 
Accident only (indiv.) 460,846 197,111 
po i 98,711 51,601 
Hosp. & med. (indiv.) . 119,114 42,542 
Group A&S  ...... 305,396 346 
Momseem . AGG - imac. Se —23,387 
Workmen's comp. 1,059,274 604,880 
Liability (not auto) 1,258,708 905,695 
| Auto BI liability 697 872 E 
Auto PDL ........ 5,626 215,149 
Auto phys. dam. 560,970 272,802 
Aircraft PHD .......... 87,331 104,746 
Liability (not auto 286,024 171,264 
Fidelity 1,382,820 656,450 
Surety 2,838,146 1,669,961 
Glass 23,961 4,034 
Sn Ae |: EEE, 538,291 137,239 
Boiler, machinery  .......:.000 127,501 o1-28 
| Credit 355,945 83,1 
Total 30,344,103 17,344,093 } 
National Grange Fire—Assets, $3,212,271, | 


incr., $62,506; loss res., $179,623; unearae 
prem., $1,202,697; underwriting gain, $107, mae: 
investment gain, $72,415; net income, $1 

~ $600,000; surplus, $1,307,333, incr., "$8, 
007. 


Fire . 455,167 269,109 





Liisa! 


10,505 11,328 4 





3 UNDERWRITE 
1958 March 21, 1958 FeNATIONAL R 23 


Premiums Losses | Premiums Losses Premiums Losses Premiums Losses 













































$301,- Earned Incurred Earned Incurred Earned Incurred 7 —- 
10,000; $ $ $ $ $ $ 
. = : * sur 5 5 5 57,362. 
y 27,103 |Commercial mult. peril .... 23,524 FS a 18,424,182 9,457,720 —$668,413; surplus, $6,134,075, decr., $1,257, 
sses Py ue me roe 12580 Earthquake picts at MORE 15,402 16| Extended coverage ae 6.054.489 3,011,516 | FHre€ one seessneennseeeeenes we 5,145,856 ety 
curred Inland marine ... 130,064 49,575 | Hail (growing crops) << Senet 215,507 Other allied lines ... 183,671 81,028 | Extended coverage ..- 1,892,496 —— 
$ Auto phys. dam. 694,983 452,911 Ocean marine 134,794 99,865 | Earthquake oc... pl eae Other allied LiM€S ........-.s00 60,596 . 
OS er ec aa 1,508,897 811,289 |Inland marine ...... 312,032 158,401 Hail (growing crops) 750,784 | Homeowners mult. peril .... 499,472 a 
089,867 Liability (not auto) 11, 2 ane a marine ......... = a mult. peril ... pag -_ 
1 range Mutual Liability—Assets, Auto phys. dam. .... ~- 952, . nland marine ....... 799, ,862, arthquake > = _ 
a i snarniti, pam 144,353; loss aa. $10,644,- | Aircraft PHD ......ccccsssssecseee 9 seersesseses Auto phys. dam. 2,003,788 | Ocean marine ay 
63" 254; unearned prem., $6,886,494; underwriting | Glass 830 381| Aircraft PHD ......ccsssecssssssseesses 71,762 | Inland marine . ‘ 
oer ain $154,127; investment gain, $823,604; net } enw Hg TED ccseetncnieos 16,609 6,564 Glass . 675,128 | Accident only cans ae). ens 
i frcome, $770,893; special guaranty fund, §2- hae renee 7,288,879 3,773,348 Burglary, theft 2,085,701 | ASS (indiy.) wven-nnmemnm 20 
. é Boiler, machinery a roup A&sS ......... 5 
117,550 _—. surplus, $7,000,617, incr., 907s 746. 7,167 | Niagara Fire—Assets, $207,160,043, decr., $3,-| Total ..scninwnnnmnnnennnn 22,470,953 | Workmen’s comp. .... 115,934 95,248 
a Extended coverage 20,840 ea 489,806; loss res., $10,384,522; unearned prem., Liability (not auto) 125,446 113,025 
86,400 Homeowners mult. peril int 1.161 10'329 | $62,309,885; underwriting loss, $10,073,669; in- Northern of London—Assets, $22,949,421, Auto BI liability .. _— oe 
on Inland marine a; Sn 2'ga9 |vestment gain, $15,151,845; net income, $5,-| decr., $1,099,514; loss res., $2,800,901; unearned Auto PDL ......... may {3-754 
~~ Accident only (indiv.) rs. 491949 41488 | 195,393; capital, $10,000,000; surplus, $130,021,-| prem., $10,287,914; underwriting loss, $1,426,- Auto phys. dam... 1,031,027 = 
oneal Workmen’s comp. ...... sis 285,483 48,852 669 decr., $21,255,181. 709; investment gain, $759,837; net income, Liability (not ‘aia PD ... 50,009 , 
3,579 Liability (not auto) 831,825 298,133 | 
058,199 Auto BI liability ....... 9,430,344 5,494,958 | 1 
Auto PDL ........ . 3,661,190 2,117,900 | 
30,311,- Auto phys. dam w. 2,346,406 1,554,019 
7; un- Liability (not auto) PD.” 30,434 991 e 
gain SIE. csccschestiiniines<e cia 5,745 —239 | 
et in- Total cvvcsscscssesseessesssssseeees....16,743,081 9,589,085 | 
$276,- National Surety—Assets, $75,224,043, incr., | 
6.198 $503,504; loss res., $15, 277; unearned prem., | 
19 $29,069,321; Fn aR an, loss $2,054,627; in- | “ 
915 vestment gain, $2,032,697; net income, $—31,- | 
4043 382; capital, $2,000,000; surplus, $26,714,064, 


decr., $1,667,437 
Fi 





— re 3,271,325 | 
70.07 Extended coverage 1,161,666 
75208, Other allied lines 28,664 | 


en 5 
474/981 Homeowners mult. peril .... 682,162 369,251 | 


*. 
ee oge 

627°779 Commercial mult. peril .... 360,826 278,842 | 
247/046 Earthquake as 28,533 604 | 
910,535 Hail (growing crops) 590,183 427,654 | 
ry Ocean MATINE vce : 2,029,280 1,439,793 | y, y 

1424 | 
38 . 40 
















Inland marine ........ 
, Miscellaneous lines 
356,004 Accident only (indiv. 





££ {ae - 119,862 66,002 | 
Hosp. & med. (indiv.) s 22,651 7,607 
» $11, Group A&sS ........... 829,033 694,412 | 
n., $1,~ Non-can A&sS ..... 500 2,586 
invest- Workmen’s comp. ..... 2,771,804 1,476,464 
B88,816; Liability (not auto). ............. 659, 
Auto BI liability .... 2,683,332 
560,274 OE ee ; 1,155,068 | 
344,411 Auto phys. dam. 1,909,871 | 
incon Aircraft PHD. ... 41, | 
52,544 Liability (not au 147,812 
37,896 BE essa dicracesescenceamscedaai 409,656 | 
175,664 Surety 168,129 | 
179,181 IIT coictdatsdlliadiidsansshestesenstsctnones 97,408 | 
862,487 Burglary, theft ..... 280 | 
518,099 Boiler, machinery 295 
900,720 Wartimepandi —2,245 | 
—— I 7 accohcddinspsdictinetbvisescenspisicts 628, 19,012,883 
673,235 Nationwide Mutual Fire—Assets, $23,046,406, 


5,679 incr., $2,318,504; loss res., $1,418,253; unearned 
| 212,613 prem., $13,582,767; underwriting gain, $870,395; 
: 


! 
} 
| 
,550,039 investment gain, $587,462; net income, $1, 279,- | 
013; surplus, $5,894,045 $790,512. | 

; " Fi 2,013,749 
303.114; “cove 9 ‘501,135 | 
it gain, ae ar ilt | 
al, $1,- ; Ss 412 ia 

) 






























64. E  weceasrescertersnecctcwernee EME _taspeauane | 
Hail (growing crops) 359,207 123,059 | 
1,010,097 Inland marine ................ 516 197,638 | 
$744,- Liability (not auto) e 3,854 733 | 
nearned Auto BI liability ...... .  234,824* 110,381 | 
702.911: Auto PDL ......... 127,931" 84,693 | 
$—655,- Auto phys. dam. .. 6,783,672* 4.359.022 
RAE ORR 16, 712,953* 7,770,033 
4,222,591 * includes membership fees 
$14,380,- Netherlands—Assets, $5,927,236, decr., $29,- 
5: un- 725; loss res., $756,610; unearned prem., $1,- 
gz loss, 166,230, underwriting loss, $89,962; investment 
income, gain, $148,594; net income, $40, 293; statutory 
424,448, gee $500, 000; surplus, $3,277,701, incr., $38,- I 
918,003 A acessscsntscsntsiacinassiots : 155.832 j e 
919,506 Extended coverage . ” 1 70,642 - 
370 Other allied lines 1,921 158 
335,095 Homeowners mult. peril .... 29,790 16,894 
—555 peenercial mult. peril .... 6,837 : 
14,878 SS cecnsctoncseaess . 2,459 494 
283 Hail (growing crops) 3 1 THE CONTINENTAL INSURANCE COMPANY. soeSecceoesoeeseesece ws .Est. 1853 
11,520 | Ocean marine 165,535 87,917 
11,328 4 Inland marine 61,342 295 
: a ae any ( 13,219 — 
2,210, INGIV.) — ...ccrcsseeee » , : : : 
ARS Indiv.) ines | 10808 SBT FIDELITY-PHENIX FIRE INSURANCE COMPANY...:..:..:.........-Est. 1853 
s, $71,- OY eee = 42,405 18,555 
763,670: Workmen’s comp. << toa 59,159 
te g loss, Liability (not auto) dip 82,829 45,839 
me | Auto BE ability cc 4815068 248,380 FIREMEN’S INSURANCE COMPANY OF NEWARK, N. J..............Est. 1855 
us, $27, Auto phys. dam. ................ 210,559 122,571 
6,910,399 Liabity” (not auto) PD .... Pepe ease 
SEED cendaiesbenstensenccseonscinnstinccee 8: . | 
1,287,635 surety. 122,401 66.916 NIAGARA FIRE INSURANCE COMPANY. ..:..:..:....-.eeeeeeeees++- ESt. 1850 
ps SS + 4, ’ 
ey Burglary, theft 0... 23,740 9,605 
i Total 1,069,077 | 
40.679 New Rotterdam—Assets, a. 323, 358,  incr., 


THE FIDELITY AND CASUALTY COMPANY OF NEW YORK... . Est. 1875 


) 
oo | $113,236; loss res., $73,940; unearned prem., 
568, 548 ; underwriting loss, $84,234; investment 























we gain, $75, 494; net income, $—8, 739; statutory 
42,542 on $500,000; surplus, $1,794,600, decr., $22,- | NATIONAL-BEN FRANKLIN INSURANCE COMPANY.................Est. 1866 
= 204,342 97,029 
604 880 Bena ~ pes a3 | 
2.99539 Comeowners mult. peril... 1,515 805 MILWAUKEE INSURANCE COMPANY... ...............cceceeeeeeeess- ESt. 1852 
"215,149 ta mult. peril .... 335 3,123 
272,002 quake > = —- 
111.264 Tk imal ROYAL GENERAL INSURANCE COMPANY OF CANADA..............Est. 1906 
ery? 281,503 7837 
ee New York Fire—Assets, $19,393,077, decr., THE METROPOLITAN CASUALTY INSURANCE COMPANY OF N. Y.. .. . Est. 1874 
83,165 $1,245,926; loss res., $991,391; unearned prem., 
17,344,093 $8,164,701; underwriting loss, $395,367; invest- 
om gain, $590,982; net income, 361; cap- 
ee Oa oe, el COMMERCIAL INSURANCE COMPANY OF NEWARK, N. J.:::.......Est. 1909 
$107,751; Fire 3,923,081 1,998,078 
$187,941; Extended COVETABE  o.ceseecsseene 1,693,654 793,298 | 
ncr., $8; Other allied lines ww. 24,192 10,146 | 
Homeowners mult. peril .... 279,063 126,441 | 


269,109 


Ly iia] 





24 
Premiums _ Losses deposit, $500,000; 
Earned Incurred | $176,005. 
Glass : saibaneneiee 3,846 1,223 
Burglary, theft. .............. 5,253 2,593 
Boiler, machinery .. ; 11,786 351 | Fire 
TIDE». | nonsadspacisssvisetaseschadiniaten 10,787,755 6,476,549 Extended cover age 


Other ailied lines . 
Ohio Medical Indemnity—Assets, $17,871,005,| Homeowners mult. 


HeNATIONAL UNDERWRITER 


surplus, $1,846,965, incr., | 315; underwriting gain, $68,091; investment, 


no change; loss res., $2,058,998; unearned | Commercial mult. peril 


prem., $1,789,336; underwriting gain, $1,964,157; | Earthquake ne 
investment gain, $370,140; net income, $2,334,- | Inland marine 
300; capital, $108,000; surplus, $11,964,622, incr., Auto phys. dam. 


$2,710,274 Aircraft PHD .scsssssssn 


Surgic ai- medical ...... cseseecnaeees2 1,648,748 17,712,785 | Glass Satpiguenaien 
Burglary, theft 
La Paternelle—Assets, $2,585,346, incr., $193,- , 


045; loss res., $114,141; unearned prem., $578,- 


166; underwriting loss, $32,545; investment Peerless—Assets, $30,827,446, decr., $1,666,912;| Group A&S  ......ccee 





gain, $950,314; net income, $1,750,186; capital, 
Premiums Losses $2,750,000; surplus, $8,039,898, incr., $489,346. 


Earned Incurred Premiums Losses 

$ $ Earned Incurred 
$ 
401,081 215,519 

95,681 I inst csceeh cence shssbunabinnnesta 2,614,547 1,649,930 
8,075 1,666 Extended ‘coverage se 729,045 
5,267 2,115 | Other allied lines. .................. 15,410 —1,981 
968 4,574 Homeowners mult. peril .... 238,323 101,525 
4,509 11| Commercial mult. peril .... 54,694 60,216 
1,101 247 | Earthquake  ....ccccccccscesccseeceeeee 19,677 1,601 
6,672 2,828 | Hail (growing crops) a Pia —1,276 
See ee . §6=—lr[?e eee 95,634 96,323 
Siesa 1| Inland marine ....................<< 400,825 284,714 
3 153 Accident only (indiv.) ..... 85,000 33,087 
523,389 298,395 —_ kh Re 75,227 26,125 
Hosp. & med. (indiv.) ..... 178,061 —16,804 





gain, $162,086: net income, $109,359; statutory | loss res., $9,080,053; unearned prem., $10,314,- | Workmen’s COMP. s.r: 653,504 246,028 








Career Builders at Work 


“Our people,” states L. K. Kirk, president of 
Standard Accident Insurance Company, “are 
our most important asset . . . they make the 
Company. Our agents, policyholders and claim- 
ants are, after all, dealing with people at 
Standard. It is our obligation, therefore, to 
have qualified personnel in every position in 
order to render the best possible service to all 
who do business with us and to provide the 
greatest opportunity to all our employees.” 


Job analysis and employee appraisal form the 
basis for a management development program 
administered by a committee comprised of 
several of the Company’s top officers (see pic- 
ture above) who meet monthly in all-day session. 


This program helps locate people in positions 
most suited to individual talents . . . helps each 
person make the most of his job . . . helps pin- 
point potential for the future. It insures... 
the ultimate knowledge of the Company’s man- 
agement of all the various positions . . . a sound 


appraisal of the people in these positions by 
senior officers . . . a plan for training and devel- 
oping these people for the future. 


So you see, when you're associated with Stand- 
ard Accident . . . whether as an agent or 
employee . . . top management takes a sincere 
personal interest in you. Add to this, Standard’s 
sound financial position, its progressive under- 
writing and claim policies, and you can readily 
see why the Company, with its illustrious, 
pioneering past, looks forward with confidence 
to the future . . . a future that will be built, and 
profitably shared in, by all those associated with 
the Standard Accident Insurance Company. 


o"¢ STANDARD ACCIDENT 


x ‘AZ INSURANCE COMPANY 


Orrao\\ 640 TEMPLE AVENUE + DETROIT 32, MICHIGAN 


March 21, 1958 


Premiums Losses 
Earned Incurred 









Liability (not auto) ........... 662,635 313,855 
Auto BI liability ie 1,327,739 
Auto PDL ..... sin 536,1 
Auto phys. dam. 1,027,925 
Liability (not auto) PD .... 141,636 39,335 
SPITE °* ‘Gidpndendslsbsistevecssecadiahieeeiatiis 438, = 
Surety 979,259 213,018 
- eee 34,335 1,386 
Burglary, theft . 189,917 74,446 
SEE... Giliassnsisinicninininnittieanintniiaiia 14,823,001 6,937,932 


Planet—Assets, $12,928,383, incr., $712,529; 
loss res., $4,652,346; unearned prem., $4, 
939; underwriting loss, $824,119; investment 





gain, $283,118; net income, $350,682; capital, 
$1,000,000; surplus, $3,280,379, decr., $401,230. 
Fire .... 246,008 136,705 
Extended coverage ............... 126,385 53,010 
Other allied lines. .............. 5 1,226 





Homeowners mult. peril .... 
Commercial mult. peril ... 


949 

41,957 26,200 
333 122 
a 








Ocean marine 1,811 
Inland marine _.... 56,276 
| Accident only (indiv.) ...... 111,671 60,671 
Health (indiv.) . ..........0..000.. 7,255 2,691 
Hosp. & med. (indiv.) is 

Group A&s ........... 141,318 110,559 














Workmen’s comp. ... 
Liability (not auto) 


Auto BI liability ...... a 1,501,961 
Auto PDL . 586,23 351,628 
Auto phys. 309,108 
Aircraft PHD 14,399 
Liability 44,949 
Fidelity 44,451 
160,726 

; 18,676 

; 42,008 

6, 703, 513 3,797,880 


Preferred, Grand Rapids—Assets, $6,869,859, 
decr., $1,905,799; loss res., $2,301,254; unearned 
prem., $2,867,387; underwriting loss, $367,216; 
investment gain, $510,894; net income, $121,- 
178; capital, $1,000,000; surplus, $1,301,417, decr., 
$419,001. 

SIN idihihndesactbintinghlodniabmoinesomtenciise 76,614 58,187 
Extended coverage - 40,585 34,596 
Other allied lines = 20 
Homeowners mult. peril .... 4,008 1,348 
Hail (growing crops) 
Inland marine ........... 
Workmen’s comp. 
Liability (not auto) 
Auto BI liability 
















PRO FTEs ccscesessessees .- 1,261,048 850,075 
Auto phys. dam. .............0 2,763,579 1,647,321 
Liability (not auto) PD .... 41,243 19,839 
RNIN cleihiaidaanishiahsac oe 31,110 15,651 
Burglary, 4,079 12,388 

Total . 6,664,335 4,054,646 





Public National, Miami—Assets, $5,714,565, 
incr., $250,624; loss res., $2,085,416; unearned 
prem., $902,061; underwriting loss, $536,648; 
investment gain, $142,386; net income, $—393,- 
200; capital, $500,000; surplus, $1,004,498, decr., 
$513,845 






Accident only (indiv.) ...... —90 1,733 
Workmen’s comp. ....... -- 193,451 88,800 
Liability (not auto) -» 140,181 237,977 
Auto BI liability ...... .. 1,685,140  1,196.998 
Auto PDL. ................ “A 469,748 
Auto phys. dam oe 192,996 
Liability (not po , a 311 

FEED. sasssssccasscsetncopenamsoetsiaanenais 3,176, 6TT 2,188,567 


Republic, Dallas—Assets, $38,358,048, decr., 


| $539,549; loss res., $755,594; unearned prem., 


$21,030,738; underwriting loss, $56,060; invest- 
ment gain, $876,552; net income, $727,543; cap- 
ital, $5,300,000; surplus, $15,059,261, decr., $1,- 
263,373. 





SI binenbtihesinnesiaattiaiiigtanncanmeseiines ,004, 2,036,656 
Extended coverage wa 2,938,148 
Other allied lines .........0000 2,849 
Homeowners mult. peril .... 397,519 158,629 
Earthquake site 








Inland marine .......... 
Liability (not auto) . 


Aircraft PHD S «sie 
aaa 59,913 —3,949 
IEE. -acedesccostinbins 11,011 5,779 
Burglary, theft aa 13,254 8,198 

ee ..13,746,281 5,252,027 


Service Casualty—Assets, $25,851,548, decr., 
$1,892,770; loss res., $694,611; unearned prem., 
$12,643,795; underwriting gain, $809,719; invest- 
ment gain, $551,729; net income, $714,885; cap- 
ital, $1,000,000; surplus, $11,839,433, decr., $620,- 
37 


Auto phys. dam. ssmssss12,200,440 7,474,800 


Service Fire—Assets, $80,259,864, decr., $7,- 
919,828; loss res., $2,255,863; unearned prem., 
$40,538,588; underwriting gain, $5,125,788; in- 
vestment gain, $2,711,648; net income, $4,492,- 
531; capital, $2,000, 000; surplus, $33,107,894, 
decr., $3,731,332. 


Auto PHYS. dam. ........0cceeereee 36,372,724 23,385,253 
Liability (not ‘wai PD. «nm 19,602 43,017 
eer 36,392,326 23,428,270 


Shelby Mutual—Assets, $27,158,213, incr., $2,- 
131,841; loss res., $8,688,213; unearned prem., 
$10,950, 562; underwriting gain, $347,436; invest- 
ment loss, $30,927; net income, $700,211; sur- 

lus, $5,021,688, incr., $18,762. 

Fire’ eran: <td 279,982 
Extended coverage 67,556 
Other allied lines 315 
Homeowners mult. peril ... 
Commercial mult. peril .... 











403,390 147,326 
308 25 








Inland Ma®Pine  .........ccccceceeeeees J 31,408 
Accident only (indiv.) 21,320 
Workmen’sS COMP.  orececeseeeeee 745,119 
Liability (not auto) 577,373 
Auto BI liability ...... 4,216,069 
Auto PDL .W........0 2,231,653 
Auto phys. dam wee 3,967, 2,200,989 
Liability (not auto) PD .... 249,481 57,183 
Glass 702,918 325,496 
Burglary, theft . seve 298,042 129,138 


Medical payments (auto) .. 1,013,546 503,195 





Mar 
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Premiums Losses 

Earned Incurred 
$ 

Med. payments (gen. liab.) 32,230 11,419 
Total 21,601,335 11,545,566 | 
| 
Southern Fire & Casualty—Assets, $3,529,341, 
incr., $179,509; loss res., $605,563; unearned 
prem., $1,440,017; underwriting loss, $164,597; 


investment gain, "$71, 986; net income, $—75,547; 
capital, $350,880; surplus, $1,329,245, decr., $98,- 
= 

















Se ERS. 354,107 190,184 

a enendod coverage 101,2 53,130 
Other allied lines... 15,372 3,462 
Homeowners mult. p 24,910 4,459 
7 cell 

Ocean marine 2,971 4,496 | 
Inland marine 15,007 9,702 | 
Workmen’s comp. 83,795 38,331 
Liability (not auto) | 42,296 439 
Auto BI liability ..... 740,057 415,179 
tO) SN 401,493 239,364 
Auto phys. 524,783 258,100 
tiabity oak ‘auto) "2D ao... 18,995 2,021 
3,827 1,149 

Burglary. TS vsccchiecinditeibeanien 2,1 2,442 | 
> liees 2,331,134 1,226,465 | 


Standard ge $115,951,952, incr., 


$4,774,357; loss 871,115; 
prem., 
investment gain, 
427,013; capital, 
399. 


decr., $5,826, 


res., 
















es 2,214,073 
Extended COVeTrage  ..........0 1,137,417 
Other allied lines ........ 1,036 
Homeowners mult. peril .... 377,620 
Commercial mult. peril .... 2,998 
CS eee 6,983 
Ocean marine 22,803 
Inland marine .... 716,342 
Accident only (indiv.) 1,005,046 
A&S (indiv.) health ............ 65,297 
Hosp. & med. (indiv.) 7,516 
Group A&S  .......... 


Workmen’s comp. ... 
Liability (not auto) 
Auto BI liability 
Auto PDL 
Auto phys. 
Aircraft PHD 
Liability (not auto) 








theft 


Glass 
oes, 
Total 


State Farm Mutual Automobile—Assets, - onns.-| 


493,925, incr., 
unearned prem., 
gain, $1,165,851; 


$102,397,534; 
investment gain, 


net income, $8,531,816; guaranty fund, 


surplus, $117,636,493, incr., $6,700.335. 
Fire 3,735,626 
Extended coverage . 











Other allied lines 2,16: 

Homeowners mult. peril .... 510,156 
III 55s accsatisecstnrecdeitionabs 93 

Hail (growing COPS) ..cccce — cceccscscess 
Comprehensive dwelling 1,058 
Liabilitv (not auto). ............ 1,077 ,623* 
Auto BI liability ..... 109,268,393* 
|, RR 58,874,172* 
Auto phys. dam. ..........000 125,742.314* 
Liability (not auto) PD .... 437.540* 
Liability (not auto) MP .... 234,989 
Auto med. vayments .......... 23,628,270 
Auto U or I motorists ........ 179,585 
Auto death and disab. ....... 400.622* 


Total 
* includes members! 


p fees 


Superior—Assets, $8,196,369, 
loss res., 
328; underwriting loss. 


gain, $195,970; net income, 


$441 84%: 


incr., 
$2,136,114; unearned prem., $3,311,- 
investmert 
$—83,758: capital, 


unearned | 


$36,899,454; pane Wn loss, $7,417,071; 
.309,816; net income, 
$4,926,260; surplus, $27,881,490, | 


1,230,345 


$48,584,107; loss res., $111,807.675; 
underwriting 
$11,034,944; 


$250,000; 
1,411,848 | 

891,697 
380 
191,986 
189 


135,619 | 
66.626.210 | 
37,776.602 | 


231,002 | 
14,164,119 | 
9,828 | 
182.527 





$32.084; 


$1,000,000; surplus, $2,497,146, decr.. $312,610. 


















Fire 754 47,830 
Extended coverage .............. 74,890 41,116 
Homeowners mult. peril .... 1,281 521 
Commercial mult. peril .... 286 39 
Inland marine 29.758 10.987 
Workmen’s comp. ... 718.018 487.289 
Liabilitv (not auto) 225,328 44.925 | 
Auto BI liability  ...... 1,694,589 811,915 | 
/ ee 989.466 533.150 
Auto phys. dam. ,160,112 1,283.662 
Liability (not auto) PD .... 69,633 13,356 
SII Wes chseinctsdahipcbnatsinhionesetbcsetn oo ae 
SE Tahansticcssaieénies 19.824 
Burglary, theft 22.443 

3S 3,317,035 
Time—Assets, $4,227,691, incr., $528.434: Joss | 
Tes., $1,127,682; unearned prem., $1,050,902; 


underwriting gain, $551,833: 





investment gain, 


$74,230; net income, $320,636: capital, $350,000; 
surplus, $1,319,596, incr., $271.252. 
Accident only (indiv.) ...... 383.8099 273.2887 
_ pees 1,122,961 531,751 
Hosp. & mod. (indiv.) 3.072916 1646198) 
i * ieee . 3,158.400 2,583,810 
Non-can A&S te Ss A eee 
ka 7,741,976 5,035,044 
Transatlantic Reinsurance—Assets, $7,720,927, 
incr., $500.170: loss res., $1,214,196; unearned 
prem., $1,821,899; underwriting loss, $75.415; 


investment gain, $162,628; net income, $87,209; 















capital. $1,000,000; 1 
moi surplus, 
il a eraeathainsabtalabicesciceckoctaeesaese 514,634 
Extended , coverage 81,983 
4,337 
Homeowners mult. peril .... 74,215 
mercial mult. peril .... 1,236 
Earthquake 4,404 
an marine 988,834 
iilena srarine a 538.718 
ccident only (indiv.) seit 10, 
A&S (indiv.) a2 
Group A&S 





$2,860,738, decr., 


353.023 


1708 | 


| Workmen’s comp. 
| Liability 
Auto BI liability 


HieNATIONAL UNDERWRITER 












Premiums Losses 
Earned Incurred 
$ 

Fidelity ........... 14,313 4,170 
Surety 90,978 41,445 
Glass 363 5 
Burglary, theft . 1,208 446 
Boiler, machiner 15 es 
Excess of loss 162,768 74,148 
, es 2,708,748 1,765,508 


Transit Casualty—Assets, $15,506.932, incr., 
$473,376; loss res., $5,825,129; unearned prem., 
$3,387,898; underwriting gain, $27,221; invest- 










ment gain, $448,488; net income, $396,392; cap- 
oy $1,000,000; surplus, $3,505,962, decr., $23,- 
Fire 52,275 17,431 
Extended coverage ....... ealien 70,689 13,856 
Other allied lines ........ ase —36 6 
Homeowners mult. peril 2,655 590 


Earthquake 
Inland marine 
Workmen’s comp. 
Liability a ll auto)” 








Auto BI liability ...... 

RE SE  ctasinnin 

yk Yt eee 

Liability (not outed PD .... 203,368 94,545 

Surety 6,713 —3,000 

Glass 6, ee 

1 Boearglary, tRekt  ncccccccccscccceceses 536 18 

| Pts aE 6,745,923 3,636,683 

Transport Indemnity—Assets, $13,214,806, 


incr., $992,904; loss res., $5,642,319; unearned 
prem., $1,036,382; underwriting gain, $1,286,119; 
investment gain, $219,474; net income, $1,401,- 
at ame $1,135,680; surplus, $2,732,067, incr. 
















Fire 19,393 
Extended coverage  ............ 1,138 
Other allied lines . 12 
Earthquake ......... 637 
Inland marine ... 4,527 
Workmen’s comp. 2,372,191 
| Liability (not oy 53,4 
| Auto BI liability 2,817,548 
Auto PDL ......... 1,535,211 
Auto phys. dam 09,666 
Liability (not poe 62,512 
Cargo 610,490 
pees 8,186,823 4,711, "306 
Travelers Indemnity—Assets, $374,369,795, 
incr., $131,888,054; loss res., $63,648,133; un- 


earned prem., $196,506,278; underwriting loss, 
$1,625,479; investment gain, $7,362,558; net in- 
come, $6,558,400; capital, $10,000,000; surplus, 


| $89,240,004, incr. $1,422,565. 




























(not auto). “ 
472,370,536 375,133,529 


Truck Exchange—Assets, $41,358,474, incr., 
$1,401,526; loss res., $14,894,576; unearned prem., 


Total 









$7,437,091: underwriting loss, $1,299,874; in- 
vestment gain. 923.279; net ineome. $—475,- 
951; surplus, $11,970,176, decr., $1.311,687. 
Inland marine cececssssssseseeeee 38 487,115 1,075,330 
Workmen’s comp. .. 5,299,9. 4,071,296 
Liability (not auto) 1,771,534 771,176 
| Auto BI liability ... 9.416.105 6 546.415 
Auto PDL .... 5,618,814 3,362,468 
Auto phys. da m. hisieandeee 6.128.470 4.926.196 
Liability (not auto) PD .... 910,152 234,972 
Total 30,632,122 20,087,763 
United Fire, Chicago—Assets, $1,044,818, 
incr., $218.496; loss res., $21.700: unearned 


| prem., $29.655; underwriting gain, $150,170; net 


income, $29,646; capital, $250,000; surplus, $926,- 

879, incr., $183,992. 

Fire 1,120,852 141,959 
$5,668,539, decr., 





Union & Phenix—Assets, 





















United States Casualty—Assets, $47,941,677, 





| 


Fire 25,690,091 12,687,086 
Extended coverage  .............. 9,786,610 4,429,321 
Other allied lines 152,21 46, 
Homeowners mult. peril .... 5,035,823 2,081,54 
Commercial mult. peril ... 167,036 107,007 
Ee 6,851 74 
Hail (growing crops) 416,159 344,174 
Ocean marine ........... 859,624 514,821 
Inland marine ... 8,472,133 4,441,959 
Workmen’s comp. . 11,078,136 5,811,046 
Liability (not auto) 8,625,928 2,884,435 
Auto BI liability . 12,111,491 8,399, 
Auto PDL ..... 48,790,119 29,051,289 
Auto phys. d 51,034,248 30,033,338 
yp OP, eee 270.747 205 £93 
Liability (not auto) PD .... 9,537,420 4,535,236 
E  Re eee ee 082, 1,263, 

| Surety 5.295.758 512.165 
GIES, cievecictsnsgnens 1,737,895 762,475 
Burglary, theft ..... .. 7,156,037 3,007,950 
Boiler, miachinery ................. 8,358,327 3,089,994 

Total 217,675,254 114,208,871 

Travelers—Assets, $2,958,796,258, incr., $135,- 

061,741; loss res., $283,880,321; unearned prem., 
$119,208,249; underwriting loss, $19,632,253; in- 
vestment gain, $15,268,391; net income, $—11,- 
640,805; capital, $50,000,000; surplus, $322,458,- 
663, decr., $9,483,120. } 
Accident only (indiv.) ....... 19,161,039 6,955,090 
ABB (CINGIV.)  ccncsnccnnes .. 3,727,500 1,732,781 
Hosp. & med. (indiv.) 2.643 2,717,989 
Group A&S .......000 232,176,006 210,656,527 
Non-can A&S 4,789 — 





$90,161; loss res., $463,997; unearned prem., 
$2,251,911; underwriting gain, $1,147; invest- 
ment gain, $196,758; net income, $256,194; 
statutory deposit, $500,000; surplus, $2,869,616, 
| decr., $88,618 
Fire 1,561,550 820,553 
Extended Coverage _ .......0.0-+ 368,533 189,535 
Other allied lines ........ - 24,093 5,075 
Homeowners mult. peril .... 28,796 26,826 
Commercial mult. peril .... 3,361 20,628 
ll, EE ES 13,182 —198 
Inland marine ....... 8,266 6,896 
Liability (not auto) | ene 
Auto phys. dam. ..... 32,581 22,520 
Aircraft PHD .... isk. ~" gallecentesa 
Surety 166 —16 
Glass dea 5 
Burglary, theft ..............ccccc0s 31 27 
Total 2,040,578 1,091,904 | 











































































25 
|incr., $904,391; loss res., $22,313,486; unearned 
prem., $12,989,453; underwriting loss, $2,425, eee ane 
237; investment gain, $985,269; net income, : 
$—1,186,634; — $2,000,000; surplus, $9,362,- | 
497, decr., $1,334,9 ; pO ae cee. 40,102 —1,213 
Premiums Losses Hail (growing crops) 101,217 33,021 
Earned Incurred| Ocean marine ......... 29,807 —4il 
$ —— — ae 3,840,313 2,295,841 
; | Accident o 5 
| Fire 372,719 192,559 Health a t27923 aati 
Extended coverage ............... 240,674 53,900 | Group ABS oeccccccccccccccsssseseee 886,006 608,313 
Other allied lines . 2,923 2,180| Non-can A&S ...... ‘241 — 
| Homeowners mult. peril .... 85,783 30,839 | Workmen’s comp. 41,560,204 27,865,668 
Commercial mult. peril . 7,057 6,278 | Liability (not auto) 23,590,677 12,058,429 
Earthquake 2,503 1 Auto BI liability 
=e Saiet deg Auts Bt 
marine 297 90,562 Auto phys. dam. E 209, 
| Accident only 80,954 32'534| Aircraft PHD... stbse s a 39.106 en 
| A&S (indiv.) . 16,962 7,690 | Liability (not auto) PD 7.018.756 3,043,232 
Group A&S ad 148,577 NIE, RE sos igco e 5,918,312 2 
Workmen’s com 6,124,633 3,769,249 Surety 14,743,567 3,861,454 
Liability (not auto) 3,874,598 1,978,453 | Glass ~ 1,820,832 870,701 
u ity .... 11,5 ,540,523 | Burglary, theft ..................... 5,154, 067 2,30 431 
, lg 1,787, Boiler, pa = a 
922,000 Water damage ...... se 2.393 1,299 
bree Auto cellisten ~..17,626,311 9,712,051 
| EES 2 ee 
ed “oLsT0 231,312,882 135,447,913 
’ y Unity Fire—Assets, $9,173,052, incr., $1,331,- 
| Glass 308,886 136,773 | 539; loss res., 34,819: unearned = Ry $3,- 
p- ——gSt2E coaaveonneenenecere 572, -— 250,091 | 151,479; underwriting loss, $679,544; investment 
9 IMACHINCTY eeceveesevereree BB ssssneeseeee | oe. $362,318; net income, $—324,953; capital, 
Total 26,683,628 16,375,142 | $1,000 ,000,000; surplus, $2,441,132, decr.,* $1, 107,89 892. 
ire 1,855. 308 1,042,881 
U.S.F.&G.—Assets, $429,907,396, incr., $24,-| Extended coverage .............. ,903 , 
114,096; loss res., $136,085,112; unearned prem.,/ Other allied lines & 26,819 14,672 
$164,403,128; underwriting loss, $20,200,853; in- | Homeowners mult. peril .... 31,797 6,780 
vestment gain, $9,700,643; net income, $—7,-| Commercial mult. peril .... 6,124 10,724 
673,873; capital, $20,487 730; surplus, $103, 503,- | Earthquake 12,657 655 
301, decr., $18,763,904. Ocean marine 80,695 69,400 
Fire 19,525,294 10,396,892) Inland marine ...... 939 32,804 
| Extended coverage ..........0.. 6,599,603 3,287,140 Accident only (indiv.) 11,208 19,947 
| Other allied lines - — 136,202 55,168 | A&S (indiv.)  .......0000 ee 
| Homeowners mult. peril .... 3,472,955 2,141,892 Workmen’s comp. .. 10,147 2,142 
.. |Commercial mult. peril .... 100,651 52,255 | Liability (not auto) ............ 22,324 24,495 
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a Company that shoots straight with th 


#€ on on claims service. 











<-> When You Represent —— > 


_— 


} You've Really Got a Pardner! . 


Agent... gives him plenty of Sales am- 
munition and doesn’t dilly-dally around 
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The Successful Agent is a 


GOOD STUDENT 


and each client’s needs in particular that the successful agent 
service through greater know'edge. And he quite naturally prefers 


tical, helpful aids to his career. 


PAN AMERICAN 


Insurance 
Company 


Fire & Casualty 
Company 





There's so very much to know these days about insurance as a whole 


is 


seriously studious about his proiession. He believes .n rendering better 


to 


associate himself with companies which are geared to give him prac- 











EARL W. GAMMAGE, PRESIDENT 


P. Oo. BOX 1662 ° HOUSTON 1, TEXAS 


T. EARNEST GAMMAGE JR., Exc. Vv, ?. 

















26 
Premiums Losses 
Earned Incurred 

$ $ 

Auto BI liability 225,462 183,602 
Auto PDL 108,015 77,963 
Auto phys. dam 198,619 146,201 
Aircraft PHD 1,760 cnmibipsien 
Liability (not auto! PD 2,214 4.619 
Fidelity ; 29,633 23,220 
Surety 17,930 3,241 
Glass : ; 425 162 
Burglary, theft 11,221 19,911 
Total shecidiaisiidinn 2,990,162 1,891,871 
Urbaine Fire—Assets, $5,731,401, incr., $63,- 


481; 


galn, 


Fire 


loss res., $508,237; 


$263,337; net income, $292,275; 


1,399,192 


unearned prem., 
014,242; underwriting loss, $47,780; investment 
statutory 
deposit, $500,000; surplus, $3,110,842, decr., $1,- 
611. 


$2,- 


786,381 


FieNATIONAL UNDERWRITER 
























Premiums Losses $83,020; net income, $—19,444; capital, $1,000,- 
Earned Incurred 000; surplus, $2,074,574, decr., $122,118. 
Premiums Losses 
Earned Incurred 
Extended coverage 355,719 178,775 
Other allied lines. ............... 18,116 3,677 
Homeowners mult. peril .... 27,861 32,014 | Homeowners mult. peril 65,135 30,050 
Commercial mult. peril .... 6,049 8,435 Liability (not auto) ............ 130,124 28,586 
NOE eee 9,718 —85' Auto BI liability 204,180 
Inland marine ......... 1,902 2,040 | Auto PDL .................. 260,578 
Liability (not auto) o apeee Auto phys. dam. 518,885 
Auto phys. dam. ........... 45,051 34,670 | Liability (not auto) 8,691 4,347 
Aircraft PHD ........ ee =e Surety saa naliitdhanateiigtn —208 sasaiitoes 
GREET .. ctnsesnabangusccsecccsosvmecscsuieetis’ _ ateciadlibes 10 | G1ASS eeeeeoreeeseess a 
Surety 19 ...| Burglary, theft ... 5,046 3,226 
"SS 7 1| Medical payments ..- 138,928 68,562 
Burglary, theft . 121 378 | Weekly ind. & death ben. .. 5,5 —122 
ase 1,863,791 1,046,280 Total ee, © 5 ek 
Vanguard—Assets, $4,236,079, incr., $284,784; Wolverine—Assets, $20,597,185, incr., $1,716,- 


loss res., $489,734; unearned prem., $1,420,327; 


underwriting loss, $102,493; investment gain,| 178,449; underwriting gain, $3,270; investment 





= 





“Why , 


Ye) = 


a 


NSURANCE 


’ 


WANT A BETTER BUSINESS TO PASS TO YOUR SON? 





Then build it sound—on the good 


risks— 


Give personal service— 


Sell the best— 


And you can’t miss! 


Tee HOME: 


The Home Indem: 


(That's why Home Insurance, for over 
100 years, has had the most successful 
agents in the world! Are you now one 
of them?) 


Praurance 


Property Protection since 1853 





286; loss res., $4,152,442; unearned prem., $11,- | 
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gain, $469,887; net income, $239,752; capital, 
$1,000,000; surplus, $3,576,785, incr., $230,016. 
Premiums Losses 
| Earned Incurred 
| $ $ 
eI. ES ae aoe teat 194,305 102,982 
Extended coverage 96,302 63,910 
Other allied lines 10 corneal 
Homeowners mult. 33,996 11,692 
Inland marine ................ 41,759 18,935 
Workmen’s comp. ...... 433,760 289,961 
| Liability (not auto) BI 648,245 172,682 


Auto BI liability 
Auto PDL 
Auto phys. d 













am. a 

Liability (not auto) PD .... 304,971 82,747 
Fidelity ; 10,722 

urety —4,415 
Glass 47,038 
Burglary, theft .............. 177,419 75,481 
Auto med. payments .. 653,115 556 
Other med. payments 113, 774 

Total 13,936,499 7,281,475 





Yorkshire—Assets, $17,670,264, incr., $725,311; 
loss res., $4,651,845; unearned prem., $6,653,- 
688; underwriting loss, $1,237,376; investment 
gain, $544,522; net income, $—692,932; capital, 
















$1,500,000; surplus, $4,906,370, incr., $1,219,249, 
Fire -- 1,698,961 936,919 
Extended coverage 03,328 385,137 
| Other allied lines ....... oes 6,568 1,810 
| Homeowners mult. peril .... 219,974 62,411 
| Commercial mult. peril .... 5,177 3,115 
Earthquake 11,270 61 

Ocean marine 171,662 126,497 
| Inland marine 98,695 68,711 
Accident only (indiv.) 21,657 8,704 
| Workmen’s comp. ......... 1,102,431 532,183 
Liability (not auto) 998,81 383,85 
| Auto BI liability 2,230,791 1,812,973 
| Auto PDL. ............ 943 8, 
425,471 
| 61,185 
—564 
—12,060 
64,324 
141,705 
| 5,650,474 


Explains Preparation For 
Adjustment, Restoration 


|| Of Major Fire Loss 


Steps to pave the way for adjust- 
ment of major fire losses and problems 
| incident to restoration and resumption 
of operations were described by Robert 
M. Beatty, vice-president W. A. Alex- 
ander & Co., at the March meeting of 
Chicago chapter of Society of Fire Pro- 
tection Engineers. 

While destruction of records and 
plans in a major fire loss is unfortun- 
ate, Mr. Beatty said it is usually pos- 
sible to reconstruct the building loss, 
depreciation and content value by sur- 
veying the material. 

When a major fire loss occurs, a 
survey must be made immediately, 
photographing the condition of the 
building, and insurers must confer 
with management to determine pro- 
cedure for adjustment and establishing 
communication. After seeking the ad- 
juster’s recommendations, the com- 
pany must set up salvage operations. 
In addition, Mr. Beatty said that pro- 
per accounting must be made so that 
the insured loses none of his tax ad- 

vantages from the loss. 
| Metal materials and equipment are 

seldom damaged beyond what a physi- 
cal survey can determine the inven- 
tory to be. However, when combus- 
tible material has been destroyed, the 
| company must take the last physical 
inventory and bring it up to the day 
of the loss. 

After studying the loss, the problem 
of restoration and resumption of busi- 
ness begins. Mr. Beatty observed that 
frequently older businesses do not re- 
sume the same type of work or in the 
same location, while newer ones are 
more likely to be restored in kind and 
place. 


Joins Cincinnati Life Agency 
George S. Eckes and Robert J. 
Limes, partners in the Henry Eckes 
general insurance agency of Cincinnati, 
have joined the Carl R. Schlotman 
agency of Continental Assurance as 
vice-presidents. The move is intended 
to provide Eckes’ clients with life, 
pension and disability coverage. 


Johnson & Higgins of California has 
named Thomas J. Grogan and Ross 
W. Beales, both with the San Fran- 
| cisco office, and Dixon Ross, of the 
| Los Angeles office, assistant vice- 
| presidents. 


—_— 
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»281,475 
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Work Simplification 
Hinges On Seeking 
Better Job Methods 


This is the question which should 
be asked by all levels of management 
if a work simplification program is to 
be successful: “Is there a better way 
to do it?” Frederick C. Erdman Jr., 
assistant methods manager of Home 
Life, made this point in a talk on the 
practical application of work simpli- 
fication plans at the annual 2-dav 
methods and procedures forum of 
Health Insurance Assn. at New York. 

Home Life, before setting up such 
a plan, investigated a number of com- 
panies with successful programs and 
found this same formula in operation 
in every case: A strong interest on 
the part of top and middle manage- 
ment; inspirational instruction and 
close follow-up on trainees; effective 
promotion, and recognition of accom- 
plishments. 

Definite objectives had to be de- 
fined, Mr. Erdman said. The first was 
to save time and money. The second 
was to secure an expansion of meth- 
ods department activities by training 
supervisory personnel in work sim- 
plification techniques. 


Would Find Better Methods 


The company also wanted to make it 
possible for everyone to help find bet- 
ter ways to do work. Many clerical 
jobs do not provide an outlet for cre- 
ativeness that may be in the people 
who fill them. Work simplification 
could give them a chance to do some 
constructive thinking about their own 
work and provide an additional avenue 
of recognition. The final objective was 
to encourage a healthy climate in 
which ideas would be greeted by an 
open mind. 

In summing up the results of Home 
Life’s program in relation to the ob- 
jectives set up three years ago, Mr. 
Erdman said 321 projects were com- 
pleted, representing total annual sav- 
ings of $56,000 and 32,000 man-hours. 
Fifty employes have been trained to 
handle work simplification principles 
and techniques. 


Watertown Merger Involves 
Century Old Agency Firm 


The century-old Watertown agency 
of Mosher-Baker has merged with Bry- 
ant-Eager. Robert B. Bryant is presi- 
dent of the expanded Bryant-Eager 
agency which will continue in the 
Trust building until removal to 165 
Clinton street April 1. Mosher-Baker 
had offices in the Chamber of Com- 
merce building. 

Robert L. Roy, with Mosher-Baker 
since 1924, will become a vice-presi- 
dent in the Bryant-Eager organiza- 
tion, which was formed in 1957 
through a merger of the local firms of 
H. Robert Eager, Inc., and Smith & 
Bryant. H. Robert Eager, former pres- 
ident of H. Robert Eager, Inc., is also 
a vice-president of Bryant-Eager. 


Maritime Administration 


War Risk Coverage Grows 


_ WASHINGTON—Maritime admin- 
istration war risk insurance on ships 
under construction is becoming a larg- 
er program. The administration re- 
ported that on Dec. 31 19 vessels un- 
der construction in U. S. shipyards 
were insured, and premiums totaled 
$271,696. : 

_ The quarterly report of the admin- 
istration says that the total number of 
original binders and binder exten- 
sions issued by American war risk 
agency under the government’s mar- 
Ine war risk program from its incep- 
tion through Dec. 31 was 3,838: Hull 
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1,399, protection and indemnity, 1,283, 
crew life and personal effects 1,156. 

Binder and binder extension fees 
collected were $314,062. After pay- 
ment of war risk agency fees, other 
expenses amounting to $104,886 and 
miscellaneous expenses of $12,920, net 
collected by the government was 
$196,255. 

In the last quarter of 1957, the re- 
port shows, there were 23 contracts for 
cargo insurance with underwriting 
agents, no new ones having been ex- 
ecuted during that period. 

Thirty-six personal effects claims 
totaling $11,937 were paid as result of 
collision of the Mission San Francisco 
with a foreign vessel last year and 
there were still pending claims for nine 
deceased seamen covering death ben- 
efits and personal effects, for which 
an estimated $50,000 was retained as 
reserve. 

Claims are being processed on the 
loss on the Mission San Miguel which 
ran aground last October. An esti- 
mated $15,000 was retained as re- 
serve for pending claims. 


Nw National Advances 
3 Officers, Appoints 3 


Northwestern National and North- 
western National Casualty have ad- 
vanced three officers and have elected 
three new ones. 

Eugene C. Gauger, Don Z. Reinert- 
sen and John T. Salentine have been 
promoted from assistant secretary 
treasurers to vice-presidents. William 
R. Johnson, manager of the investment 
department, has been named vice- 
president, and Charles V. James, un- 
derwriting supervisor, and Walter A. 


Tews, cashier, are newly appointed 
secretary-treasurers. 
Mr. Gauger joined Northwestern 


National in 1922, Mr. Reinertsen in 
1934, and Mr. Salentine in 1937. Mr. 
Johnson has been with the company 
since 1953, Mr. James since 1954, and 
Mr. Tews started in 1917. 


Over Half N. Y. Cars Flunk 


Motor Vehicle Inspection 


The New York bureau of motor ve- 
hicles reports that of the more than 
700,000 passenger cars inspected Feb. 
1-Aug. 31, 1957, more than half were 
rejected on initial inspection for one 
or more causes—brakes, lights, steer- 
ing and wheels. The great majority of 
these vehicles got their stickers after 
needed repairs and adjustments. 


Ft. Wayne Women Install Officers 


Insurance Women’s Assn. of Fort 
Wayne has installed the following new 
officers: Mrs. Frieda Sumner, presi- 
dent; Mrs. Betty McKinney, vice-pres- 
ident; Miss Maxine Wells, treasurer; 
Mrs. Collette Barnett, recording secre- 
tary, and Mrs. Marian Molitor, cor- 
responding secretary. The Fort Wayne 
group will be host at the annual Re- 
gion 4 convention of the National 
Assn. of Insurance Women to be held 
there April 11-13. 
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Springfield Advances 


Tullis To Secretary 

Robert H. Tullis Jr. has been elected 
secretary and associate general counsel 
of Springfield F.&M. group. After 
several years of law practice in New 
York City he joined Springfield as 
counsel in 1955. He advanced to assist- 
ant general counsel in 1957. He is a 
director and member of the executive 
committee of Insurance Federation of 
Massachusetts. 


Brooklyn Law School Plans 


Varied Insurance Program 


The annual Brooklyn law school in- 
surance forum will be held at the 
school March 20-21. Insurance execu- 
tives and attorneys and other mem- 
bers of the bar are invited to attend 
this series of lectures by insurance 
representatives and counsel on impor- 
tant aspects of insurance law and re- 
cent developments. 





IT’S EASY FOR 
AN EXPERT. 


an expert. 


need help. 





Perfect coordination makes this skater a 
champion performer in her fe!d. Her sound 
training and knowledge have equipped her to 


execute a graceful mid-air split with the ease of 


A champion performer in his own field is your 
hometown insurance agent. His expert knowl- 
edge of local conditions...the “perfect co- 
ordination” of his relations with the companies 
he represents...and his desire to fill your 
needs—enable him to solve any insurance prob- 


lems that may arise. Call on him whenever you 


Two-color reprints of this advertisement without 


Company name are yours for the asking. Write us. 


PAWTUCKET MUTUAL 
INSURANCE COMPANY 
25 MAPLE STREET, PAWTUCKET, RHODE ISLAND 
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Mutuals Raise OL&T 
Rates In 11 Areas 


Mutual Insurance Rating Bureau 
has increased OL&T rates in 11 juris- 
dictions, effective March 12, for bodily 
injury in the area and frontage clas- 
sifications. 

The states and percentage increas- 
es are Arizona 11, District of Colum- 
bia 10, Minnesota 18.3, Nebraska 10.4, 
New Hampshire 18.3 New Mexico, 
13.4, North Carolina 7.5, North Da- 
kota 10.9, Oregon 19.5, Vermont 11.2, 
and West Virginia 13.1. 


Revises Liability Manuals 


Revised rules and classifications in 
its liability manuals were introduced 
by the bureau March 12 in New Jersey 
and New York. The revisions became 
effective in a number of other states 
Feb. 26. With New York and New Jer- 
sey the revisions will be effective in 
44 states and D. C. 
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Hear Current Insurance Woes At Pittsburgh 


(CONTINUED FROM PAGE 2) 


mility” and the answer is no, the 
companies should go to court, Mr. 
Slawsby suggested. 

He also expressed his belief in the 
need for greater and greater refinement 
of classifications—so long as credibility 
can be maintained. Class 1 should not 
support class 2, he said. There is no 
merit in the philosophy of minimum 


differences in rate levels. No one cuts 
rates which are set right. Specialty 
companies cut rates which are too 
high. Purposely thin classes are sup- 
ported by others. But, the class with 
the “built-in redundancy” is siphoned 
off by the specialty companies, which 
at the same time file high-hazard 
rates on high-hazard business so that 


they will be asked to write little of it 
and will get a better premium for it 
when they are. 

Harold G. Evans, president of Ameri- 
can Casualty, also stressed automobile 
troubles. The biggest error in auto, he 
believes, contrary to Mr. Slawsby, was 
to establish refinement in risk classifi- 
cation. Things have come to a point 
where a slightly below average risk 
pays prohibitive rates or is denied 
coverage on a voluntary basis. This 
has permitted the direct and specialty 
writers to flourish, he said. 
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Many of the classification plans tried 
by the business since it abandoned 
flat territorial ratings are actuarially 
unsound. Instead of dividing the loss- 
es of the few among the many—the 
principle of insurance—they have di- 
vided the losses of the few among the 
few. 

Complaints about high commissions, 
NACCA, youthful drivers, high horse- 
power, poor licensing and enforcement, 
inadequate rates, flat cancellations, 
high awards and the breakdown of 
moral fibre are “smoke screens.” All 
have contributed somewhat to either 
increased accident frequency or sever- 
ity, Mr. Evans said, but the problem 
will never be solved until “we abolish 
the present classification system and 
return to the fundamental science of 
distributing the losses of the few 
among the many.” 


Wants Better Communications 


Michigan’s commissioner of insur- 
ance, Joseph A. Navarre, gave the fi- 
nale. Mr. Navarre, president of Na- 
tional Assn. of Insurance Commission- 
ers, called for more effective com- 
munication and a greater degree of 
attention on the part of the insurance 
business to the needs and wants of the 
insuring public. “We are unwilling to 
listen to the other fellow,” Mr. Na- 
varre said. “Our grass roots commun- 
ications will be as effective as we care 
to have them.” 

Do agents and companies supporting 
the agency system “have the guts to 
face the problem and quit complain- 
ing about someone else who has the 
right to compete?” he asked. “The in- 
surance commissioners have to save 
the business from itself.” 

Automobile classifications, Mr. Na- 
varre asked, who created them? Term 
rule—who created that? What gave 
rise to the problem Sen. O’Mahoney’s 
investigating team will be interested 
in—rating bureaus? The propelling 
force—“a gimmick of self-protection 
against the infidelity of fellow mem- 
bers of the business.” 

Mr. Navarre pleaded for greater civic 
responsibility from insurance’ men. 
Agents should be interested in the 
commissioner they get. There is no 
public virtue without private virtue, 
he concluded. 


Tells Public Relations Problems 


William J. Graul, Allentown, presi- 
dent of Pennsylvania Assn. of Insur- 
ance Agents, devoted his luncheon ad- 
dress to the problem of getting the 
public to know and understand the 
insurance business. His talk, received 
with notable enthusiasm, was a suc- 
cinct and engaging essay on the public- 
customer-government relations prob- 
lems of the insurance business. 

Joseph A. Edwards, Pittsburgh, as- 
sistant treasurer of Gulf Oil, gave a 
comprehensive discussion of the work- 
ings of the risk management depart- 
ment of a large corporation—from con- 
ception to execution. 

J. E. Hartmann, president of the In- 
surance Club of Pittsburgh, which 
sponsors I-Day, had an impressive ar- 
ray of committees, as usual, all under 
the general chairmanship of William 
MacLean, president of National Union. 

As in other years, there was a well- 
appointed banquet, complete with en- 
tertainment. On the social side, how- 
ever, the I-Day dance, once very pop- 
ular, was gone and perhaps not more 
than four or five companies main- 
tained rooms, contrasted with a score 
or more in past times. 


Missouri Fire Prevention Assn. will 
inspect Sikeston March 19-20. 
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Evans Raps Auto Class Plan At Cleveland 


(CONTINUED FROM PAGE 2) 


business in recent months. He called 
the $140 million loss companies oper- 
ating in Ohio experienced last year 
“disquieting, to say the least,” but in- 
sisted that there is nothing seriously 
wrong with the business that stepped- 
up quality in personnel, particularly 
at the agency level, will not cure. 
Knowledge and service—themes which 
the superintendent has stressed on 
other occasions—are the prime needs 
of the business today, he said. 


Evans Doesn’t Share Optimism 


This optimistic view was not shared 
fully by Harold G. Evans, president 
American Casualty. Mr. Evans, speak- 
ing on “The Challenge of Change,” 
pointed out that “while every type of 
industry and commerce . . . were reg- 
istering all-time highs in production 
and profits the insurance business 
was registering its worst record.” He 
made it clear that the unmistakable 
culprit is automobile insurance. 

“Most forms of property and cas- 
ualty insurance have produced under- 
writing losses for the past two years 
but, with the exception of the automo- 
bile lines, this does not constitute an 
unusual or insurmountable problem, 
since the cause has already been iso- 
lated and corrective measures have 
either been adopted or are in the pro- 
cess of being adopted. 

“Automobile insurance, however, 
constitutes about 50% of the business 
generally written by the average agent 
and 40% of the total business written 
by agency companies. It is the No. 1 
unsolved problem plaguing the indus- 
try today, and is becoming progres- 
sively worse.” 


Rate Increases Not Only Answer 


Rate increases are not alone the 
answer, Mr. Evans feels. “In much of 
our business we are approaching the 
point of pricing ourselves out of the 
market place,” he said. Rates must 
be held down. However, because fire 
and casualty insurance companies are 
particularly vulnerable to inflation, 
they should be granted proper rate 
levels to pay expected losses and suf- 
ficient rates to finance the increasing 
business that they are expected and 
morally obligated to handle. 

Mr. Evans pointed out that in the 
last 13 years—the most productive 
years in the nation’s history—compan- 
ies were permitted a rate level which 
enabled them to earn an underwriting 
profit of less than 1%, while contem- 
porary non-risk businesses were earn- 
ing about 10%. 

What is the solution to this problem 
of securing and maintaining an ade- 
quate rate level without pricing poli- 
cies out of the grasp of the consumer? 
Mr. Evans believes, “our biggest error 
was to establish the refinement in 
risk classification. This has developed 
to the point where a slightly below 
average risk pays prohibitive rates or 
is denied coverage on a voluntary 
basis. This has permitted the direct 
and specialty writers to flourish.” 

“The automobile insurance problem 
will never be solved until we abolish 
the present classifications system, and 
return to the fundamental science of 
distributing the losses of the few 
among the risks of the many,” he said. 

Because 50% of all motorists are 
excluded for one reason or another 
from the so-called select class, many 
drivers are either uninsured at all or 
Insured at such a high rate that 
they begin agitating for state compen- 


sation or insurance plans. And, with 
more and more “preferred” risks being 
written by direct and specialty writers, 
the bulk of the business written by 
agency companies, consists of the so- 
called low loss producing element, he 
said. 

Mr. Evans sees but one end to this 
continuation of ultra-selective classifi- 
cations in underwriting, and that is 
state automobile insurance funding. 

He called for classifications of pri- 
vate passenger cars for rate making 
purposes limited to uniform reasonable 
groups. The ultimate objective would 
be the elimination of all classifications 
other than territory. 

Mr. Evans advocated surcharging 
the accident repeater, and the sub- 
mission of signed applications. He 
urged that insurance departments al- 
low new auto rates based on experi- 
ence of the immediate past, each six 
months. While the matter of commis- 
sion is subject to negotiation between 
company and agent, he recommended 
not more than 20% for auto business. 
The use of the single limit, continuous 
policy would also be advantageous, he 
said. 


Gives Case Against Compulsory 


The case against compulsory auto 
insurance was presented by Ray Mur- 
phy, general counsel of Assn. of Cas- 
ualty & Surety Companies. “The New 
York law will prove very burdensome 
in administration on the state, the 
insurance companies, and a little later, 
the public,” he predicted. 

New York will follow the same 
course as Massachusetts, Mr. Murphy 
said, principally since politicians are 
much the same everywhere. He cited 
the section of the New York compul- 
sory law “guaranteeing” that it shall 
not effect any change in rating provi- 
sions or in methods of operating the 
insurance business, and he remarked 
that that state now faces a.crisis be- 
cause of the superintendent’s denial 
of applications for rate relief. Mr. Mur- 
phy cited 1956 figures demonstrating 
a 110.1% loss ratio in automobile 
writings, and estimated that the 1957 
development will prove much worse. 
All this, he said, belies the “hands-off” 
warranty in the compulsory insurance 
law. 

Although other states have intro- 
duced compulsory laws purporting to 
avoid the defects noted in the Massa- 
chusetts and New York statutes, he 
pointed out that all have the same in- 
herent defects and will, if effected, 
result in higher rates, augmented 
claims consciousness, political inter- 
ference and serious losses to the in- 
surance industry. 


Already Seeking Supplements 


New York, he said, is already seek- 
ing to supplement their law by intro- 
ducing an “indemnification” law to 
establish a fund for relief of victims 
of uninsured motorists. He estimated 
that more than 40,000 drivers involved 
in accidents in the past in that state 
have been uninsured. 

Mr. Murphy saw no apparent pan- 
aceas for the “financial aches and ills” 
caused by uninsured motorists. He 
pointed out that the better financial 
responsibility laws have not, appar- 
ently, received the credit they deserve, 
and he directed attention to the vol- 
untary measures being undertaken by 
the insurance business to alleviate the 
situation, including introduction of the 
uninsured motorist coverage, which, 
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Year Ending December 31, 1957 
Statement of Assets and Liabilities 
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First Reinsurance Company of Hartford, 






Wholly Owned Subsidiary .................... 50,000.09 
Accrued Interest and Other Items ............... 98,322.91 
TOTAL ASSETS ....... $14,114,712.40 






LIABILITIES 


Reserve for Unearned Premiums ................ $ 6,988,107.69 
Reserve for Outstanding Losses ................. 2,987,056.85 
Reserve for Taxes 

(Including Federal Income Tax) .............. 










shcveudds ddadde adacee to <aks 2,987,089.43 
Surplus as Regards Treaty Companies ........... 3,987,089.43 

iy!) i er rye $14,114,712.40 
Security valuations are on the basis prescribed by the National 
Association of Insurance Commissioners. On the basis of De- 
cember 31, 1957 actual market valuations surplus would be 


decreased by $317,091.84 to $2,669,997.59. 

Increase in Surplus as Regards Treaty Companies. . $478,012.16 
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he noted, will shortly be available to 
the non-car-owning family. 

The morning session featured a pan- 
el discussion of agency perpetuation 
called “Successors Unknown.” 

Richard K. Jones, partner of W. G. 
Whitaker & Son, Wooster, served as 
narrator of an entertaining skit de- 
scribing the trials and tribulations of 
one “No Arrangements Dough” from 
the time of his purchase of a struggl- 
ing, small agency through its incor- 
poration years later. 
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sion Ohio Farmers; Eckley R. Chase, 
manager research department Ohio 
Farmers; Robert N. Anderson, Woost- 
er; Ivan Steiner Jr., Wooster, vice- 
president Ohio Assn. of Insurance 
Agents, and Jean C. Hiestand Jr., Ohio 
Farmers. 

William E. Wilson, Cleveland, was 
the first speaker at the morning CPCU 
workshop—the second half being the 
perpetuation panel. Mr. Wilson de- 
scribed the comparative tax advan- 
tages and disadvantages of incorpor- 





ating an agency. 
The remarks of Harry 


Members of the panel included 


James A. Ward, manager farm divi- F. Perlet, 


general manager Multi-Peril Insurance 
Conference, Monday afternoon, disap- 
pointed anyone in the audience who 
had hoped to be in “on the ground 
floor” of any announcement of par- 
ticulars of the new dwelling package. 
Mr. Perlet made it perfectly clear very 
early in his talk that he could furnish 
no details of the new dwelling package 
which will finally unify homeowners 
and CDP. However, he said, most dif- 
ficulties which have held up unifica- 
tion until now have been resolved and 
the new policy program will be an- 
nounced by the middle of the year. 





of real interest 
to all three... 


@ to our policyholders 


Your Security-Connecticut Insurance Group breasted the adverse currents 
which prevailed so generally in fire and casualty waters during 1957. 

We emerged better and stronger for the experience .. . 
Security-Connecticut Life, too, continued its healthy growth throughout 

the year, and helped widen the scope of our multiple-line service L 
clear across the board . .. The Companies are sound in finances 
(policyholder surplus now over $141 million) and in field 

services, with thousands of experienced representatives throughout 

the U.S. and many foreign countries . . . Ask your Security-Connecticut 
Agent about our modernized coverages and facilities. 


@ to our agents 


Our obligation and pledge to you is: outstanding multiple-line products and 
service, equipping you to sell today’s insurance merchandise realistically in 
today’s market at today’s prices ... We remain committed to the American Agency 
System. At the same time, our unique Family Security plan, monthly payments 
and other new features will offer most effective competition to other agents 

and to the direct writers ... You perhaps have already experienced something 

of our improved service. We guarantee its constant improvement, in every 
phase of our future operations. 


@ to our stockholders 


New management has substantially altered the Companies’ direction since mid-’57 
... Researching, redeveloping and reorganizing for Security-Connecticut’s 

new look created special demands, of course, both as to Company staff and 
finances. But most changes were made without interrupting materially our return 
to a sound, profitable operation . .. Our 117th Annual Report carries testimony 
to this, and to the immediate effectiveness of the new features and 
procedures. It points the way to a Security-Connecticut future unlimited 

as to growth and utility in multiple-line service. 


Whether as agent, stockholder or policyholder — if you'd like a copy of our 117th Annual 
Report, CLIP HERE, just jot your name and address on the margin below and mail to the 


Security-Connecticut Home Offices. 
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NEW HAVEN 5, CONN. 


THE SECURITY-CONNECTICUT INSURANCE GROUP 


SECURITY INSURANCE COMPANY OF NEW HAVEN 
SECURITY-CONNECTICUT LIFE INSURANCE COMPANY 
THE CONNECTICUT INDEMNITY COMPANY 


PETER J. BERRY, Chairman; E. CLAYTON GENGRAS, President; 
ARTHUR S. KUENKLER, Executive Vice-President 
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Mr. Perlet then reviewed the results 
of the various packages, both dwelling 
and commercial, under the jurisdiction 
of MPIC. 

The program concluded with a skit 
presented by Cleveland insurance per- 
sonalities entitled “Gone Because of 
the Wind.” 

At the luncheon, George E. Frankel, 
general chairman, presided, and John 
W. Hemphill, president Ohio Assn. of 
Insurance Agents, extended greetings, 

Paul R. Whitbeck, president Insur- 
ance Board of Cleveland, gave the 
welcoming address. Paul D. Cousineau, 
was associate chairman. 


North America To Write 


All Lines In Puerto Rico 


North America has been licensed to 
add casualty and bonding to its opera- 
tions in Puerto Rico, where previously 
it was licensed for fire and marine 
only. It will take over the liabilities 
under outstanding policies of Indem- 
nity of North America, which is with- 
drawing from Puerto Rico. 

The change is in accord with North 
America’s policy of operating abroad 
on a multiple line basis and of handling 
all business outside continental U.S., 
Hawaii, Alaska and Canada through a 
single company. 

North America maintains in San 
Juan its head office for Latin America, 
which supervises the company’s offices 
and agents in Puerto Rico, Barbados, 
Colombia, Cuba, Dominican Republic, 
Ecuador, Grenada, Jamaica, St. Lucia, 
Trinidad, Venezuela, and Virgin is- 
lands. 


Glassman Elected President 
Of National Mutual, D. C. 


WASHINGTON—Trustees of Na- 
tional Mutual here, which writes cas- 
ualty coverage on autos and trucks 
in D. C. and six states, elected Bernard 
S. Glassman, real estate and construc- 
tion operator as president, succeeding 
Morris Gewirz, resigned. 

Bernard Gewirz, son of Morris, re- 
signed as vice-president, and the va- 
cancy was not filled. 

Robert C. Willis remains as _ sec- 
retary and Jerome H. Smith as treas- 
urer. 


Rochester Meeting Planned 


By Insurance Women’s Club 


The annual convention of Federa- 
tion of New York Insurance Women’s 
Clubs will be held April 18-20 at the 
Sheraton hotel, Rochester, with Ro- 
chester Insurance Women’s Assn. as 
hostess club. 

There will be an informal get-to- 
gether on Friday evening for local 
club presidents and members, business 
sessions Saturday morning and after- 
noon, and a banquet in the evening. 

Mrs. Anita Volz of Richmond has 
been elected president of Insurance 
Women’s Club of Staten Island. Oth- 
ers elected were Mrs. Eleanor McCar- 
thy, vice-president; Mrs. Ann Nico- 
tina, secretary; Mrs. Gladys Brandt, 
treasurer; Mrs. Eulah Forman and 
Mrs. Hannah Alperin, trustees, and 
Mrs. Dorothy Berg and Mrs. Theresa 
Guarino members-at-large. 


Hudson County I-Day Panel 


On Retail Store Insurance 


Hudson County Assn. of Insurance 
Agents will hold its annual I-Day at 
Hotel Plaza, Jersey City, March 26. 

Feature of the meeting is a panel, 
“Surveying the Retail Store Insurance 
Program,” with Roy MacBean, Cran- 
ford, state national director and past 
president of New Jersey association, 
Herbert D. Young, special agent of 
Niagara and chairman of New Jersey 
Fieldmen’s Club educational commit- 
tee, and Ira Weisbart of Jersey City. 
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FieNATIONAL UNDERWRITER 31 


Auto Design Changes Spell Underwriting Losses 


(CONTINUED 


1961. The time lag is a killing factor. 
This same thing is taking place all 
over the car on physical damage cov- 
erage. 

Another factor—the price of a part 
or the price of the car may have little 
relationship to the cost of insuring. 
For example, the replacement cost of 
a wraparound windshield is $85 and 
requires $6.60 premium. A 1957 back- 
light costs $50 and requires 26 cents 
premium. If the cost of both is in- 
creased 50%, size of both 50%, and 
compound bends are put in both, the 
$6.60 windshield premium doubles to 
$13.20 and the backlight increases 
only 13 cents to 39 cents. 


Describes Manufacture 


Windshields are made of two thin 
pieces of ground and polished glass 
on four surfaces—cut to size—slowly 
bent in pairs in block long ovens and 
then laminated together with a vinyl 
sheet by heat and pressure. It is an 
expensive product to produce. In use 
it provides a cushioning net for car 
occupants in event they are thrown 
against it in case of an accident. It is 
almost optically perfect. Undamaged 
it supplies wide angle forward vision 
which is the key to safe driving. 

Backlights are made from a single 
sheet of quarter-inch ground and pol- 
ished plate glass. They are cut to 
size, quickly heated to cherry red 
while held by tongs at the edge. The 
very hot glass is quickly bent to any 
curvature and tempered by blowing 
zero degree air on the surfaces. The 
product provides fair vision and is 
structurally strong and very resistant 
to breakage under normal use. It is 
in all cars in back windows. It seems 
to me the insurance business can’t af- 
ford to wait for a part like a twin 
wrap windshield to develop an ad- 
verse loss ratio. It must be considered 
anew product with greater exposure— 
that will be more expensive to insure. 
With sound facts and figures, with 
the help of the glass industry, a com- 
mon sense approach could scarcely be 
ignored. 

Convertible back windows on 3% of 
all cars can cost about as much as 
wraparound windshields to insure. If 
tempered glass is used in side windows 
(as now in use in 50% of Chrysler made 
cars) the premium requirement would 
reduce about $1.50 but there might 
be more to pay for other losses arising 
from ease of thefts with a small tool, 
added personal injury expense and 
passenger entrapment in a burning or 
flooded car. It is a less desirable pro- 
duct for side window use. 


No Added Safety 


The expensive twin wrap windshield 
offers no added safe driving benefits. 
As a matter of fact it increases sky 
and sun glare which causes added eye 
strain. How do these things happen 
and who is at fault? Should the glass 
manufacturer, who wants to sell more 
glass, figure the cost of insurance? 
Should the car manufacturer antici- 
pate the insurance problem? 

I know they haven’t and certainly 
they can’t be blamed by the insurance 
industry, which has been slow to an- 
ticipate this factor, much less place 
an adequate premium on it. Yet it 
affects insurance first in the loss de- 
Partment. Neither of the other in- 
dustries know how seriously it will 
affect them later. 

The present system of delayed gen- 
eral rate increases encourages and 
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perhaps is the cause of extreme and 
expensive styling that results in un- 
derwriting losses to be followed by 
higher rates. Before loss figures show 
wraparound windshields to be expen- 
sive, Chrysler introduces the more ex- 
pensive twin wrap convertible mod- 
els only in 1957. Chrysler’s only con- 
siderations are: Stylists feel it is a good 
styling line that will sell cars; and top 
executives feel the added $10 to $12 
manufacturing cost can be absorbed. 
Increased parts profit was no con- 
sideration because no one can buy a 
windshield from Chrysler. In 1958 the 
twin wrap is put on all Chrysler hard- 
tops. Other car manufacturers won’t 
be caught napping and it spreads like 
waiver of collision deductibles in in- 
surance. Right now, three million are 
in production works for 1959. If all 
cars use them by 1964 insurers will 
have to collect $100 million to pay for 
these losses. 

The American public can’t object 
as the $10 is buried in the car cost. 
This has been and still is going on 
all over the car again and again. Event- 
ually and slowly rate increases of $3 
or $5 or $8 offset it. It has now 
reached a point where it causes under- 
writing losses. 

When high rates restrict car sales 
the car manufacturer will blame in- 
surance. 

It’s tough being in the middle and 
it’s time for action. 

What different results could have 
taken place if at once an adequate 
premium were charged for wraparound 
windshields? If an increased pre- 
mium were announced for the first 
twin wraps? This would be as high 
as $25 for the first larger, more ex- 
pensive twin wraps on Cadillac Eldor- 
ados and Imperials; as low as $10 on 
smaller cars. 

Two things would be accomplished: 
First the immediate loss figures would 
be in order; second, future construc- 
tion of this type would be eliminated. 

The conclusion of Mr. Henderson’s 
comments on auto PHD rating will ap- 
pear next week. 


Standard Accident 
Opens Phoenix Office 


Standard Accident has opened a new 
Arizona office located in the Luhrs 
Arcade building, Phoenix. John M. 
Cullen, supervising field representa- 
tive, will head casualty operations. He 
joined Standard Accident recently and 
was formerly with the Udell general 
agency of Phoenix. Robert Trent, field 
representative, will supervise proper- 
ty operations at the new office. He 
joined Standard Accident in January 
after serving as a field representative 
for Providence Washington. 


Name Brazier At Allstate 


Robert C. Brazier has been named 
manager at Chicago for Allstate, suc- 
ceeding Stafford J. Robinson, who has 
been elected vice-president of the 
company’s west central zone. Mr. 
Brazier joined Allstate in 1949 as per- 
sonnel manager at Chicago, became 
midwest zone personnel manager in 
1951, manager of the regional office 
at Jackson, Miss., in 1954, and man- 
ager of the Dallas regional office in 
1955. 


Gerald L. Ceghlan Jr. has been ap- 
pointed a marine supervisor at the 
Cleveland regional office of Boston. 








INDIANA INSURANCE COMPANY 
Chartered 1851 
CONSOLIDATED INSURANCE COMPANY 
Organized 1955 
Home Offices 


Indianapolis, Indiana 


Condensed Financial Statements, December 31, 1957 








ASSETS 
Indiana Consolidated ; 
Insurance Co. Insurance Co. 
Cae ih ya on ok ea TES Ce eee ss $ 948,451.93 $ 103,597.24 
pT POP ares oc ee ee 6,938,642.74 1,508,626.71 
A EONAR ance Pe en ee 927,072.50 00 
Stock of Consolidated Insurance Company.... 1,458,288.00 00 q 
Building and Loan Investments............ 59,750.00 00 
Net Premiums in Course of Collections 
iret SO No 5. o ong oe eos wen va on’ 1,048,641.84 32,025.26 
CRU ME 6 cco ane udcsaedea ade eden 247,578.16 13,175.37 
TOTAL ADMITTED ASSETS........... $11,628,425.17 $1,657,424.58 
LIABILITIES 
Reserve for Unearned Premiums........... $ 5,128,369.01 $ 128,288.94 ‘ 
Reserve for Losses and Loss Expense........ 2,807,441.05 47,940.25 
Reserve for Accounts Payable and Taxes... .. 190,742.90 4,949.62 
Policy CE NEE so cig bike's ca veeds 300,000.00 750,000.00 
Holders SEE ai cat's aw diols macs 3,000,000.00 726,245.77 » 
Surplus Voluntary Reserve .......... 201,872.21 , 
TOTAL LIABILITIES 
CAPITAL AND SURPLUS......... $11,628,425.17 $1,657,424.58 


Bonds carried at Amortized Values and all other securities at market value as 
prescribed by the Committee on Valuation of Securities of the National Asso- 
ciation of Insurance Commissioners. 


The Companies Write 
Automobile, Burglary, Fire and Allied Lines, General Liability, Homeowners, 
Inland Marine, Plate Glass, and Workmen’s Compensation Insurance 














“Service Beyond The Treaty” 
AY Intelligent Reinsurance Analysis 


FIRE - CASUALTY + TREATY - FACULTATIVE 
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CHICAGO 6, ILLINOIS - 309 W. JACKSON BLVD. - WABASH 2-7515 
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Move To Standardize Casualty Endorsements 


Shelby Mutual of Ohio has attacked 
the problem of standardizing casualty 
endorsements issued by various com- 
panies. The company publication, the 
Shelby Plugger points out that former- 
ly when coverage under various lia- 
bility and other types of casualty in- 
surance had numerous variations in 
the policies of different companies, it 
was necessary that each one tailor 


endorsements to fit its specific poli- 
cies. The agent had to stock and use 
forms for every company in his office. 
Casualty policies became more stan- 
dardized and endorsement forms be- 
gan to lose their differences until now 
the majority of companies can use both 
the standard policy and endorsements 
as filed by the bureaus. But most com- 
panies continue to supply agents with 


endorsements with individual require- 
ments, designed for use only on their 
own policies. 

Shelby Mutual has started with two 
revisions. As policies come up for re- 
print, the company is revising the 
“changes” condition so that endorse- 
ments no longer need carry the signa- 
ture of an executive officer. If all 
companies eliminated this signature 
requirement, they could purchase and 
distribute the endorsement from a 
commercial supplier. 

The second revision Shelby is mak- 








The American Insurance Company « American Automobile Insurance Company « Associated Indemnity Corporation 
FINANCIAL STATEMENTS, DECEMBER 31, 1957 


ASSETS 
Cash in Banks and Offices............. 
U. S. Government Securities*.......... 
Canadian and other Foreign 
Government Securities* 
State and Municipal Securities*........ 
Preferred Stocks* 
Common Stocks, except Subsidiaries*. . . 
Stock of Subsidiaries*................ 
Real Estate 
Agents’ Balances (less than 90 days old). . 
Other Admitted Assets................ 


Total Admitted Assets 


LIABILITIES 
Reserve for Unearned Premiums........ 
Reserve for Losses and 

Loss Adjustment Expenses 
Reserve for Taxes 
Reserve for Policyholders’ 

Dividends Declared 
Reserve for Expenses and 

other Liabilities 


Ton taeaies Reo 


Capital Stock ......... $10,374,395 
Surplus 83,695,210 


ee ee ee 


Total 


*The amortized and market values used in this statement are on the basis prescribed by the National Association of 
Insurance Commissioners. Securities carried at $4,437,217 in the above statement for The American Insurance 
Company, $4,370,039 in the above statement for American Automobile Insurance Company, and $2,545,730 in the 


The American 
Insurance Company 


$ 8,343,549 $ 1,480,721 $ 670,432 
36,455,771 22,733,290 8,507,132 
2,415,701 1,840,069 —0— 
48,219,543 40,966,504 8,189,625 

15,025,848 4,498,600 581,000 
51,297,398 10,649,618 5,173,706 
37,284,038 9,687,714 —0— 

4,315,359 —0— 247,198 
15,092,949 8,049,573 2,012,393 
4,916,881 3,809,812 1,268,721 
$223,367,037 $103,715,901 $26,650,207 
69,871,067 37,264,569 9,316,142 
49,926,039 26,627,220 6,656,806 
2,562,900 1,336,000 342,564 
398,929 212,762 53,191 
6,538,497 991,312 593,790 
$129,297,432 $ 66,431,863 $16,962,493 

$ 3,500,000 $1,000,000 

33,784,038 8,687,714 
$ 94,069,605 $ 37,284,038 $ 9,687,714 


$223,367,037 


above statement for Associated Indemnity Corporation are deposited for purposes required by law. 


(1) Wholly owned by The American Insurance Company. 


(2) Wholly owned by American Automobile Insurance Company. 


ROBERT Z. ALEXANDER 
President 
WILLIAM H. ARMSTRONG 
Cobbs, Armstrong, Teasdale & Roos 
Attorneys, St. Louis 
ALBERT Y. BINGHAM 
Financial Vice President 
Chicago Title & Trust Company 
HARVEY R. BOWDITCH 
Executive Vice President and 
Chairman, Finance Committee 
DAVID R. CALHOUN 
President, St. Louis Union 
Trust Company 
CHAMP CARRY 
President, Pullman, Inc., Chicago 
JOHN B. CLARK 
President, Coats & Clark Inc., NewYork 


THE AMERICAN 


HEAD OFFICE: 


Automobile + Burglary and Theft «+ Fire and Allied Lines + Fidelity + Multiple Peril Coverages 
Inland Marine « 


General Liability + Glass « 


FRANKLIN CONKLIN, JR. 
President, Flood & Conklin 
Company, Newark 
HORACE K. CORBIN 
Chairman of the Board, Fidelity 
Union Trust Company, Newark 
CHARLES S. COTSWORTH 
Vice President 
ROBERT G. COWAN 
President, National Newark & Essex 
Banking Company, Newark 
STEPHEN Y. HORD 
General Partner, Brown Brothers 
Harriman & Co., Chicago 
WILLIAM A. HUGHES 
President, New Jersey Bell 
Telephone Company, Newark 


BOARD OF DIRECTORS 


NEWARK, 


Ocean Marine « 


American Automobile 
Insurance Company(!) 


$103,715,901 


BERT A. JOCHEN 
Executive Vice President 
GALE F. JOHNSTON 
President, Mercantile-Commerce 
National Bank in St. Louis 
DONALD B. KIPP 
Pitney, Hardin & Ward 
Attorneys, Newark 
DONALD C. LUCE 
President, Public Service Electric 
and Gas Company, Newark 
J. WESLEY McAFEE 
President, Union Electric Company 
of Missouri, St. Louis 
WILLIAM A. McDONNELL 
Chairman of the Board 
First National Bank in St. Louis 


INSURANCE COMPANY 


NEW JERSEY 


Surety « 


Associated Indemnity 
Corporation (2) 


$26,650,207 


ROBERT H. McROBERTS 
Bryan, Cave, McPheeters & 
McRoberts, Attorneys, St. Louis 
H. BRUCE PALMER 
President, The Mutual Benefit Life 
Insurance Company, Newark 
OTTO PATTERSON 
St. Louis 
HOBART C. RAMSEY 
Chairman of the Board 
Worthington Corporation, New York 
OSEPH D. SCHEERER 
President, Alderney Dairy Co., Newark 
EDWIN STEWART 

President, Excess and Trea 
Management Corporation, New York 
BRUNO C. VITT 
Chairman of the Board 





Workmen's Compensation 
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ing is in the attaching clause of en. 
dorsements to eliminate the need for 
filling in data when the endorsement 
is attached at the time the policy js 
issued. When the endorsement is js. 
sued later, only the policy number, ef. 
fective date, name and address of in. 
sured, and the agency name need be 
typed in. 

Shelby is using up supplies of forms 
now on hand, and the “new look” in 
endorsements will appear gradually. 


Liberty Mutual Loses 
Surplus But Shows 
Volume, Asset Rise 


Premiums of $304,837,208 were writ- 
ten by Liberty Mutual and Liberty 
Mutual Fire in 1957, an increase of 
$34,357,861, or 12.7% over 1956. The 
loss ratio of the two companies was 
64.1%, as against 61.3% for the prior 
year. 

After provision for dividends, the 
surplus of Liberty Mutual amounted 
to $85,282,223. The fire company sur- 
plus came to $12,758,408. Combined 
surplus was $98,040,631, a decrease of 
$5,491,246, of which $2,834,201 resulted 
from decline in market sales of 
stocks. 


Net Income Down 


Combined net income of both com- 
panies in 1957 was $36,462,840, a $3,- 
693,907 decline from the $40,156,747 
figure of 1956. 

Assets of Liberty Mutual reached 
$495,809,692, while those of Liberty 
Mutual Fire came to $47,704,065, for 
a combined total of $543,513,757, an 
over-all increase of $28,496,203. 


Stevens Is Manager 
Of F.&D. At Newark 


Horace A. Stevens has been named 
manager at Newark branch of Fidelity 
& Deposit. He will serve under the re- 
sident vice-president, Paul S. Parris. 

He has had 16 years’ experience in 
the bonding and insurance business and 
for the past two years has served as 
an assistant manager in F.&D.’s New 
York branch. 


New York inderwiiill 
Names Askew On Coast 


Keith M. Askew has been promoted 
to assistant manager of the Pacific de- 
partment of New York Underwriters. 
With the company since 1947, he had 
been field supervisor at the Pacific de- 
partment in San Francisco. 


Appoint N. Y. Chapter 
Red Cross Chairmen 


The following chairmen have been 
appointed by the New York chapter for 
the 1958 Red Cross campaign: 

William F. Dowling, president New 
York Mutual Casualty, chairman of 
the mutual-reciprocal companies; J. 
Victor Herd, president America Fore, 
general insurance; T. D. Hughes, vice- 
president America Fore, fire and casu- 
alty companies; George Inselman, 
president Marine Office of America, 
marine companies; Roy N. Jenkins, 
chairman Alexander & Alexander, 
brokers; H. Clay Johnson, deputy U. S. 
manager Royal-Globe, British com- 
panies; James A McLain, chairman 
Guardian Life, life insurance, 
Albert Mezey, Hoey, Ellison, Frost & 
Mezey, agencies. 
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Tri-State Mutual Agents Meeting Is Smash Hit 


(CONTINUED 


large as hoped for, but there were two 
rugged obstacles, the sudden snow 
storm which struck the area the pre- 
vious afternoon and the fact that Bal- 
timore is not conveniently located for 
a large segment of the membership. 
The group, however, stayed with the 
program from start to finish and there 
was a full crowd for every session. 
The 1959 meeting will be held in Har- 
risburg Feb. 26-28 and, because of its 
location, will undoubtedly draw well. 
Mr. Scott announced that the direc- 
tors had voted to hold the 1960 meeting 
in Pittsburgh. This will be the first 
time the meeting will be held in that 
area and will be a recognition of the 
growing strength of the association in 
western Pennsylvania. 


Outlines NAMIA Services 


Philip Baldwin, Washington, execu- 
tive secretary National Assn. of Mutual 
Insurance Agents, was present, but 
was laid low by a virus and was un- 
able to speak as scheduled. W. S. 
Stringfellow, assistant secretary, sub- 
stituted and outlined the present plans 
and services of NAMIA. The tri-state 
association has two partial schol- 
arships for the five week mutual 
agents school to be held at Oberlin 
College, Ohio, this summer and both 
Mr. Stringfellow and several associa- 
tion officers urged the agents to make 
application for deserving young agen- 
cy personnel. The group errors and 
omissions insurance available to 
NAMIA members has been carried by 
Michigan Millers Mutual during the 
past year, with good acceptance and, 
so far, excellent experience. Mr. 
Stringfellow described several claims 
which have arisen as examples of the 
value of this cover. A new manual of 
simplified office procedures is avail- 
able, and so are a number of new pub- 
lic relations aids. Now that its use of 
the mounted warrior emblem has been 
cleared in court, NAMIA is using it 
on calendars and other material and, 
for purposes of clarity and ease in 
reading, is substituting “First in 
America” as the slogan in place of its 
older expression “Defender of Selected 
Property Owners.” 


Tells Problems Of Agency Building 


D. W. Evans, agency supervisor 
Lumbermen’s Mutual of Mansfield, 
made an outstanding hit with a plain- 
speaking talk on profitable agency 
building for company and agent. He 
analyzed four major problems—in- 
creased cost of doing business, man- 
power, knowledge and modern com- 
petition. Agents and companies alike, 
he said, must recognize that the bur- 
den of increased paper work with rat- 
ing bureaus and state and federal gov- 
ermments are here to stay and must 
be lived with. But agents can do a lot 
to cut down other costs, one of the most 
important being correspondence with 
companies. A survey in Lumbermen’s 
home office showed that about 50% of 
the time of underwriters was spent in 
correspondence with agents about er- 
Tors and acceptance of risks. Lumber- 
man’s experimented with sending dai- 
lies to its statistical department before 
clearing them with underwriters, hop- 
ing thus to speed up its statistics. Two 
months experience with this proved 
to be chaotic and the idea had to be 
abandoned. It turned out that one out 
of every eight dailies was cancelled 

t and one out of every five had a 
correcting endorsement within two 
months. This, Mr. Evans said, would 
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not happen if agents would pay at- 
tention to their companies’ prohibited 
list and line sheets. Likewise, where 
an important account is up for renewal 
or for writing for the first time, dis- 
cussing the matter frankly with the 
field man will tell how much, if any, 
that company will accept and thus 
avoid so many time-consuming fiascos. 


Problems Can Be Avoided 


Manpower is a problem, but Mr. 
Evans said that many problems can be 
avoided if an agent, who has reached 
the stage where he needs to expand 
his personnel or is hoping to be able 
to take things easier in a few years, 
will come to an honest agreement with 
a young associate, and particularly will 
put it in writing. 

On the matter of knowledge, Mr. 
Evans said that very few people can 
kid a customer very long—the bluffer 
with a tremendous personality can get 
away with it for a while, but sooner 
or later it catches up with him. Tough 
as it may seem, he urged every agent 
to set aside a certain time each day 
when he will study insurance and 
particularly the latest developments. 
On competition, he said that mutual 
agents and agency mutual companies 
should frankly face the fact that they 
have been competing among them- 
selves for a relatively small portion of 
the insurance business. The day of 
reckoning has arrived. Expenses are 
up and so is experience, with result- 
ing cuts in dividends. The challenge is 
for mutual agents to get out and sell 
insurance and to stop trying to switch 
one policyholder from one mutual 
‘company to another. Mr. Evans 
called the closed mind the worst ob- 
stacle to progress, citing as an example 
a local situation in which the agents 
4n a community agreed among them- 
Selves that they would not sell home- 
‘owners policies, because of the re- 
duced rate of commission. The agree- 
ment flopped, as all agreements do, 
because those agents neglected to call 
in one young, aggressive local agent, 
who took a lot of business away from 
those parties before they woke up. 
Cooperation with companies on selec- 
tion and underwriting is essential if 
the mutual dividend scale is to be con- 
tinued, Mr. Evans concluded. 


Discusses Property Insurance 


J. J. Ford, executive vice-president 
Pennsylvania Lumbermen’s Mutual, 
discussed property insurance problems 
at the Friday afternoon session. He 
said too many people have forgotten 
the mutual insurance concept and 
have forgotten that the dollar has only 
100 cents, as a result of which divi- 
dends are going down, with no relief 
in sight. He regards underinsurance 
as a major cause of present day trou- 
bles, well documented by state fire 
marshal reports. That is a problem 
which can be solved only by intelli- 
gent agency cooperation. He hopes that 
“across the board” deductibles will be 
helpful in taking insurance out of the 
category of maintenance and urged 
agents to cooperate in preaching this 
gospel. 

Following the business meeting Sat- 
urday morning, the Sparks Club, mu- 
tual field men’s organization. present- 
ed its annual educational session. R. F. 
Klippel, treasurer New Castle Mutual 
and president of the field club, was in 
charge and introduced the three speak- 
ers. J. F. Hildner, executive special 
agent Merrimack Mutual, discussed 


fire and homeowners policy changes. 
J. W. Oldham, special representative 
Celina Mutual, talked on casualty de- 
velopments and J. N. Wilkinson, Bel 
Air, Md., agent, discussed marketing 
problems. 

Mr. Wilkinson made a decided hit 
with his forthright discussion of the 
problems of an agent under modern 
circumstances. His theme is that there 
is nothing an agent need fear except 
his own unwillingness to work hard. 
He dwelt strongly on the desirability 
of installment premiums, stressing 
that modern Americans think in terms 
of monthly or weekly payments, rath- 
er than over-all cost, and citing spe- 
cific examples in his own agency. Mr. 
Wilkinson said he personally is in favor 
of insurance company billing—he 
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knows from experience that many 
people will pay an impersonal state- 
ment from a company much more 
quickly than a bill—first, second or 
third—from their friendly agent. 

J. C. O'Connor, executive editor 
Fire, Casualty & Surety Bulletins of 
the National Underwriter Co., dis- 
cussed the family automobile policy 
Friday afternoon. His talk was fol- 
lowed by a barrage of questions which 
Mr. Scott had to cut off to keep the 
program on schedule. 

J. H. Coppage, deputy Maryland 
commissioner, was a guest at the clos- 
ing luncheon Saturday and spoke brief- 
ly. Charles Cullen, Charlotte, N. C., 
closed the meeting with an inspiration- 
al talk titled “The Traveling Sales- 
man.” 
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OBSERVATIONS 





Survey Reports 
One Out Of Four 
Clerks Can‘t Add 


Post-sputnik interest in the scientif- 
ic and mathematical prowess of Amer- 
icans seems to have entered the in- 
surance field, too, with the resultant 
revelation that nearly one out of four 
insurance company clerical employees 
can’t add a simple column of figures, 
according to a recent survey. 

The study, conducted by Opinion 
Research Corp. for National Cash Reg- 
ister Corp., sampled a group of more 
than 500 clerical workers in 21 differ- 
ent business organizations, including 
two insurance companies. Previous 
examinations indicated that the arith- 
metic ability of the clerks who par- 
ticipated was representative of cleri- 
cal employes throughout the country. 

The problem almost one of four 
flunked involved adding a column of 
seven two-digit figures. Even when 
the employes were allowed to check 
their figures, an average of 10% still 
came up with the wrong answer. 

The survey showed that a college 
education has very little effect on a 
clerk’s arithmetic ability and _ that 
women—normally thought to have 
“no head” for figures—did just as well 
as men on the test. Clerks over 40 
were slightly more accurate than 
those in a younger age group, it was 
reported. 

Purpose of the survey was to deter- 
mine both written and mental arith- 
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metic abilities of clerks tested. The 
survey itself did not explain why so 
many people failed simple addition 
problems, but Dilman Smith, director 
of Opinion Research commented: “With 
the increased use of business machines 
in stores, offices and banks, it isn’t 
necessary for a clerk to be a walking 
adding machine any more.” 

However, the survey points up the 
possibility for mistakes where me- 
chanical means of addition are not 
used, he added. In one part of the 


exam, clerks were asked to add 29 
plus 37 in their heads. Approximately 
one out of 10 came up with a total 
other than 66. 

An insurance employe who checks 
his answer to a problem has a better 
chance of coming up with the right 
answer, the survey showed, but the av- 
erage employe is still far from a math- 
ematical genius even when he is given 
all the time he wants to check his to- 
tal. 

In the exam, the clerks were asked 
to add a column of 15 low numbers 
such as 22, 16 and 43. Although they 
had an opportunity to re-check their 
answers, one out of three failed the 
test. 


Miss. Gets Bill To Bar 


Fictitious Groupings 

A bill has been introduced in Miss- 
issippi to prohibit discrimination by 
fire, casualty or surety companies 
through ficitious groupings. Missis- 
sippi Assn. of Insurance Agents is 
strongly endorsing the measure. 





Comments On Difficulties Both Agents, 
Insurers Face Under Present Conditions 


Robert M. Gooch, local agent at 
Charlottesville, Va., writes: 


I have been somewhat alarmed by 
the tone of your recent editorials re- 
garding the underwriting losses the 
companies have experienced over the 
past two years. I am sure that the 
entire industry—agency, company or 
otherwise—shares this concern with 
you. Among the possible solutions 
you offer are the reduction of com- 
missions and more selective under- 
writing, moves which would materially 
reduce the effectiveness of the produc- 
tion force 90% of the companies and 
underwriting groups rely on for the 
distribution of their product. I do not 
believe that many business ills have 
ever been cured by hamstringing pro- 
duction. 

One of your most recent editorials 
applauds the more restrictive under- 





Commercial Fishing Insurance Problems 
Analyzed In Government Research Project 


Federal Fish and Wild Life Service 
has released a survey of marine in- 
surance problems in the commercial 
fishing industry with recommendations 
for the government, vessel owners and 
insurers to use in achieving effective 
coverage and better safety programs. 

The 52 month survey, covering 1950- 
1954, deals with New England and 
California where commercial fishing 
vessel owners face severe insurance 
difficulties, and the Gulf of Mexico 
where non-insuring is widespread. 

Major factors contributing to the 
marine insurance problem are identi- 
fied as non-insurance, insurance cost, 
loss experience, accident records, ves- 
sels as insurable risks, and the effect 
of rating and other practices on loss 
experience. 

The report advises against any fed- 
eral policy aimed at stabilizing fishing 
industry earnings at a given level and 
against the establishment of a rein- 
surance program by government. 


Offer General Rules 


The report also recommends that 
government efforts to alleviate the in- 
surance problems of the industry 
should be guided by these general 
rules: Measures to prevent accidents 
and reduce their severity should be 
set up; expenditures should return 
benefits to vessel owners in proportion 
to their efforts to improve the insur- 
ability of their vessels; benefits should 
be in terms of services rather than 
direct payments to individuals; the in- 
surance problem should be attacked 
from many directions by integrating 
the recommendations from a coordin- 
ated master plan. 

The report also recommends that 
government undertake an _ intensive 
engineering study to improve naviga- 
tion and safety devices, and to estab- 


lish construction and safety standards 
for maximum safety and minimum 
conflict with fishing operations. All 
new vessels should be built on the 
basis of standards developed in the 
survey. 

Other recommendations are_ that 
commercial fishing vessel insurance 
surveys be made by certified marine 
surveyors, and the remuneration of 
their services not tied in with accept- 
ance of the vessel by an insurer; that 
all masters, engineers and navigating 
personnel be licensed, taking into con- 
sideration labor shortages and other 
factors in the labor force; that com- 
mercial fishing vessels smaller than 
200 gross tons be subject to regular 
inspection by the U. S. Coast Guard; 
that where possible the federal gov- 
ernment should encourage the estab- 
lishment of limited self insurance 
plans and insurance cooperatives by 
offering advice on such plans; that 
new legislation determining the meth- 
od of settling a vessels owner’s liability 
for accidents sustained by crews be 
enacted, and that a system for the 
compilation of statistics on loss ex- 
perience on each vessel, the accident 
record of each fisherman and the in- 
surability of each vessel owner be 
established. The report claims this last 
suggestion is an important step toward 
a definite solution of both the hull 
and protection and indemnity insur- 
ance problem. 


Vessel owners are urged not to con- 
sider a premium payment as a pre- 
payment of expected losses. The report 
also recommends that owners recog- 
nize that an insurer specializing in 
marine will give better service; that 
owners learn the reputation of the 
insurer in which their business is 
placed; that the cost of insurance not 

(CONTINUED ON PAGE 43) 


writing policies some companies are 
adopting. Such a move can only mean 
a more limited market for a very de- 
manding and growing insuring public 
and an invitation to the social plan- 
ners to move in just as they have in 
other fields where private industry has 
failed to fulfill the obligations entrust- 
ed to it. A healthy economy demands 
insurance for its many risks and, as 
of the present, the only place a mem- 
ber of the public can be reasonably 
sure that all, or most of his needs will 
be met, is through the office of an 
independent agent or broker, who of- 
ten has to search the entire market 
to place his client’s risk. As the indi- 
vidual companies restrict their under- 
writing and dry up the market, this 
task of “answering the public’s need” 
will become more difficult and time 
consuming—and thus more expensive. 

Several weeks ago your editorial de- 
partment commented very favorably 
upon the courage the companies had 
displayed in reducing their automobile 
commissions. Why not encourage these 
same companies to clean their own 
houses in their economy drives? En- 
courage them to eliminate or material- 
ly reduce their elaborate field forces 
and corps of specialists who “drop in” 
unannounced and consume the val- 
uable time of their agencies. Suggest 
to them that they eliminate their cam- 
era toting survey departments and let 
the agencies do their own surveys. 
Well qualified agents can do a better 
job. Ask them to eliminate their ex- 
pensive agency schools as our better 
agencies can more effectively train 
their own men. 


Point Out Effects Of Errors 


Point out to them the effect on their 
expense ratios of errors in premium 
computations and policy writing. En- 
tirely too many policies have to be 
returned to underwriting departments 
for correction or rewriting. Suggest to 
them that the agencies should pay 
for their own telephone calls, letter- 
heads, and other similar production 
expenses, 

To my way of thinking, the func- 
tions and responsibilities of the com- 
panies should be limited to underwrit- 
ing, which in its broadest sense in- 
cludes rate making, loss prevention, 
claim adjustment, investment of re- 
serves and other such matters. I also 
feel that they should be able to do 
this with 75% of the premium dollar. 
Selling and service should be left en- 
tirely to the agency and brokerage 
forces and 25% of the premium dol- 
lar does not appear an unreasonable 
consideration for the time and efforts 
so expended. Both groups should run 
their own houses in such a manner 
that their share of the premium in- 
come will allow them a reasonable 
profit. When they find they are not 
doing this they should trim their own 
sails and not look to the other group’s 
portion of the premium for a solution 
to their problems. 





—— 
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Peerless Has Several 


Executive Changes 

Peerless has appointed H. Robert 
Heneage Jr., vice-president and for- 
mer head of the casualty underwrit- 
ing department, as head of the agency 
department. B. C. Carrick, vice-presi- 
dent and head of the agency division, 
has been assigned to handle the ex- 
panded public relations and advertis- 
ing program. 

Lawrence E. Messer, claims manag- 
er at the home office, and Kellogg P. 
Sherwood, formerly assistant secre- 
tary in the New York reinsurance of- 
fice, were elected vice-presidents. 

Mr. Heneage joined Peerless in 1940 
as a special agent in its bond depart- 
ment. Previously he had had claims 
and underwriting experience with Na- 
tional Grange, Virginia Auto Mutual 
and Hartford Accident, which he 
served as special agent in New Hamp- 
shire and Vermont. He opened the 
Concord, N. H., branch of Peerless in 
1946 and supervised its operation until 
1952 when he was appointed head of 
casualty underwriting at the home of- 
fice. 

Career Of Other Appointees 


Mr. Messer joined Peerless in 1934 
and has been with the claims depart- 
ment since that time. He was ap- 
pointed head of the department in 
1954. Mr. Sherwood became claims 
representative of the company in the 
New York reinsurance office in 1945 
and was elected assistant secretary in 
1948. Previously he was with Markel 
Service. 

Edward J. King and Herbert Bell 
were elected assistant secretaries in 
the New York reinsurance office. Mr. 
King was with Chubb & Son and 
Lumbermens Mutual Casualty prior to 
joining Peerless in 1956. Mr. Bell has 
been with Home as special agent and 
as secretary for W. W. Greene, Inc., 
reinsurance intermediaries of New 
York City. 

At the home office John W. Keefe 
Jr., assistant in casualty underwriting, 
has been made head of the depart- 
ment, replacing Mr. Heneage. He 
joined Peerless in 1956 after being 
with Southern Fire & Casualty and 
has 25 years of experience in casualty 
including Liberty Mutual and Aetna 
Casualty. He has served on the rating 
committee of National Assn. of Indus- 
trial Underwriters. 

William H. Kennedy was made 
manager of the loss division of Peer- 
less’ fire department. Previously he 
was in the legal department. Prior to 
joining Peerless in 1953, he was with 
Aetna Casualty and Massachusetts 
Mutual Life 


N. J. Bills Raise Powers 


Of Insurance Commissioner 


The New Jersey assembly unani- 
Mously passed bills increasing the 
Powers of the commissioner of bank- 
ing and insurance and creating a com- 
Mission to study and revise state in- 
surance laws. 

The bills permit the commissioner 

take over a domestic insurance 
company which fails or refuses to re- 
move an officer or director found dis- 
honest or untrustworthy after a hear- 
ing, or refuses to be examined. The 
Commissioner would also have power 
to revoke an out of state insurance 
company’s license for any reason for 
Which he might revoke a domestic 

’s; to refuse to license an out of 
State insurer when such action would 
Protect the best interests of the state; 
tefuse to license domestic companies 
if an officer or director has been con- 
victed of a crime; order regular in- 
ternal audits of insurers, and set and 
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amend rules and regulations of the 
department regarding insurers. The 
commissioner would also be given ad- 
ditional powers to subpoena witnes- 
ses, to suspend licenses and assess 
fines for violations, and to establish 
courses of study for first-time agent 
applicants. 

The commission bill provides for 
three members from the senate, three 
from the assembly and three named 
by the governor who would also have 
power to name an insurance law ad- 
visory committee to work with the 
commission. Their report with recom- 
mendations would be filed with the 
governor and the legislature. The 
measure has an appropriation of $25,- 
000. 


General Adjustment Bureau 
In Southern Staff Shifts 


General Adjustment Bureau has ap- 
pointed Harry E. Howard, formerly a 
general adjuster in the departmental 
office, general adjuster for Florida 
with headquarters at Orlando. 

Cc. J. Hill, formerly resident adjust- 
er at Fort Pierce, has been promoted 
to branch manager at Lakeland, suc- 
ceeding E. J. Corey, resigned. Before 
his assignment at Fort Pierce, Mr. Hill 
was an adjuster at Lakeland. R. M. 
Conn, formerly of the Columbia, S. C., 
staff, succeeds Mr. Hill as resident ad- 
juster at Fort Pierce. 

J. W. Frilick has been advanced 
from adjuster-in-charge at Clarksville, 
Tenn., to branch manager there. This 
office, formerly under the jurisdic- 
tion of Nashville, will operate inde- 
pendently. 

J. E. Hall, formerly of the Green- 
ville, S. C., staff has been made resi- 
dent adjuster at Anderson, succeeding 
L. R. Hill who has returned to Green- 
ville. 


Canadian Wadesweitee. 


Dominion Board Merge 


TORONTO—At a_ special general 
meeting held here Dominion Board of 
Insurance Underwriters voted to 
merge its operations and facilities with 
those of Canadian Underwriters Assn. 

Since there has been an overlapping 
of operations and a duplication of serv- 
ices in recent years the merger will 
effect economies. ; 

The objectives of the organizations 
—which in future will be known as 
Canadian Underwriters Assn.—are to 
keep insurance rates down by reducing 
expense through pooling member com- 
panies’ experience, loss statistics and 
other data. They also centralize in- 
spection work and, through technical 
experts, help to conserve property, 
prevent accidents and protect life. 


St. Petersburg Agents 


Name Eubank Secretary 


Frank D. Eubank has been named 
executive secretary of the Greater St. 
Petersburg (Fla.} Assn. of Insurance 
Agents in charge of a permanent 
headquarters office. He formerly was 
director of education of Royal-Globe 
and has been in insurance for 40 
years. He was one of the organizers 
of Insurance Company Education Di- 
rectors Society, and was its first 
treasurer and secretary. At one time 
he was in the field for Royal-Globe 
in Missouri and for Hartford Fire in 
Michigan, befure going to New York 
to take up educational duties with 
Royal-Globe. 


St. Louis Agency Celebrates 
75th Year With Scottish Union 

G. S. Tompkins, U. S. manager of 
Scottish Union and National, went to 
St. Louis to help F, D. Hirschberg & 
Co. agency celebrate the 75th anni- 
versary of its representation of Scot- 
tish Union. Mr. Tompkins presented 
the agency with an inscribed certifi- 
cate to mark this milestone in their 
relations. 


Meritplan Appoints 
Treasurer, Three V-Ps 


A. H. Hall, vice-president and treas- 
urer of Pacific Employers, has been 
appointed treasurer of Meritplan, and 
Thomas McDermott, R. B. Stille and 
Stanton Haight have been named resi- 
dent vice-presidents. 

Mr. McDermott is southern Califor- 
nia district manager, Mr. Stille is man- 
ager at Oakland, and Mr. Haight is 
manager at San Francisco, all for 
Pacific Employers group. 
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American Surety Names 
Bissett Fire Manager 


William F. Bissett has been named 
manager of the fire insurance depart- 
ment of American Surety. He formerly 
was with Boston and joined American 
Surety as assistant manager of the 
fire department in 1956. 

Donald L. Egr, chief underwriter of 
Mutual of Omaha, was elected presi- 
dent of the Mutual of Omaha and 
United of Omaha employes’ speakers 
bureau. 
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Editorial Comment 


Defines Insurance Terms For Laymen 


Springfield F.&M.’s 1957 annual re- 
port included a unique set of defini- 
tions of insurance terms. This con- 
structive feature will aid stockholders 
in understanding technical points of 
the president’s annual message and 
give them a better grasp of balance 
sheets and other financial displays in 
the report. 

Among the full page of definitions 
given are two clearing up the differ- 
ence between written and earned pre- 
miums. Written premiums are defined 
as money charged by the company 
for various insurance coverages writ- 
ten; earned premiums are explained 
as premiums written, plus the un- 
earned premium reserve at the begin- 
ning of the year, less the unearned 
premium reserve at the end of the 
year. To apply this latter definition it 
is necessary to understand unearned 
premium reserve, and Springfield pro- 
ceeds to define it as the amount held 
in reserve to cover the company’s lia- 
bility on policies in force. 


Inland marine has long been a puz- 
zling term to laymen but it is explained 
simply in the report as insurance 
on property essentially mobile in na- 
ture, such as personal effects, jewelry 
and furs and goods being transported. 

Other definitions carried are: Multi- 
ple lines—insurance which combines 
both property and casualty coverages 
in one policy, or the writing of both 
property and casualty insurance by 
the same company; admitted assets— 
those assets which may be reflected 
on the company’s balance sheet in 
compliance with state laws or state 
insurance department rulings; policy- 
holders surplus—the sum of net sur- 
plus and capital. 

The primary purpose of an annual 
report is to clarify company operations 
for those who have invested their mon- 
ey in the enterprise. By providing sim- 
plified explanations of sometimes baf- 
fling terminology to its stockholders 
Springfield has taken a constructive 
step toward that goal.—J. N. Cosgrove. 





Personals 


Edward C. Holden Jr., president of 
United States P.&I. agency of New 
York and a rear admiral in the naval 
reserve, has been made a vice-admiral 
in the naval reserve by President 
Eisenhower. 


Shirley Moisant, dean of the insur- 
ance agents of Kankakee, IIl., and for- 
mer president and secretary of Illinois 
Assn. of Insurance Agents, is celebrat- 


Stocks 


By H. W. Cornelius, Bacon, Whipple & Co., 
135 S. LaSalle St. Chicago, March 18, 1958 
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Travelers .. _ we 80 
US.F.&G.. 654 67 
Ay) We OPUED: ‘sccncciecssbiniinbadenktoceactateei 24% 251% 


ing the arrival of his first great- 
grandchild, Kristen Ann Rice, the 
daughter of Mr. and Mrs. George Rice 
Jr. of Palo Alto, Cal. 


Gordon C. Welshons of the Still- 
water agency, Stillwater, Minn., has 
been elected president of Cosmopolitan 
State Bank of Stillwater, of which he 
has been vice-president for many 
years. 


James D. Hobbs, local agent at 
Southern Pines, N. C., has been ap- 
pointed a member of the town council 
to complete the term of a deceased 
member. 


E. M. Stadel, Oregon Assn. of In- 
surance Agents’ executive secretary, 
has announced his candidacy for the 
Democratic nomination for state rep- 
resentative from Clackamas county. 


Charles J. West, W. A. Alexander 
& Co., Chicago, won first place in 
Toastmasters International Area II 
speech contest. He was speaking 
champion of his club, Skokie Toast- 
masters. 





Deaths 


HERBERT GIELOW, 75, a broker 
with Cloit, Gielow & Dudley agency 
of Chicago since 1931, died at Illinois 
Masonic hospital. A son, Esbert W., 
heads the loss department of Phoenix 
of Hartford at Chicago. Robert W. Gie- 
low, a nephew, is one of the principals 
of Cloit, Gielow & Dudley agency, 
which was founded in 1902. 


J. CLARE McDERBY, 67, general 
agent for 30 years at Nashville, Mich., 
died at Pennock hospital, Hastings, 
Mich. following a short illness. 


NORMAN M. PAUL, former mana- 
ger for casualty, fidelity and surety at 
the 42nd street, New York, office of 
Travelers, died at Winter Park, Fla. 
He was an agent for Travelers at 


Minneapolis and joined the company 
as special agent in 1921. He went with 
Black & Armstrong as manager at 
Winnipeg and rejoined Travelers in 
1924 as field supervisor there. Later 
he was manager of the Duluth and 
Minneapolis offices. At the New York 
office since 1940, Mr. Paul retired in 
1950. 


STUART MORGAN, 78, retired 
Michigan and Ohio state agent of Agri- 
cultural, died at Grand Rapids after 
an illness of several months. 

Mr. Morgan entered insurance at 
the suggestion of his uncle, E. D. Mor- 
gan, then manager of the Ohio farm 
department of Home at Columbus. 
Stuart Morgan started with Home in 
Columbus in 1900, and later was an 
examiner in the farm department at 
Syracuse. He went into the field as 
special agent in New York, and later 
was one of those instrumental in pro- 
moting the Calumet Ins. Co. of Chi- 
cago under Henry Fowler. He was with 
Traders of Chicago at Buffalo for a 
short time and with Northwestern Un- 
derwriters at Milwaukee for a year 
and a half. He went with Agricultural 
in the Michigan territory in 1907 and 
was with that company in Michigan 
and Ohio until 1947. 

Mr. Morgan was secretary of Mich- 
igan Field Club from 1920 until 1930, 
was president of Michigan Fire Pre- 
vention Assn. in 1915, president of the 
Bureau Field Club in Michigan in 1917, 
Most Loyal Gander of Michigan Blue 
Goose in 1915 and president of Michi- 
gan Fire Underwriters Assn. in 1932. 

The Michigan field men at their 
annual meeting hold a golf tournament 
at which the award is the Stu Morgan 
Golf Trophy in honor of Mr. Morgan. 


HERMAN C. KRALEMANN, 88, St. 
Louis local agent and president of Jef- 
ferson Mutual Fire when he retired 
from that company three years ago, 
died of a heart ailment. He entered 
insurance in 1900. He was president 
of Evangelical Children’s Home. From 
1915 to 1935 he served as an alderman 
and headed the St. Louis public safety 
committee for many years. 


NORMAN G. WEST, 44, Gulfport, 
Miss. agent, died suddenly there of a 
heart attack following a round of golf. 


HERBERT R. LANE, 87, of Brewer 
& Lord, Boston general agency, died. 


HENRI N. MORIN, 75, former 
Rhode Island insurance commissioner, 
died of a heart attack at St. Peters- 
burg. He had served as insurance con- 
sultant to the Department of Justice 
in Washington. 


EDWIN N. adnen. 50, vice-presi- 
dent at Minneapolis of Marsh & Mc- 
Lennan, died of a heart attack. He 
started with M&M as an underwriter 
in Minneapolis in 1931 and became 
vice-president in 1939. 


EDWARD R. SMITH, 64, retired 
vice-president of Home, died at Dallas. 
He was formerly in charge of the 
company’s crop and hail operation in 
the U. S. and Canada. 


LARKIN H. NOBLE, 54, vice-presi- 
dent and general manager of W. J. 
Burdick & Sons agency at Kalamazoo, 
died after a protracted illness. He was 
active in Kalamazoo Assn. of Insur- 
ance Agents and was well-known lo- 
cally as an amateur actor, appearing 
in many productions of Kalamazoo 
Civic Players. 


MRS. MARGARET R. RICHARDS, 
77, wife of Benjamin Richards, retired 





FheNATIONAL 
UNDERWRITER 


EDITORIAL OFFICE 


17 John St., New York 38, N. Y. 
Tel. BEekman 3-3958 TWX NY 1-3080 


Executive Editor: Kenneth O. Force. 
Assistant Editors: John B. Lawrence Jr, 
and Robert Young Jr. 


The National 
Weekly Newspaper of 
Fire and Casualty Insurance 


CHICAGO EDITORIAL OFFICE 


175 W. Jackson Blvd., Chicago 4, Ill. 
Tel. WAbash 2-2704 TWX CG 654 
Managing Editor: John C. Burridge. 
Assistant Editors: Richard G. Ebel, 
William H. Faltysek and William H. Faricy. 
Production Editor: George H. Downs. 


ADVERTISING OFFICE 
175 W. Jackson Blvd., Chicago 4, Il. 
Tel. WAbash 2-2704 TWX CG 654 
Advertising Manager: Raymond J. O’Brien 


SUBSCRIPTION OFFICE 


420 E. Fourth St., Cincinnati 2, Ohio. 
Telephone PArkway 1-2140. 


OFFICERS 
Howard J. Burridge, President. 
Louis H. Martin, Vice-President. 
John Z. Herschede, Secretary-Treasurer. 
420 E. Fourth St., Cincinnati 2, Ohio. 
Telephone PArkway 1-2140. 


SALES OFFICES 
ATLANTA 3, GA—432 Hurt Bidg.,_ Tel. 
Murray 8-1634. Fred Baker, Southeastern 
Manager. 


BOSTON 10, MASS.—80 Federal St., Rm. 
342, Tel. Liberty 2-9229. Roy H. Lang. 
Southern New England Manager and John 
F. MacNamara, Northern New England 


Manager. 


CHICAGO 4, ILL..—175 W. Jackson Blvd., 
Tel. Wabash 2-2704. A. J. Wheeler, Chicago 
Manager. R. J. Wieghaus and William D. 
O’Connell, Resident Managers. 


CINCINNATI 2, OHIO—420 E. Fourth 
St., Tel. Parkway 1-2140. Chas. P. Woods, 
Sales Director; George C. Roeding, Associ- 
ate Manager; Arthur W. Riggs, Statistician. 


CLEVELAND 14, GQHIO—1367 E. 6th St., 
Lincoln Bidg., Rm. 208, CH 1-3396. Paul 
Blesi, Resident Manager. 


DALLAS 1, TEXAS—708 Employers Insur- 
ance Bldg., Tel. Riverside 7-1127. Alfred E. 
Cadis, Southwestern Manager. 


DENVER 2, COLO.—234 Commonwealth 
Bldg., Tel. Amherst 6-2725. J. Robert 
Ebelhardt, Rocky Mountain Manager. 


DES MOINES 9, IOWA—327 Insurance Ex- 
change Blidg., Tel. Atlantic 2-5966. D. J. 
Stevenson, Resident Manager. 


DETROIT 26, MICH.—613 Lafayette Bldg., 
Tel. Woodward 5-2305. William J. Gessing, 
Manager for Indiana and Michigan. 


INDIANAPOLIS 20, IND.—5634 N. Rural 
St., Tel. Clifford 3-2276. William J. Gessing, 
Manager for Indiana and Michigan. 


LOS ANGELES 66, CAL.—11326 Kingsland 
St., Tel. TExas 0-8159. E. C. Faris, Associate 
Pacific Coast Manager. 


MINNEAPOLIS 2, MINN.—1038 Northwest- 
ern Bank Bldg., Tel. Federal 2-5417. 
Howard J. Meyer, Northwestern Manager. 


NEW YORK 38, N. Y.—17 John St., 
Room 1401, Tel. Beekman 3-3958. J. T. 
Curtin and Clarence W. Hammel, New York 
Managers. 


NEWARK 2, N. J.—10 Commerce Ct., Tel. 
Market 3-7019. John F. McCormick, Resi- 
dent Manager. 


PHILADELPHIA 8, PA.—-123 S. Broad St., 
Room 1027, Tel. Pennypacker 5-3706. Robert 
I. Zoll, Middle Atlantic Manager. 


ST. LOUIS 2, MO.—221 Pierce Blidg., Tel. 
Chestnut 1-1634. Geo E. Wohlgemuth, Resi- 
dent Manager. 


SAN FRANCISCO 4, CAL.—582 Market St., 
Tel. Exbrook 2-3054. Richard G. Hamilton, 
Pacific Coast Manager. 


CHANGE OF ADDRESS 


Be sure to enclose mailing wrapper with 
new address. Allow three weeks for comple- 
tion of the change. Send to subscription of- 
fice, 420 E. Fourth St., Cincinnati 2, Ohio. 


























surer. 
hio. 


rel. 
stern 


Rm, 
Lang. 
John 








ee 














March 21, 1958 


manager of Underwriters Service As- 
sociation, died recently. Mr. and Mrs. 
Richards had been married 54 years. 
One son is Ross Richards, general ad- 
juster for Western Adjustment in Cook 
county (IIL). 


G. EDGAR KOHLEPP, 56, state 
agent of Aetna Fire in Maryland and 
District of Columbia, died in Mercy 
hospital, Baltimore, after a brief ill- 
ness. 


THEODORE H. THOMAS, 57, presi- 
dent and treasurer of Ted Thomas 
agency, Bennington, Vt., died there. He 
formerly headed the textile firm of 
Thomas & Hill, Boston. 











Falvey Blasts Agents’ 
Auto Commission Stand 


(CONTINUED FROM PAGE 1) 
panies writing automobile insurance 
in Massachusetts, also stated: “I am 
sorry you are sending copies of your 
letter to the presidents of, as you style 
them, ‘agency companies, as I am 
afraid it will put you in a bad light 
with them when you make mention of 
the fact that 1957 shows a decided 
improvement in underwriting results. 
1957 will go down in history as per- 
haps one of the worst years the car- 
riers have had to suffer, where heavy 
losses were encountered, not only by 
the casualty companies but, at the 
same time, by the fire companies. 

“T have not as yet seen the compila- 
tion of companies for the full year, but 
to indicate to you the chaotic condi- 
tion of our business I am sending you 
a copy of a tabulation indicating the 
losses suffered for nine months, both 
as to underwriting loss and decrease 
in surplus. Some companies even suf- 
fered operating losses for the first time 
in many years. 

“We have here in this commonwealth 
a large number of satisfied agents. 
They have accepted the reduction in 
commission and, by and large, are 
grateful to have a market which we 
are going to continue to furnish to 
them,” Mr. Falvey concluded. 

His reply, together with Mr. Walsh’s 
letter, was printed without comment 
in the Massachusetts Agents Assn. 
Bulletin. 


Attendance Off At Annual 


Eastern Agents Conference 


(CONTINUED FROM PAGE 1) 

with possible reductions is to make a 
Teal effort to prevent uniform, whole- 
sale, across the board cuts, but in- 
stead to get the individual company to 
act agency by agency, and to make 
cuts that reflect the quality and effi- 
a of the agency, its loss ratios, 
etc, 

Another characteristic of this con- 
ference was the substantially reduced 
number of hospitality suites. These 
numbered about half the usual. In 
addition to the traditional America 
Fore Loyalty group cocktail party, 
companies maintaining headquarters 
were American, American Casualty, 
Boston, Chubb & Son, Continental As- 
surance, Fidelity & Deposit, Hartford 
Fire, Maryland Casualty, New Am- 
sterdam, and Yorkshire. 

George M. Rideout, vice-president 
of Babson’s Reports, in his discussion 
of the business outlook, advised agents 
to be cautious in their commitments 
and to keep their collections up to 
date. A panel of editors discussed var- 
ious problems of the business today. 
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Alan H. Miller of Hackensack, N. J., 
chairman of the NAIA advertising 
committee, outlined the national pro- 
gram which starts this month, and the 
presidents of state associations in the 
conference presented quickie treat- 
ments of ideas and problems in their 
groups. 

Charles H. Frankenbach of West- 
field, N. J., moved up as chairman of 
the conference to succeed Arthur Fair 
of Natick, Mass. At the dinner dance 
which closed the session, Archie M. 
Slawsby of Nashua, N. H., vice-presi- 
dent of NAIA, installed the new of- 
ficers. 


Set March 31 Deadline 
For Gordon Award 


Deadline for nominations for the 
1958 Harold R. Gordon memorial 
award to be posted is March 31, ac- 
cording to International Assn. of A&H 
Underwriters. The award is given to 
the man rendering the most outstand- 
ing service to the A&H industry. Nom- 
inations for the award, to be given 
at the International convention in 
June in Los Angeles, are to be ad- 
dressed to the Harold R. Gordon 1958 
memorial award committee at IAAHU 
headquarters in Chicago and must 
nominate a man directly connected 
with the A&H industry signed by per- 
son submitting qualifications of nom- 
inee. 

Leonard A. McKinnon of McKinnon 
& Mooney agency Flint, Mich., was 
last year’s winner for his significant 
contributions to the industry, and 1956 
winner was James E. Powell, vice- 
president Provident L. & A. 


IAC To Hold Meeting 
In June At Cape Cod 


Insurance Advertising Conference 
will hold its annual convention at 
Clauson’s Inn, North Falmouth, Mass., 
June 22-25. 

Winners of the conference’s annual 
advertising award competition for 
agents will receive Oscars and Oscaret- 
tes, symbolic of outstanding achieve- 
ment in advertising. The winners and 
leading advertising and insurance au- 
thorities will address the convention. 


Buckley Joins Hitke 


As Claims Manager 


John H. Buckley has been appointed 
claims manager of the Kurt Hitke 
organization—Midland National of 
Chicago, Public National of Miami and 
Kurt Hitke & Co. agency. He will have 
headquarters at Chicago. 

Mr. Buckley has been in the claims 
field for more than 20 years, with 
Travelers, American Casualty and 
Standard Accident, all in Chicago. He 
is a law graduate of Loyola University 
and University of Illinois. 


G.A.B. Makes Changes 
In Southern Assignments 


General Adjustment Bureau has 
named A. A. Robertson resident ad- 
juster at Wytheville, Va., succeeding 
C. D. Reynolds, who moves to Kings- 
port, Tenn. Mr. Robertson was former- 
ly at Harrisonburg, Va. 

C. C. Romine, who had been at Flor- 
ence, Ala., has become resident ad- 
juster at Key West, succeeding R. A. 
Mooney. 


John W. Walleigh Jr., has been 
named vice-president of Seaboard 
Agency, a general insurance affiliate 
of W. A. Clarke Mortgage Co., Phila- 
delphia. 
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FORTY-FIFTH ANNUAL STATEMENT 
December 31, 1957 


ASSETS 


United States Government Securities....................45. $ 7,877,566 
Industrial, Rail, Utility, and Other Bonds.................. 19,261,018 
WN ON vac ic bc redacnas 44 sahs sceuecuatuonueeteaat 534,634 
Fesdeantaial andl Ui ite -Sie oes oS eee ve cectcnwovededen 9,146,162 
Accrued Interest om ImvestmmentS. ......0ccccccccccccccccecs 175,725 
Caan Tak Teas ae Ca as aio oss 6 cine ied dcde newness 2,874,932 
Premiums Due (Not Over 90 Days) ...........ecccccccccces 699,178 
CGR AGE fas 6 odie cece adbutcendcdendivamcsst eee 24.887 
Total Admitted Assets..............00c0sceeeeeeeeeees $40,594,102 
LIABILITIES 
Pe a ee eee ener? eee $22,455,027 
Reserve for Unearned Premiums.................e.eeeeeee 7,148,117 
Reserve for Taxes, Expenses and 
Unabsorbed Premium Refund.................ececcceces 1,520,059 
Reserve for all Other Liabilities.................0.cceeeees 2,785,957 
Reserve for Market Decline 
Bp FO sacs ccstnccdusesccees 1,812,053 
CN III ds cc a ccdecwectacaauws 1,000,000 
Unassigned Pittidle- ...scscccccecccces 3,872,889 
Fetal Sauls te Pele yMaetey «66.0 ieicccc cdicccccucectecs 6,684,942 
Total Liabilities and Surplus..................0.0e00ee $40,594,102 


Valuation of securities on National Association of Insurance Commis- 
sioners Basis. Securities carried at $3,372,387 in this statement are 


deposited as required by law. 


REINSURANCE 
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Agent's Future Theme 
Of D. C. Assn. I-Day 


The annual I-Day sponsored by Dis- 
trict of Columbia Assn. of Insurance 
Agents will feature the theme, “What’s 
Ahead for the American Agency Sys- 
tem?” The program will begin with a 
luncheon on April 11 at the Mayflower 
hotel, with Herbert P. Stellwagen, ex- 
ecutive vice-president of Indemnity of 
North America, as speaker. 

The forum in the afternoon will re- 
view the mass market approach, the 
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professional agent approach, the un- 
derwriting picture, the commission 
question, growing with the country, 
the package policy trend, the bureaus, 
public relations, and problems of re- 
gulation. 

Arthur M. O’Connell, Cincinnati, 
will represent the agent’s viewpoint; 
William W. Ellis, Aetna Casualty, will 
speak from the company viewpoint, 
and W. S. Gillam, National Bureau of 
Casualty Underwriters, the bureau 
viewpoint. 

Carl A. Anderson is chairman of the 
I-Day committee. 
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Asks Closer Surety, 
Contractor Relation 


In a talk to the Florida east coast 
chapter of Associated General Con- 
tractors of America, Oliver Joe Bailey, 
Orlando, who represents Ohio Casu- 
alty and Western Casualty for bonds 
in Florida, said that the surety busi- 
ness can best serve the construction 
industry by requiring contractors to 
file quarterly, semi-annual or annual 
CPA-certified, verified statements. 
These are necessary in view of pre- 
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sent problems confronting surety un- 
derwriters, due to tight money and the 
increase in the failure of contractors, 
Mr. Bailey held. 

He said that the statements should 
include itemized profit and loss figures, 
a list'6f equipment, its cost, deprecia- 
tion and book value as well as a de- 
tailed description of fixed assets. They 
should also carry the names of the 
banks where accounts are kept. If the 
CPA does not actually verify the ac- 
counts receivable and accounts pay- 
able, these items should be listed with 
the names, addresses and amounts, so 
that the surety can verify them. How- 
ever, the CPA verified statements are 
preferable. 

Mr. Bailey told the contractors that 
“if a maximum line of surety credit 
is desired, and your firm is continually 
reaching for a higher plateau in volume 
of uncompleted work, then the quar- 
terly statements are preferred. If you 
desire a temporary maximum line of 
surety credit, and, when this credit 
has been used up you are willing to 
reduce your work load to an amount 
of 50% of the peak, reevaluating your 
position as to profits, fixed overhead 
cost and the trend of the area in which 
you operate, then the semi-annual 
statement will suffice. 

“Most of the well-established con- 
tracting firms release only one CPA 
statement to surety companies an- 
nually. However, when unusual con- 
ditions warrant, these firms submit, 
when asked, monthly trial balances, 
giving their present work load condi- 
tion. 

“There always should exist a close 
relationship between the contractor 
and his surety, as your surety is in 
reality your silent partner in your 
contracting ventures and_ therefore 
entitled to factual information at all 
times,” he declared. 


Industrial Indemnity 


Has 7% Premium Gain 


Industrial Indemnity has reported 
a 7% increase in written premiums 
in 1957. Written premium volume 
reached $34,570,000 of which $26,636,- 
000 was workmen’s’§ compensation. 
Other lines written included $5,250,000 
in auto and liability, $2,407,000 of fire 
and allied lines, and $277,000 in fidel- 
ity, surety and burglary. 

Total admitted assets reached $42,- 
— and surplus increased $8,589,- 


Sonic blast damage, loss injury or 
death from glass breakage caused by 
a non-combat operation of a plane or 
guided missile would be presumed to 
be caused by a military department, 
and claims would be covered under a 
bill introduced by Rep. Cannon, 
Missouri. 
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Employers Ads Bring 
Truth To Public View 


Because too few people know the 
truth about the fantastic losses which 
the insurance business has suffered and 
the factors which affect their rates, 
Employers group has decided to tell 
the entire story through advertising. 

The Employers ad, which appears in 
the March issue of Greater Boston 
Business magazine in the form of a 
news letter includes the fact that “$200 
million dollars was lost by insurance 
companies during 1956, and it is ex- 
pected that 1957 will produce the 
astronomical loss of over $500 million. 
How long can this or any other in- 
dustry stand such a tremendous drain 
on its resources? 

“Fire losses in 1957 were at an all 
time high. Tornadoes, floods, and hur- 
ricanes destroyed millions in property. 
Automobile accidents involved a tre- 
mendous loss of life...tens of thous- 
ands of U. S. citizens were maimed or 
injured. All these, plus a multitude of 
thefts, burglaries, embezzlements, and 
explosions produced industry’s gigantic 
losses. 

“Rates must reflect these increased 
hazards in order for the insurance 
companies to get out of the red and 
into the black. No industry can go on 
indefinitely paying out more than they 
take in. 

“Rates can go down if and when 
the frequency and severity of accidents 
are reduced. Everyone can help in this 
area, to their own eventual benefit. In- 
surance companies offer many ser- 
vices to reduce risks. The Employers 
group, for example, sponsors a legion 
of safety program for their agents and 
policyholders. Business and home- 
owners must help ‘police’ themselves, 
and each other--for the common good 
of all.” 


Houston Insurance Buyers 
Ready For Annual Meet 


Insurance Buyers Assn. of Houston 
will hold its fifth annual insurance 
conference April 9 at the Shamrock 
hotel there, with a full card of top 
speakers. 

Charles A. Siegfried, vice-president 
Metropolitan, will discuss “Group In- 
surance Plan—1960 Model;” Ivan 
Ricks, vice-president Marsh & McLen- 
nan, expensive trends in hospitaliza- 
tion and life coverage on retired em- 
ployes; H. C. Pittman, chairman Texas 
Industrial Accident Board, the recent 
effect in cost and administration as a 
result of recent changes in the Texas 
workmen’s compensation law. 

Also, George W. Jordan, assistant 
general manager General Adjustment 
Bureau, Dallas, reporting on realistic 
fire values, and Federal Judge John R. 
Brown (Houston, New Orleans), 
“From Warehouse To Customer—Are 
Your Shipments Insured Adequately? 
—Economically?” 


Conn. Agents’ Regionals 


Connecticut Assn. of Insurance 
Agents will hold three regional meet- 
ings on the theme “You and the 
American Agency System.” Meeting 
for the central regicn will be March 25 
at Cheshire; western, April 7 at Stam- 


ford, and eastern, April 16 at Nor- 
wich. 


Country Mutual Assets Up 


Country Mutuai reported assets of 
$56,695,385 at year end, up $5,745,855 
over 1956. Surplus was $21,895,452, 
an increase of $3,518,758 over the 
Previous year. The company paid $4,- 
oer in dividends to policyholders 
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Bobick, Crozier Named 
In Royal-Globe Shifts 


Royal-Globe has expanded the duties 
of Michael E. Bobick to include super- 
vision of losses as well as claims. He 
retains his title of secretary and con- 
tinues as immediate assistant to the 
assistant U. S. manager and vice- 
president, J. P. McCormick. 

Harold F. Crozier has been promot- 
ed to general adjuster from assistant 
general adjuster. He succeeds Joseph 
F. Murray, who retired after 37 years 
with the group. 

Mr. Bobick practiced law in Penn- 
sylvania and worked briefly for Trav- 
elers before joining Royal-Globe in 
1931 as a claims examiner. In 1952 
he was appointed claims secretary, 
and became a secretary of all com- 
panies of the group last year. 

Mr. Crozier joined Royal-Globe in 
1924 in the cash department, served 
in the metropolitan and suburban un- 
derwriting departments, and became 
an adjuster in 1928. He worked suc- 
cessively in Pittsburgh, New York and 
Cleveland, and in 1947 became assist- 
ant general adjuster at New York. 


Maritime Administration 


Seeks Bids For Coverage 


WASHINGTON—The maritime ad- 
ministration national shipping author- 
ity has called for bids to be submitted 
by March 17 for P&I coverage on 
ships operated for the military sea 
tranportation service by _ general 
agents of the administration. 

The insurance for a year, beginning 
March 31 midnight, is expected to 
cover 17 vessels. The premium will 
be the annual rate per gross registered 
ton of each vessel, payable quarterly, 
in advance. 

Bids will be considered only from 
domestic insurers writing this form 
of insurance which have claim organ- 
izations in this country and corres- 
pondents abroad. Stock companies 
must have combined capital and sur- 
plus of at least $2 million and mutuals 
reserves of not less than $1.25 million. 


Six Texas Agents’ Assns. 


Have New Officer Slates 


Several Texas local boards have re- 
cently named new officers. They are: 

Amarillo Assn. of Insurance Agents: 
Ed Fancher, president; John Boyce Jr., 
and Don C. Oden, vice-presidents; Jack 
Fyfe, secretary. Denton association: 
Leona G. Ewing, president; Fred L. 
Dendy, vice-president; Eloise Stockard, 
secretary. Longview association: Ray 
Maberry, president; Joel E. Ward, 
vice-president; Talmage Booth, secre- 
tary. Also, El Paso association: Stanley 
J. Gladowski, president; A. E. Radcliffe 
and William Wakefield, vice-presi- 
dents; Jerald Johnson, secretary. In- 
surance Exchange of Houston: John R. 
Ray, president; R. B. Livingston and 
Elbert E. Adkins Jr., vice-presidents; 
W. D. C. Lucy, treasurer; John W. 
Daniel, executive secretary. Waco as- 
sociation: E. L. Humphreys Jr., presi- 
dent; Henry C. Robertson, vice-presi- 
dent; James G. Meredith, secretary. 


N. C. Rules On Crop Hail 


North Carolina Fire Insurance Rat- 
ing Bureau’s effort to persuade Com- 
missioner Gold to abandon the $9 ceil- 
ing he set a year ago on tobacco crop- 
hail rates has failed. 

In.a decision on the 1958 crop-hail 
filing of the rating bureau, the com- 
missioner declined to exceed the $9 
ceiling in Wake and Surry counties. 
Mr. Gold observed that there had been 
no abnormal losses in these counties 
and no need to raise the ceiling. 

He also rejected the rating bureau’s 
alternate proposal—that he allow all 
1957 county rates to remain in effect 
through 1958. 

Instead, the commissioner approved 


increased rates in five counties, low- 
ered rates in 17 counties, and held 
them at the same $9 level in Wake 
and Surry. The rates remain undis- 
turbed in 76 other counties. 


N. Y. Professor Joins Nationwide 


Harry Armogida, assistant professor 
of education at Brooklyn College, New 
York, for the past six years, has joined 
Nationwide Mutual as director of 
policyholder relations. 


Providence Washington omitted its 
quarterly dividend. 
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Careers In Insurance 
Florida I-Day Topic 


Insurance & Real Estate Society of 
Florida State university school of 
business, Tallahassee, in cooperation 
with the Florida CPCU chapter, will 
hold its first campus I-Day March 27. 
The emphasis will be on careers in 
insurance, which is the major project 
of the Florida chapter. 


Ins. Co. of St. Louis has been li- 
censed in California. 
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And in between...opportunities galore 


The Federal Highway road building program calls 
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A&S Payments Rose 
By 16.1% In 1957 To 
Record $2.5 Billion 


A&S benefit payments last year to- 
taled a record $2.5 billion, up $400 
million or 16.1%, according to Health 
Insurance Institute. The latest con- 
sumer price index of U.S. Department 
of Labor shows the cost of medical 
care in the country last year rose by 
4%. 

Group policyholders received $1.8 
billion, up 21.3%, while individual and 
family policyholders were paid $619 
million, up 3%. 

Listing totals by type of service, 
the institute reports that hospital pay- 
ments amounted to $1 billion, with 
$778 million received under group and 
$224 million under individual policies. 
Surgical payments were $398 million, 
with $322 million under group policies 
and $76 million under individual pol- 
icies. Medical payments were $71 mil- 
lion, with $61 million under group 
and $10 million under individual poli- 
cies. Loss of income payments were 
$741 million, with $489 million under 
group and $252 million under individ- 
ual policies. Major medical payments 
were. $130 million, up 100%, with 
$126 million under group and $4 mil- 
lion under individual policies. 

Seventy million persons are covered 
by some form of health insurance 
through insurance company programs. 
This is over half the estimated total 
insure i U.S. population of 123 million. 


Agents Play Major Role 
In A&S PR: Williams 


Agents play an important part in 
developing greater public acceptance 
of health insurance services, James R. 
Williams, vice-president of Health In- 
surance Institute, told the monthly 
meeting of New Jersey Assn. of Ac- 
cident & Health Underwriters in Ne- 
wark. With public demands for broader 
A&S coverages constantly increasing, 
agents hold key public relations posi- 
tions in the never-ending effort to 
develop, refine and expand the kinds 
of protections the public wants, he said. 


American Casualty Has 


New Protection Policy 


American Casualty has released its 
new protector accident income policy, 
which incorporates many extra fea- 
tures. Four basic monthly income 
plans are incorporated: Lifetime, 60 
months; 24 months or 12 months of 
benefits. The lifetime plan pays for 
up to 60 months when insured is to- 
tally disabled and unable to work at 
his own occupation. After that, it pays 
benefits for life when insured is per- 
manently and totally disabled and 
unable to work at any occupation. The 
other three plans pay when insured is 
totally disabled and unable to work at 
his own occupation. 

Coverage may start with the first 
day of disability—or the buyer may 
choose various elimination periods up 
to 90 days. In addition to monthly in- 


come, there are benefits for accidental 


death, dismemberment and non-dis- 
abling injuries. The policy is offered 
to men ages 18 through 74, and to 
women 18 through 59. Waiver of pre- 
mium applies after six months of total 
disability. . 

After the policy is issued there is no 
increase of premiums or decrease of 
benefits because of attained age. Non- 
proration, two year _ incontestable 
provisions, world wide aviation pas- 
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Accident & Sickness 


senger coverage and lower premiums 
are other features. 

Optional benefits include partial dis- 
ability, medical expense, hospital in- 
demnity and surgical expense. Cover- 
age limits are $500 monthly indem- 
nity, $50,000 accidental death, $500 
medical expense, $25 daily hospital 
benefit and $300 surgical expense. 


American Casualty In 
Midwest A&S Shifts 


Charles R. Huntington has been 
named A&S division manager of 
American Casualty’s Chicago branch. 
He has been an A&S_ underwriter 
there. 

John L. Henry has joined the com- 
pany as regional supervisor of group 
insurance for Illinois, Indiana, Wis- 
consin, Iowa, Nebraska and Missouri. 
He has been in the insurance business 
since 1950. 


Cite Indianapolis Editor 
Who Bucked Blue Cross 


A citation for outstanding service to 
International Assn. of A&H Under- 
writers in Indiana was presented to 
Irving Leibowitz, assistant managing 
editor, Indianapolis Times, at the 
March 10 meeting of the Indianapolis 
A&H Assn. The presentation was 
made by Charles Ray, Associates Life, 
Indianapolis, a member of the board 
of the International. 

Mr. Leibowitz sparked the newspa- 
per publicity campaign that observers 
feel has resulted in Indiana Blue 
Cross being ordered to pay the state 
gross income tax and which has also 
been instrumental in the appointment 
of the legislative committee investiga- 
ting hospitalization insurance and the 
commissioner’s recent rejection of a 
Blue Cross rate increase as requested. 
He was cited for recognition of the 
fact that a newspaper serves as an 
arm of public education as well as a 
medium of information. 

In accepting the citation, Mr. Leibo- 
witz declared that the paper has never 
“been after” Blue Cross but was only 
interested in seeing that they paid the 
same taxes and abided by the same 
rules as other insurers. “We felt in 
the beginning that they had advan- 
tages not given regular insurance 
companies and that the granting of 
such advantages can lead to social- 
ization not only of insurance but of 
hospitals and medicine as well.” 


Mutual Benefit H.&A. 
Names Gaule Asst. V-P 


John F. Gaule has been promoted to 
assistant vice-president of Mutual 
Benefit H.&A. He joined the company 
in 1940, went to the home office un- 
derwriting department in 1946, the 
home office sales division in 1952, and 
was assistant manager in Syracuse in 
1953-54. He was appointed midwest 
regional director of the sales division in 
1955, and since 1956 has been director 
of field services. 


Address Milwaukee A&S Men 


H. Gordon Dunkerly, director of 
group sales and service for Prudential 
at the Minneapolis regional home of- 
fice, spoke on “Latest Trends in Major 
Medical or Catastrophic Insurance” at 
the March meeting of A&S Under- 
writers of Milwaukee. State officers 
and directors were guests at the meet- 
ing and later conferred with Milwau- 
kee officers on plans for the annual 
Wisconsin sales congress to be held 
at Milwaukee in September. 


Discusses Insurable Interest 
At Chicago Claim Assn. 


Cc. Clark Bryan, assistant general 
counsel of American Life Convention, 
discussed insurable interest at the 
March meeting of Chicago Claim Assn. 

Closing his remarks with statistics 
on the number of cases digested in the 
ALC legal bulletin, Mr. Bryan pointed 
out that life insurance cases have 
steadily decreased, while A&S cases 
are on the rise. This is probably due 
to the fact that many companies have 
entered A&S recently, “and with all 
the experimentation going on in dif- 
ferent types of coverages, there is 
more room for honest disagreement as 
to liability in A&S.” He pointed out 
that the law has been well established 
in most phases of life insurance, and 
claim practices and settlements have 
imovroved. 

“No doubt after a few more years 
of trial and error, we will see a de- 
crease in accident and health litigation 
also,” he concluded. 

Kenneth C. Berry, Lumbermens Mu- 
tual Casualty, association president, 
announced that officers for 1958-59 
would be elected at the annual meet- 
ing in April. 


Ernst Address joint 
Meeting Of Wis. Assns. 


Carl A. Ernst, vice-president of 
A&S of North American L.&C., ad- 
dressed a joint meeting of Madison and 
Southwestern Wisconsin A&H Under- 
writers Assns. and Madison Life Un- 
derwriters Assn. at Madison. He spoke 
on “The Loss of Our Earning Power.” 


Rogan Sets Hearing 
On Credit Life, A&S 


Commissioner Rogan of Wisconsin 
has scheduled a public hearing at 
Madison, March 31, on rules listing 
minimum standards and requirements 
for credit life and credit A&S as es- 
tablished under a law passed by the 
last session of the state legislature. 


Name Aé&S Special For Ill. 


Albert R. Dominguez has been ap- 
pointed consumer credit A&S special 
agent for Illinois by Income Indemnity. 
He has been in insurance for six 
years and formerly was with American 
Republic as agency supervisor for 
northern Illinois. 


Company Changes Name 


Iowa State Traveling Men’s Asso- 
ciation of Des Moines has changed its 
name to Iowa State Travelers Mutual 
Association. The company, founded in 
1880, was originally an A&S company 
for traveling men but now also in- 
cludes professional and other workers. 


Combined Group Meets In Dallas 


“Positive Mental Attitude as the Key 
to Success in These Changing Times” 
was the theme of a regional sales 
meeting of Combined group in Dallas. 
Texas agents and managers of Com- 
bined American, as well as Combined 
field men from Arkansas, Louisiana 
and Oklahoma attended the meeting. 
President W. Clement Stone, Chicago, 
spoke at the meeting. 


Toohey Named in Utah 


William B. Toohey has been named 
general agent of Mutual Benefit H.&A. 
in Utah with headquarters at Salt Lake 
City. He has been with the company 
since 1952, starting as district manager 
at Missoula, Mont. He was in the home 
office sales division for a year, and in 
1956 became manager of the Wyoming 
territory. 





Insurance Women of Toledo present- 
ed a quiz program on insurance at the 
last dinner meeting. 
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Field 


So. Cal. Fire Assn. 
Views Safety Films 


Two films on safety designed for 
public school safety programs in the 
fifth and sixth grades—“Fire Feeds on 
Careless Deeds” and “Not Around the 
Block”—were shown at the March 
meeting of Southern California Fire 
Underwriters Assn. Robert C. Bruce 
of Sullivan-Bruce Productions Inc, 
who showed the films, spoke on vari- 
ous phases of safety measures. Repre- 
sentatives of Los Angeles, Ingle- 
wood, Five Cities, Burbank, East San 
Gabriel Valley, South Bay and San 
Fernando Valley local associations were 
present, as well as officers of Casualty 
& Surety Fieldmen’s Assn. of Los 
Angeles. 


Royal-Globe Appoints Two : 
In New York, Mo. Fields 


Royal-Globe has appointed Emil J. 
Kleemann special representative for 
inland marine, burglary, glass, marine 
and aviation in Syracuse. He has been 
with Royal-Globe since 1949 and was 
formerly an underwriter in New York 
and Syracuse. 

Richard F. O’Brien has been named 
special representative in Kansas City. 
He joined the group in 1953 as a 
trainee, became an inland marine un- 
derwriter at Kansas City in 1954, and 
most recently was inland marine spe- 
cial representative at St. Louis. 


Anchor Casualty Names 3 
In N. D., Ia., And Tex. 


Anchor Casualty and Queen City 
have appointed K. J. Reinhart special 
agent for North Dakota, replacing J. 
J. McRaith who has been transferred 
to Houston. Mr. Reinhart has been in 
the business 11 years and was former- 
ly chief underwriter and special agent 
in North Dakota. Mr. McRaith has 
been with Anchor Casualty since 1949. 

Robert E. Hade has been appointed 
Anchor Casualty’s special agent for 
Iowa with headquarters in Jefferson 
City. He has been in insurance for 
several years. 


St. Paul F.&M. Holds 


Home Office Meeting 


Two separate groups of St. Paul 
F.&M. state and special agents, 80 men 
from 40 states, recently attended con- 
ferences at the home office. Executives 
and department heads reviewed cur- 
rent underwriting results and dis- 
cussed future programs, including pro- 
posals for expanding operations of 
Western Life, recently acquired by the 
company. 

President A. B. Jackson addressed 
the first group at a dinner, and R. M. 
Hubbs, vice-president, addressed the 
second group at a later dinner. Sec- 
retary D. W. Swanson, in charge of 
field operations, presided at the con- 
ferences. 


Clover To Indiana Field 


Frank W. Clover has been named 
special agent for Ohio Farmers com- 
panies in Indiana. He previously 
traveled Kentucky for Fireman’s Fund. 
He will assist State Agent William S. 
Johnson and will travel central Indi- 
ana from the Indianapolis office. 


Hold Secretary's School In Wis. 


Wisconsin Assn. of Insurance 
Agents and Wisconsin Fire Under- 
writers Assn. held a joint one-day 
school for secretaries. The office assist- 
ants studied such topics as use of the 
fire manual classifications, extended 
coverage classifications, coinsurance 
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symbols and credits, and cancellation 
of package dwelling policies. Good tele- 
phone usage was also treated. About 
450 office personnel attended the meet- 
ings which were held in 12 different 
cities throughout the state. 


Carroll Named By Boston 
As Special Agent In S. C. 


James C. Carroll has been appointed 
multi-line special agent in South Caro- 
lina by Boston group, with headquar- 
ters at Charleston, and under super- 
vision of Thomas A. Huguenin, who is 
president of Equitable Fire and branch 
manager of Boston and Old Colony. 

Formerly an examiner and _ field 
man of South Carolina Insurance & 
Rating Bureau, Mr. Carroll also has 
served aS special agent for Carolina 
general agency, Charleston. 


Sanders Named Special In 
Illinois By Security-Conn. 


Kenneth R. Sanders has been trans- 
ferred from the home office of Secur- 
ity-Connecticut to the Rockford, IIL, 
branch where he will serve as special 
agent and underwriter. Mr. Sanders 
joined Security-Connecticut in 1955 as 
an automobile underwriter in Cleve- 
land. In 1957 he went to the home of- 
fice automobile underwriting depart- 
ment. Prior to joining Security he 
was with a local agency in Cleveland. 


London Appoints Gray To 


Upstate New York Field 


Robert C. Gray has joined London 
group as state agent for upstate New 
York, with headquarters at 306 Lar- 
ned building, Syracuse. He entered the 
business in 1937 as a claims adjuster 
of Royal Indemnity, and was most re- 
cently manager at Syracuse of Pacific 
National, which he formerly served as 
multiple line special agent. 


Milwaukee Fire Assn. 
Hears Krug, Schwoegler 


Frank J. Schwoegler and Norman 
B. Krug, both of Fire Insurance Rat- 
ing Bureau, spoke at the March meet- 
ing of Wisconsin Fire Underwriters 
Assn. Mr. Schwoegler gave some in- 
formation on several new rulings be- 
ing considered and Mr. Krug discussed 
reporting form procedures. 


Maumee Valley Puddle 
Initiates 11, Feeds 100 


Maumee Valley puddle of Ohio Blue 

sponsored a meeting in Toledo 

March 11 at which 11 goslings took 
their first swim. 

Eugene C. Saulcy, grand custodian, 
and W. V. Baker, deputy most loyal 
grand gander, brought greetings from 
the Grand Nest. One hundred ganders 
were served a buffet supper following 
the meeting. 


Wallace Perry Retires 


From Hartford Accident 


Wallace B. Perry, special agent and 
senior special agent in Arizona for 
Hartford Accident since 1929, has re- 

. Before joining the company, he 
was with Arizona Fire from 1917 to 
1921, later with other companies in the 

te. He was the first big toad of 
Arizona Blue Goose puddle, also past 
MLG Arizona pond and a past presi- 
dent of Arizona Fieldmen’s Club. 


Excelsior has appointed William A. 
Brodeur as field supervisor for New 
York state, excluding New York su- 
burban and Long Island. He began his 
insurance career in 1948 and for nearly 
two years supervised Connecticut and 
western Massachusetts for Excelsior. 


His headquarters are at the Excelsior 
home office. 
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Aetna Casualty Opens 
Poughkeepsie Fire Office 


A new office of the fire division of 
Aetna Casualty and Standard Fire has 
opened at Poughkeepsie to serve 
southeast New York state. Cornelius 
G. McAuliffe, fire special agent, heads 
the new office. He joined the compa- 
nies in 1954 and has been serving as 
special agent at Detroit. 


No. British Names O’Brien 
State Agent In N. W. Ohio 


North British group has appointed 
David V. O’Brien state agent for 
northwest Ohio, with headquarters at 
Toledo. He has been special agent at 
Cincinnati. 


Boston Appoints Downing 
As Illinois State Agent 


Boston has named Robert G. Down- 
ing state agent in Illinois where he 
will be associated with John L. Reilly, 
state agent, at Springfield. He was for- 
merly special agent of National Fire. 


Martin Special For Aetna 
Casualty At Des Moines 


Alfred C. Martin has been appointed 
special agent in the Des Moines area 
for the fire insurance division of Aetna 
Casualty and Standard Fire. For the 
past two years he has been special 
agent in Connecticut. 


National Of Hartford 


Names Maberry In Tenn. 


T. B. Maberry has been promoted to 
state agent in Tennessee by National of 
Hartford. He traveled in Oklahoma, 
Arkansas, Kansas, and Missouri before 
joining the company as special agent in 
Oklahoma. 


Name Disbrow In Neb. 


Hampton Disbrow has been appoint- 
ed Nebraska state agent of Midstate 
Fire Underwriters of Omaha. He has 
been with American Surety for 12 
years and with National Union for 
the past five, both in Nebraska. 


San Francisco Blue Goose celebrated 
its annual splash and ceremonial last 
week at Bimbo’s 365 Club. 








Ind. of N.A. Expands 
Office At Kansas City 


Indemnity of North America held 
open house for more than 400 guests 
in its expanded quarters in the Nation- 
al Fidelity Life building, Kansas City. 
The event marked the extension of 
the office’s functions from production 
to full casualty and bonding service. 
It now has full production, policywrit- 
ing and underwriting authority for 
Kansas and western Missouri, under 
William N. Weber, manager. 

The company shares quarters with 
the service offices of North America 
and Life of North America. 


Faucett To K. C. For 


Continental Casualty 


Woodfin E. Faucett has been ap- 
pointed liability underwriting manager 
of Continental Casualty’s Kansas City 
office. He will assume responsibility 
for the office underwriting operations. 
Mr. Faucett has been with the com- 
pany for the last three years. 


Tugboat Syndicate Elects 


The board of managers of Tugboat 
Underwriting Syndicate have elected 
the following officers: W. H. Curwen, 
chairman, board of managers; W. R. 
Gherardi, vice-chairman; Thomas L. 


Brady, secretary and _ underwriter; 
Charles A. Feely, assistant under- 
writer; Romer F. Weyant, treasurer; 
Samuel Gore, manager, loss depart- 
ment, and J. A. C. Baker, loss superin- 
tendent. 


Insurance Institute Gives 
Final Certificate to 108 


The requirements for the final cer- 
tificate of Insurance Institute of Amer- 
ica were completed by 108 persons in 
the examinations given in January. 
The new award winners are from 33 
cities in the U. S. 

The over-all passing ratio for the 
A, B and C examinations in January, 
when 796 examinations were taken 
by 707 persons, was 67. Relatively few 
persons take more than one -exami- 
nation at a time. 

Since the first series of examina- 
tions was given in 1953 under the re- 
vised educational program, 1,062 per- 
sons have been awarded the final cer- 
tificate. The next examination series 
will be conducted May 26-28. 


Fred S. James & Co. Charles F. 
Joyce Co. agency of Buffalo, has 
opened new and larger offices in the 
Marine Trust Bldg. 
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Cravens, Dargan Forms 


New Inland Marine Unit 


HOUSTON—Cravens, Dargan & Co. 
has created a new inland marine de- 
partment from the former marine and 
Lloyd’s departments: The new depart- 
ment will be managed by Landon 
Alexander, who has served as both 
underwriter and special agent in these 
departments. He has been with the 
firm since 1944 and has recently com- 
pleted a special assignment in ac- 
counting research. 


Wayne Promoted By Farm & Home 

Louis H. Wayne has been named 
field director of Farm & Home of Indi- 
anapolis. He will divide his time be- 
tween the home office and the new 
Chicago office at 39 South LaSalle 
street. Mr. Wayne has been with Farm 
& Home since it was established, first 
as an agent and then as agerfty man- 
ager for northern Illinois and Indiana. 


Insurance Women of Niagara Falls 
discussed participation in the extensive 
educational program of Insurance Wo- 
men of New York State and the Na- 
tional Assn. of Insurance Women at 
their annual “Bosses Night” dinner. 
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W ants Underwriter Restored To Top Status 


(CONTINUED 


is to throw lists away,” she said. “For- 
get about undesirable classifications; 
forget about undesirable occupations, 
and underwrite each risk on the basis 
of that risk’s merits. In other words, 
you’ve got to be able to turn down 
the bad risk in the otherwise good 
category, and accept the good risk in 
the otherwise bad category. Your un- 


FROM PAGE 2) 


derwriters have got to be encouraged 
and 
you’ve got to educate your agents to 
give the underwriter the information 
he needs to work with. No one can 
convince me that every class 2 risk 
is a bad risk, and no one can convince 
me that every class 1 risk is a good 


to trust their own judgment, 


risk.” 


No supervising underwriter in Hart- 
ford or San Francisco or Philadelphia 
or New York, she added, can possibly 
know whether a certain risk in Wyom- 
ing or New Mexico or Kentucky is 
good or bad. Instead, underwriters 
should be encouraged to find the good 
risk in the bad category. Underwriters, 
she said, should have the opportunity 
to advance and should get credit for 
successful work. “Don’t let them feel 
as they do now—it is safer to refuse 
to write any risk in the restricted 








Junior Fire Marshals and Hartford Fire Agents... 
Headliners at Spring Clean-Up Time 


Local agents of the Hartford Fire 
Insurance Company are making 
names for themselves in communities 
all over the country. 


In all these places, they’re recog- 
nized as men who are really “doing 
something” to make their home towns 
safer places in which to live. 


Just what are they doing? 
Sponsoring a public service activity 
that was developed for their exclusive 
use—the Junior Fire Marshal Pro- 
gram, now in its eleventh exciting 
year. 


More than 4,000,000 boys and girls 
of grade school age took part in the 
Junior Fire Marshal activity last year 


alone. This kind of instruction, they 
discovered, was unlike anything they’d 
ever known before—it was fun. They 
loved it! 


Thousands of teachers too, 
are enthusiastic. And civic groups, 
fire officials and community leaders 
are unreserved in their praise of what 
they regard the most extensive fire 
prevention and safety education pro- 
gram ever presented to children. 


Hartford Fire Agents look upon 
the Junior Fire Marshal Program as 
an opportunity to demonstrate their 
traditional interest in the welfare of 
their neighbors and communities. As 
for its value to the agents themselves, 
one of them aptly sums this up in the 








statement: “Money could never buy 
the good will and advertising that the 
Junior Fire Marshal Program has 
brought.” 


Want to find out more about 
the Junior Fire Marshal Program? 
Ask your Hartford Fire fieldman for 
details. Or write us direct: Hartford 
Fire Insurance Company, Hartford 
15, Connecticut, Dept. FNL. 


Year in and year out 
you'll do well with the 


HARTFORD 


FIRE INSURANCE 


COMPANY 
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categories so that no blame will at- 
tach if the loss ratio is bad. If that 
happens, it will just increase the re. 
stricted categories.” 

Mrs. Riggs warned that as long as 
underwriting is done on a class basis 
the business is headed for disaster. 
She urged that some daring and imag. 
ination be injected into the underwrit- 
ing picture instead of the thinking 
that prevailed after the last war when 
companies started to lose money on 
automobile and began to shut down 
agencies, restrict their business or re. 
quire certain sweetening up of the 
agency business in order to make auto 
acceptable. What should have been 
done, she said, was that the companies 
put themselves in the hands of their 
underwriters, but instead “many com- 
panies almost went out of the auto- 
mobile business entirely and the seeds 
of compulsory insurance were sown.” 

The argument is made that there 
are not enough good underwriters or 
not enough underwriters at all, but 
Mrs. Riggs questioned the validity of 
that statement, remarking that there 
are enough branch managers and 
enough special agents and the reason 


is that the special agent’s job is more ' 


attractive to an ambitious young man, 
He has a certain freedom and self- 
reliance, a certain lack of hampering 
restrictions, and given the choice be- 
tween a job in the field and the job 
in underwriting the underwriter’s job 
seems much less appealing. 


Don’t Want Monotonous Jobs 


The bright, energetic, ambitious 
young people try to get out in the 
field and turn their backs on jobs that 
have been made to look monotonous, 
dull and second-rate, carrying no fu- 
ture, Mrs. Riggs declared. The average 
local underwriter is afraid to take a 
chance on a risk, isn’t properly trained 
to make the decisions he should. “One 
goes to a zone meeting of NAIC or 
the annual meeting of NAII. How 
many underwriters do you find at 
these meetings? Maybe one—the head 
of the automobile underwriting de- 
partment for the company—but only 
maybe. The branch manager might be 
there, but what about the person on 
whose shoulders falls the responsibil- 
ity for making or losing money for 
the company? Where is he? He’s back 
at a desk piled high with applications 
or copies of policies, having to super- 
vise coffee breaks and _intra-office 
rows, helping out the special agents, 
calming down irate agents, etc. He has 
too much to do that isn’t underwriting. 
Quite frankly, it’s easier for him to 
look at a list and say that this is a bar- 
tender and therefore we won’t insure 
him and tell the agent to get off the 
risk.” 

Mrs. Riggs said that some company 
people think the agents should under- 
write, but she declared agents can’t 
be forced to do the underwriting job 
they should do, and if they know, 
when they come up with a good risk 
in a bad classification, that they won't 
have to spend 30 days trying to sell 
the underwriter on it, they will be 
more cooperative with the aims and 
objectives of the company. The agent 
should know that if he has a reason- 
able case the underwriter will be rea- 
sonable and accept the risk. “There 
aren’t too many agents who feel that 
a company is unreasonable when it 
wants to get off a bad risk, but you 
really have an angry agent on your 
hands if you refuse to pay attention 
to him when he is willing to go to 
bat for a risk he knows is good. The 
result of this type of thing is the 
agent’s decision to let you find out 
for yourself on the next risk if you 
don’t believe him.” 
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Meritplan Reports ‘57 
Underwriting Profit 


Meritplan has reported an under- 
writing profit in 1957 compared with 
a small underwriting loss the previous 

ear. 
; Premium writings in 1957 were sub- 
stantially the same as in 1956, and 
1957 operations resulted in an increase 
in the company’s surplus of $16,872, 
President John T. Gurash reported at 
the annual meeting. 


Casualty & Surety Assn. Of 


Tennessee Names Officers 


Casualty & Surety Assn. of Ten- 
nessee has elected W. T. Parish, 
president; E. T. Gaither 
Jr. Pacific National, vice-president; 
H. H. Robinson, Richards, Scott & 
Lyle, secretary, and Paul C. Cost Jr., 
American Casualty, treasurer. 





New York Mariners Club viewed a 
film on distant early warning radar 
system at the March meeting, through 
the courtesy of New York Telephone 
Co., which helped build the system. 
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Douglas Ends 46 Year 
Hartford Fire Career 


Barton M. Douglas, assistant secre- 
tary of Hartford Fire, has retired after 
nearly 46 years with the company. He 
joined the home office statistical de- 
partment in 1912, later transferring 
to the special risk department, which 
he has headed since 1946. He also was 
supervising officer of the manufactur- 
ing risk department. He was made 
assistant secretary in 1950. 

He has been a member of eastern 
advisory and underwriting committees 
of Factory Insurance Association, Con- 
ference of Special Risk underwriters, 
water damage committee of the former 
Allied Lines Assn. and interegional 
inspection group. 


Education Forum Planned By 


N. Y. Independent Adjusters 


New York Assn. of Independent In- 
surance Adjusters will conduct its an- 
nual educational forum March 19 in 
De Palma’s restaurant, New York. 

Questions of major interest to ad- 
justers in all lines, including fire, au- 
to, inland marine and casualty, will 
be submitted to a panel of adjusters 
and will also be discussed by mem- 
bers. The panel will include Benjamin 
Garton, John J. McAndrews, Vincent 
Scully, Bernard Warshower, Paul 
Droux, Edward Weinstock, Howard 
Nagelsmith, and R. L. Hoercher, ad- 
justers and George Gross of the Pow- 
ers, Kaplan & Berger law firm. 

This is a New York metropolitan 
regional meeting. The same questions 
will be discussed later at a regional 
meeting in Syracuse. 


Analyze Commercial 


Fishing Insurance Problems 
(CONTINUED FROM PAGE 34) 
be judged on the basis of premiums 
alone; that owners avoid “shopping 
around” and changing insurers, and 
that they know in detail the exact 
procedure for reporting an accident. 
Self insurers are urged to set up a 
reserve to meet damages which would 
be covered if insurance were carried. 


Lists Recommendations 


Finally, to insurers writing lines ap- 
plicable to the commercial fishing in- 
dustry the report recommends that 
they pay marine surveyors whether 
or not a vessel is accepted for insur- 
ance; that they compile hull and pro- 
tection indemnity statistics; that they 
drastically curtail coverage under the 
Inchmaree clause and, if possible, 
eliminate it from the hull contract, 
and that, in view of small claims and 
petty losses, they provide deductible 
clauses in all hull and protection and 
indemnity contracts, and at the same 
time, raise the deductible, increase ef- 
forts to use the dual valuation method, 
revise the contract annually and em- 
ploy any other method so that the 
amount of insurance never exceeds 
80% of the quick sale or market value 
of the risk at the time the policy be- 
comes effective. Finally, they are ad- 
vised to improve their internal con- 
trols and communications with brokers, 
agents and marine surveyors. 

The survey was directed by Prof. 
Warner C. Danforth, chairman of the 
insurance department, and Dr. Chris 
A. Theodore, assistant professor of 
economics and statistics Boston uni- 
versity, and was carried out under a 
federal research contract. 

Maine Ins. Co. has named Bernard 
Rodetsky, Deal, N. J., a director. He 
is senior partner of the New York 
stock exchange firm of Sloan, Rodet- 
sky & Co. 
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Must have a reason! 


In 1957 United States Life reached new pinnacles of achievement 


... in sales, in strength. in service 


AGENT PRODUCTION ... sales by our producers were the greatest in 


Company history. 


GROWTH IN SALES .. . largest gain ever in in-force business from 


our field force . 


. . Now well over $1 Billion in-force. 


MANY NEW PLANS... and still more coming in 1958 from our Life, 


Group and A&H departments. 


We know the reason for these highs. A field force can make a 
Company great. Our producers in 1957 were more successful than 
ever before. They were backed by one of the most extensive 
portfolios available from a single company. 


Call our General Agent nearest you. It's worth a check! 


Feu NN BD EB ODO 


18 5.0 


UNITED STATES 


Ge \NSURANCE COMPANY 


IN THE CITY OF NEW YORK 

















FRIENDLINESS 
and COOPERATION ... 


... are key words of the fine Agent-Company 
relationship which has existed for more than 
238 years in the Royal Exchange organization. 


@ The Royal Exchange was first to 


go definitely on record as an 
Agency Company. 


oyal Exchange 


SREESESESESSESESERES I asasEs: 


#3 Representatives in Principal Cities and 
: Towns of the United States and in 
Most Countries Throughout the World 


ROYAL EXCHANGE ASSURANCE 


Marine, Casualty 
PROVIDENT FIRE INSURANCE COMPANY Fidelity & Surety Ghoup 
+ 


Fire, 


111 JOHN STREET 
NEW YORK 
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HieNATIONAL UNDERWRITER 


Peak Attendance At Mutuals’ Underwriting Conference 


one bad driver in 100 inspections will 
justify inspecting every risk and still 
keep the company dollars ahead, he 
said. 

Discussing the final factor of suc- 
cessful underwriting in the metropoli- 
tan area—efficient claims control—he 
said his company had developed drive- 
in claims service centers. He said the 


(CONTINUED FROM PAGE 1) 


moral hazard driver is often eliminated 
through the efficient, expedient claims 
analysis the drive-in service provides. 
Analysis of the results of these drive- 
in centers has shown that small bodily 
injury losses are often avoided through 
the immediate disposition of property 
damage claims and many collision 
losses are found to be below the de- 
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WANT ADS 


Rates—$20 per inch per insertion—1 inch minimum—sold in units of half-inches. Limit— 
40 words per inch. Deadline 4 P.M. Friday of week before publication in Chicago office— 
175 W. Jackson Blvd. Individuals placing ads are requested to make payment in advance. 
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and salary requirements in confidence to: 


7447 Skokie Bivd. 


UNUSUAL A. & S. CLAIM OPPORTUNITY 


To become the A. & S. Claim Director of the Allstate Insurance Company. The position is at the 
Home Office Staff, Policy making level, reporting directly to the Vice President of Claim. Will 
be responsible for development and administration of A. & S. Claim Policies and Procedures. 
Requiremenis include managerial experience in the settlement of A. & S. Claims and a thorcugh 
knowledge of the A. & S. Insurance Business. Preference will be given to men who have addi- 
tional Life Claim experience. Legal degree necessary. Age 30 to 45. Submit complete résumé 


Home Office Personnel Dept. 


ALLSTATE INSURANCE COMPANY 


e Skokie, Illinois 








BOND UNDERWRITER—EXECUTIVE 


Home office opportunity for capable man 
who has sufficient experience, ability and 
drive to operate and manage all aspects 
of Fidelity and Surety bond division of pro- 
gressive mid-west company. Bond depart- 
ment presently writing in excess of $100,- 
000.00 but want further growth in this part 
of our business. Not required, but prefer 
man with legal degree. Must be opera- 
tional as well as administrative. Must be a 
thorough underwriter and know reinsurance, 
systems, procedures, and production. Re- 
sponsible directly to President. In reply 
write fully as to personal data, complete 
work history, salary, etc. All of our em- 
ployees know of this opening. Write in com- 
plete confidence to President, Box Z-75, 
c/o The National Underwriter Co., 175 W. 
Jackson Blvd., Chicago 4, Ill. 








‘ FIELDMAN WANTED 
IOWA AND OHIO 


One of the most progressive multiple-line 
companies will employ two salesmen, pref- 
erably with field experience to service East- 
ern lowa Cedar Rapids area and Southern 
Ohio Cincinnati area. Must have proven 
sales record, good personality and reputa- 
tion. Opportunity to sell the top quality 
products in our field. This is an unusual op- 
portunity with excellent future. Your com- 
plete résumé will be kept in the strictest 
confidence. Write Box Z-65, c/o The Na- 
tional Underwriter Co., 175 W. Jackson 
Bilvd., Chicago 4, Ill. 


CASUALTY CLAIMS EXECUTIVE 


Progressive mid-west Company writing $1'/4-I'/2 
million in casualty premiums has opportunity 
for man of highest qualifications with experience 
in all auto and casualty lines (and fidelity- 
surety bonds) to head claims department at 
home office of company. Must have law degree 
and litigation experience. Particularly desire 
man who is presently a claims attorney, assistant 
claims manager or claims manager. Must be 
good administrator. In reply elaborate fully as 
to experience, accomplishments, salary and per- 
sonal data. Write Box Z-76, c/o The National 
Underwriter Co., 175 W. Jackson Bivd., Chicago 
4, Mlinois. 








GENERAL AGENCY 
FOR SALE 

Located in growing Southwest. Annual pro- 
duction well over 3% million, representing 
stock companies and surplus lines facilities. 
General agency or company inquiries in- 
vited. Address Box Z-45, c/o The National 
Underwriter Co., 175 W. Jackson Blvd., 
Chicago 4, Ill. 








GENERAL CASUALTY UNDERWRITER 


Growing medium size midwest company wants 
man under 40 with experience to take charge of 
general casualty underwriting (not auto). Rea- 
sonable starting salary with all employee bene- 
fits plus excellent opportunity to earn responsible 
position with company. Our ploy know of 
this ad. Box Z-58, National Underwriter Co., 
175 W. Jackson Bivd., Chicago 4, Ill. 











WANTED 
CASUALTY UNDERWRITING MANAGER 


Must have thorough knowledge of Compensa- 
tion, Liability, and Auto lines, and Retrospective 
Rating. Some managerial experience. College 
graduate preferred. Company operates nation- 
wide, handling all sizes of risks. Position is in 
Regional Office located in attractive, moderate 
size city in Midwest. Many fringe benefits. Sal- 
ary open. Send complete experience résumé to 
Box Z-71, c/o The National Underwriter Co., 
175 W. Jackson Bivd., Chicago 4, Ill. 


WISCONSIN FIELDMAN 
Experienced multiple line fieldman with strong 
casualty background desired to work central and 
southern Wisconsin territory. Established agency 
plan of recently purchased general agency. Will 
consider present underwriter desiring field work. 
Ages 30-45. Full company benefits and excellent 
opportunity for advancement. Contact: R. F. 
Miller, Vice Pres., Trinity Universal Ins. Co., 611 
North Broadway, Milwaukee, Wisconsin. 





ductible amount when the estimator 
evaluates the loss. 

The unfavorable physical damage 
loss ratio was viewed through the 
automobile windshield by Herman L. 
(Reifschneider, Implement Dealers 
Mutual. He proposed three methods 
correcting this unsatisfactory ratio. 
Companies could insure the wind- 
shields specifically, or set up a man- 
datory $50 deductible comprehensive, 
and eliminate age groups 1, 2, 3 and 
4, substituting either under 18 months 
or over 18 months. 

The present comprehensive private 
passenger rate is adequate in certain 
respects except for two things—the 
wrap-around windshield and the re- 
mainder of state areas where there 
is gravel and crushed rock roads, Mr. 
Reifschneider said. With well over 
90% of windshield losses coming from 
flying stones, he noted that one com- 
pany has made an independent com- 
prehensive coverage filing which cov- 
ers all comprehensive losses except 
glass. 


Gives Others Suggestions 


Other suggestions given by Mr. 
Reifschneider to reduce the loss ratio 
were: Write higher deductible collision 
on higher priced vehicles; never write 
class 2C collision risks for less than 
$100 deductible; discontinue compre- 
hensive on old cars; when insuring 
vehicles on a lease basis for physical 
damage, be sure to write these with 
$50 deductible comprehensive and $100 
deductible collision; when a_ stated 
amount of comprehensive of fire, theft 
and wind is written on a commercial 
unit, insure it to value; when insuring 
commercial units for collision, restrict 
the writing of $50 deductible collision 
to units one ton or under, $100 deduc- 
tible on vehicles over one ton but less 
than 2% tons, $250 deductible on units 
2% tons and over, and $500 or higher 
on trailer tractor units; attach a loss 
history card to the daily report; have 
an agent check all glass claims before 
authorizing adjustment; and never 
make cash glass settlements. 

“Some of the methods mentioned 
and suggested may sound too hard or 
too restrictive but remember, some 
companies operating last year won’t 
be with us this year,” he declared. 

J. Albert Burgoyne, Liberty Mutual, 
discussing underwriting of increased 
limits coverage of automobile risks, 
said that as a general proposition, 
limits above the standard for both 
bodily injury liability and property 
damage can be freely offered to any 
private passenger automobile risk 
which is acceptable or desirable for 
the basic coverages. In considering 
rate adequacy and loss experience for 
increased limits coverage, it should be 
remembered that excess losses are 
largely shock losses of low frequency 











Wanted 
TOP INSURANCE ACCOUNTANT 


Must be able to prepore annual statements and 
take over the Accounting Dept. of two Stock 
Cc Ity Companies in their entirety. Starting 
salary $7,500 plus employee benefits. Call or 
write: Mr. Moore, WOodley 6-4272, Imperial 
Insurance, Inc., Washington, D. C. 











CASUALTY UNDERWRITER 
Large Multiple Line Stock Group has opening 
for a Senior Casualty Underwriter in its Midwest 
office in Chicago. Please give brief outline of 
experience in reply for interview. Salary open. 
All repties will be held in confidence and should 
be sent to Box Z-63, c/o The National Under- 
writer Co., 175 W. Jackson Blvd., Chicago 4, Ill. 








FIRE UNDERWRITING 
MANAGER 
Progressive, Multiple-Line Company (Mid-West), 
seeking capable Manager for Fire and Marine 
Department. Minimum of six years experience— 
age 30-36. Excellent starting scalary-growth op- 
ges Replies held confidential. Write Box 
-73, c/o The National Underwriter Co., 175 W. 
Jackson Bivd., Chicago 4, Ill. 








SAFETY ENGINEER 


wanted by large oil drilling company head- 
quartering in Central Kansas and operating in 
surrounding states. Rotary drilling experience 
preferred. Salary open. Reply to Box Z-74, c/o 
The National Underwriter Co., 175 W. Jackson 
Bivd., Chicago 4, Illinois. 
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The initial step that management) ™ 
should take to improve its procedures | US 
and controls while effecting maximum | ™¢" 
economy should be to reduce turnover, | unde 
William A. F. Smith, Joseph Froggatt) UT 
& Co., said in discussing reduction of) »@¥® 
expenses. He urged insurers to elim. _ eral 
inate excessive overtime work when it) 5¢.§ 
amounts to merely an increase in em.| "0° 


ployes’ take-home pay without com. h® ‘ 
mensurate benefit to the company, othe! 
Any department in which overtime js“? 
the rule rather than the exception had 
should be examined, he said. 7, 
0 
Does Not Warrant Installation woul 
He 
Mr. Smith noted the great possibili- atin: 
ties that electronic equipment offered,| Mor 
but said that some companies have only 
committed themselves to this equip- as w 
ment only to find that their item vol- 
ume did not warrant its installation, Lica 
with the result that they are very TI 
heavily burdened with an unjustifiable _ gené 
expense. Before electronic equipment with 
is acquired, he advised that studies 5 sick 
should be made of the company’s pro- ' und 
cessing needs as related to the capacity _insu 
of the machines. “Facetiously, it can com 
be said with considerable truth that as | 
the appetite of electronic equipment and 
is voracious and, if it is not satisfied alon 
by the material fed to it, it must he 


inevitably feed on your surplus,” he 
remarked. 

A recommendation to underwrite a 
renewal just as if it were a new piece 
of business was made by Robert W. 
Schroeder, Home Mutual. He said he 
would assume that most companies i 
would find that about 91% % of their | 
business is renewal business, and he | 
asked: “Doesn’t it seem logical to keep | 
a close eye on the majority of your | 
business?” | 

Underwriters, he said, should fre- 
quently refer to the current daily file 
and the claims experience sheet to 
check what he labeled “red flag items” 
which would assist him in uncovering 
hidden hazards. Three things which 
these red flag items should reveal are 
accident frequency, accident severity, 
and the claims conscious person. 


Comments On Over-Age Drivers | 


Commenting on the advisability of 
renewing or cancelling individuals who 
reach age 65, he said that his company 
feels an obligation to retain the insur- 
ed after he reaches 65 or 70 as long as ; 
he is physically and mentally able to 
drive because in most cases he has 
insured the individual for 15 or 20 
years and in nine cases out of 10 has 
made money on him. He added, how- 
ever, that his company keeps a tight 
rein on this individual, with an eye 
on the slow reaction, the lack of co- 
ordination and physical impairment. 

The background of the family auto- 
mobile policy was described by John 
H. Shiffler, Employers Mutual Casual- 
ty. He said Mutual Insurance Rating 
Bureau and National Automobile Un- 
derwriters Assn. “went way beyond 
the need or public demand in drafting 
the family automobile policy and they 
certainly could not have picked a 
worse time to introduce it. Disregard- 
ing the extremely broadened coverage 
features, the family automobile policy 
has resulted in increased expenses for 
both the companies and the produc- 
ers.” He discussed the first revision 
of the policy which becomes effective 
May 1 and declared that without this 
revision the cost of this insurance 
would increase 30 to 40% or more. 

Also speaking at the automobile ses- 
sion was Brice A. Frey of General Re. 
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Diversification by increasing the 
percentage of general liability prem- 
jum volume written to over-all prem- 
jum writing was stressed by W. H. 
Hunsicker, Harleysville Mutual, as a 
means of improving company over-all 
underwriting. “In my opinion, most of 
our 1957 companies’ statements would 
have been much brighter had our gen- 
eral liability writings been greater,” 
he said. The combined loss expense 
ratio for auto lines of his company, 
he disclosed, was 106.4%, while on 
other lines, there was only 174.3%. 
“Thus it follows quite logically that 
had our volume of lines other than 
automobile been greater in proportion 
to our over-all volume, the picture 
would have been brighter.” 

He cited three major benefits eman- 
ating from a diversification program: 
More security, more stability in not 
only finances but internal procedures 
as well, and an opportunity for growth. 


Volume States With Producer 


The best place to start to increase 
general liability premium volume is 
with the producer himself, Mr. Hun- 
sicker delcared. He said producers lack 
understanding of manuals of liability 
insurance and really do not know their 
companies’ underwriting restrictions 
as they pertain to general liability 
and compensation lines. This factor 
alone increases underwriting problems, 
he said, and in recognizing these pro- 
blems it is easy to see how a busy 
underwriter could become surly and 
impatient with an inquiring producer. 
Patience and understanding are requi- 
sites of a good underwriter and devel- 
oping these traits is extremely impor- 
tant. 

Methods used in re-underwriting 
general liability risks were described 
by Charles Pratt, Meridian Mutual, who 
delivered a talk by Paul F. Gallmeier, 
also of Meridian. He said that under- 
writers are concerned with the new 
or unknown hazard, first from the 
acceptability of the hazard, secondly 
from reinsurance and control over the 
amount of the loss, thirdly from ade- 
quate rate to measure the hazard, and 
lastly from an accident, prevention 
and loss control standpoint. Each of 
these problems, he said, emphasizes 
the need for a continual underwriting 
process in addition to such measures 
as have been established for periodic 
review. He then reviewed four means 
of periodic re-underwriting: Inspec- 
tion, audit, investigation reports, and 
claim review. 

The agent, Mr. Pratt said, must be 
the key to finding new hazards at the 
time they arrive. “Having learned of 
the new hazards, it then becomes our 
responsibility to thoroughly pursue 
each of the means of control evalua- 
tion of the risk, establishing an ade- 
quate rate, reinsuring if necessary in 
furthering; loss prevention to the fullest 
extent.” 


Tells Of Loopholes 


M. E. Bogan, Nationwide Mutual, 
spoke on underwriting loopholes de- 
tected through claims review. The 
problems he detailed covered inade- 
quate coverage, delays in premium 
Payment, risk reporting, misinterpre- 
tation of coverage, activation of con- 
tractural liability coverage, and the 
Proper insuring of dual insured. 

The “comprehensiveness” of com- 
Prehensive general liability policies 
Was explained by A. L. Milstead, 
Equitable Mutual. He said the com- 
prehensive general liability policy was 
hot, nor was it intended to be, an “all 
inclusive” legal liability policy. It. is 
an extensive policy because it provides 
under a single policy _form for the 
coverage of many well-defined hazards 
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and exposures either basically or by 
endorsement. 

Some insight into the inspection and 
Workmen’s Compensation Rating Bur- 
eau was provided by Roy Eltzroth, 
chief inspector of the bureau. 

Richard Kosht, Auto Owners, spoke 
on “Properly Covering Charitable In- 
stitutions.” He said he believed these 
risks are similar to any other liability 
risk that is handled each day. Present 
manuals have proper classifications to 
cover almost all of these exposures 
and obtain a proper premium. 

Underwriting explosion, collapse and 
underground damage exposures was 
discussed by L. E. Stephens, State 
Auto Mutual. Other speakers at the 
general casualty underwriting sessions 
were E. L. Brandt, Auto-Owners, and 
R. J. Lemley, Employers Mutual Cas- 
ualty. 

A combined session addressed by 
Berthold Woodhams, Citizens Mutual, 
and Don E. Johnson, Nationwide Mu- 
tual, concluded the conference. Mr. 
Woodhams assailed flat cancellations 
as being “nothing more or less than 
free insurance. Free insurance, that 
is, of the flat cancellee.” 


Advises On Cancellations 


“If, as companies, we do not have 
the intestinal fortitude necessary to 
tell the agents, ‘in the future, no flat 
cancellations,’ and I am afraid at pre- 
sent at least we do not have, then we 
should help and encourage the agents 
to hold their flat cancellations to the 
barest minimum. 

Mr. Woodhams recommended that 
companies insist their agencies issue 
renewals at least 30 days before the 
expiring date and that they assist their 
agents by offering a realistic premium 
payment plan. 


Gives Policy Cost 


He reported that his company has 
an average of $4.85 to issue a policy. 
The over-all final cost to issue a policy, 
the free insurance afforded and the 
cancellation is about $12 per policy. 
If one policy out of every eight is 
cancelled flat, then for every 100 poli- 
icies issued, flat cancellations cost the 
company $150. “Our little company 
issues about 200,000 policies annually 
and on this basis the flat cancellations 
run to the rather staggering total of 
$300,000, and I am frank to say that 
that is more than our underwriting 
profit amounted to in 1957,” he said. 

Mr. Johnson discussed the role of 
underwriting in management. He cov- 
ered the place underwriting should 
occupy in the management team, the 
logic supporting underwriting in that 
place and what must be done to ful- 
fill that logic. 


OL&T Rate Changes By 
Mutual Rating Bureau 


Increases in OL&T rates for Geor- 
gia, Indiana and Massachusetts and a 
decrease in Maryland have been made 
by Mutual Insurance Rating Bureau, 
effective March 19. Changes apply to 
the bodily injury rates for area and 
frontage classifications which involve 
exposures such as apartment and tene- 
ment houses, boarding and rooming 
houses, office buildings, hotels, stores 
and churches. ‘ 

Statewide rate level changes result- 
ing are: Georgia up 20.3%; Indiana 
up 20%; Massachusetts up 3%, and 
Maryland down 3.1%. 

A revision of M&C liability rates 
and an amendment of the applicable 
payroll limitations rule were made in 
South Carolina. As a result statewide 
rate level increased 6.8% for bodily 
injury with no change in property 
damage liability. — : 


Phoenix-Conn. 


Adjuster Disappears 

Edward J. McCarthy, 50, assistant 
general adjuster of Phoenix-Connecti- 
cut disappeared Tuesday evening, 
March 11, following attendance at a 
New England Loss Executives Assn. 
meeting held at the Bond hotel in 
Hartford. Prior to the conclusion of the 
dinner meeting, Mr. McCarthy left 
alone and is known to have had din- 
ner at the City Club. He was last seen 
at 8:30 p.m. Attempts to establish his 
whereabouts thereafter have been un- 
successful. 

Known and respected in New Eng- 
land insurance circles, Mr. McCarthy 
completed what appeared to. be a 
normal work day at the home office. 

Slight ‘in appearance, he is about 5 
feet 5 inches tall and weighs approxi- 
mately 140 pounds. He has dark brown 
hair, blue eyes, light complexion and 
wears glasses. Anyone knowing of his 
whereabouts is asked to contact this 
paper or the local authorities. 


Maryland UJ Fund 
To Be Tested March 31 


BALTIMORE—A hearing on the 
validity of Maryland’s_ unsatisfied 
claims and judgment fund will be held 
here March 31 in circuit court, as the 
result of conferences between Judge 
Joseph Carter, attorneys for the state, 
and for the insurance companies, the 
motorist and fleet owner who filed an 
injunction claiming the act creating 
the fund is invalid for constitutional 
reason and because of technical han- 
dling in the general assembly. 

Although the hearing is a prelim- 
inary one on demurrer, court officials 
said it could result in a final ruling. 

The injunction was filed on behalf 
of Allied American Mutual Fire, Lum- 
bermens Mutual, Sidney T. Burgess, 
motorist, and the Lord Calvert Laun- 
dry Dry Cleaning Co., truck fleet own- 
ers, against the office of the attorney 
general, representing the fund’s board, 
and other state officials. They de- 
murred and sought dismissal of the 
suit on lack of legal basis for the 
objections. 


Mass. Bill Clarities 
Affiliation Problem 


The acting governor of Mas- 
sachusetts has signed a bill removing 
restrictions which in effect prevented 
insurance companies from affiliating 
by the normal method of exchange of 
stock of one company for the other, 
because such stock had to be offered 
first to existing stockholders of the 
offering company. The bill clarifies an 
ambiguity in the law on the question 
cf whether stock may be issued in ex- 
change for stock. 

It was sponsored by Springfield 
group, which recognized the obstacle 
the law set up for companies desiring 
to keep in step with the trend toward 
acquisition of either life or casualty 
companies. The measure was intro- 
duced prior to any active negotiations 
with Menarch Life, with which Spring- 
field is affiliating. 


Scottish Union Appoints 


Cravens, Dargan Manager 


Scottish Union and American Union 
have appointed Cravens, Dargan & 
Co., San Francisco, as managers for 
California, Oregon, Washington, Idaho 
and Alaska. The present Scottish 
Union staff is joining the Cravens, 


* Dargan organization as of May 1. 
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Buffalo I-Day Card 
Features Home Talent 


Insurance Club of Buffalo has com- 
pleted the program for its annual I- 
Day to be held April 1 at the Hotel 
Statler-Hilton. The morning will be 
devoted to several home talent panels. 
George J. Gross, chief counsel of the 
insurance department, will discuss the 
function of the department as “Police- 
man, Prosecutor and Judge” at the 
luncheon. Stuart Hample, account ex- 
ecutive of the advertising agency of 
Batten, Barton, Durstine & Osborn, 
will present “Humor in Caricatures.” 

Victor T. Ehre, president of Buffalo, 
is general convention chairman. 

The program will close with a re- 
ception sponsored by the independent 
adjusting firms of Cadmen & Young, 
Donald & Stone, Frey & Jones} Thom- 
as M. Hinkley & Co., and Albert F. 
Stager, Inc. 


Compulsory Auto Panel 


The panel on compulsory auto 
sponsored by Greater Buffalo Assn. of 
Insurance Agents, will feature Ray 
C. Biondolillo, president of the asso- 
ciation; Richard H. Barrell, bureau of 
motor vehicles, and John N. Walsh 
Jr., past president of the association. 

The panel on readily saleable bonds, 
sponsored by Casualty & Surety Club 
of Buffalo, will feature Robert P. 
Burns of Travelers; Charles F. Gey- 
er of Buffalo Fire Office; Gerald W. 
Schmidt of the Mauer & Biedenkopf 
agency, and George B. Shingle Jr., 
bond manager of Standard Accident. 

The panel on loss adjustments will 
feature these independent adjusters— 
T. M. Hinkley Jr., Charles P. Cadmen, 
Robert E. Donald, B. L. Jones and Al- 
bert F. Stager. 


Group Prospects Forum 


Western New York A&H Assn. is 
sponsoring the forum on the local 
agent and group prospects he can 
reach, which will have as panelists 
Charlies F. Bartlett of the Buffalo of- 
fice of Provident Mutual Life, M. 
James Boyd, district group manager of 
New York Life, and Irving Langer, 
special agent of Security Mutual Life. 

Buffalo Field Club is sponsoring 
the discussion of multiple peril poli- 
cies, which will be discussed by Nelson 
C. Taintor Jr. of Aetna Fire group 
and president of the club; Donald 
Bunt, manager of the multiple line 
department of Royal-Globe at the 
head office; Robert J. Thompson, 
special agent of American, and J. 
Weston Durant, state agent of Camden 
Fire. 

A new look at the comprehensive 
general liability policy will be taken 
by Herbert C. Cox of the Aldrich & 
Cox agency; John R. Adams, Buffalo 
manager of Security-Connecticut; Rob- 
ert P. Lentz Jr., president of Buffalo 
Fire Office, and George E. Spitzmiller, 
head of the R. L. Wood & Co. agency. 


Several Mich. Insurance 


Bills Passed In House 


LANSING, MICH.—Michigan house 
of representatives during the past 
week passed and sent on to the senate 
several bills of insurance interest, in- 
cluding a department-sponsored meas- 
ure making several changes in the 
insurance code, including a scaling 
down of capital and surplus require- 
ments for multiple-line insurers. 

Another bill given house approval 
doubles the BI requirements under 
the financial responsibility act, bring- 
ing them from $5/10,000 to $10/20,- 
000, and property damage limits from 
$1,000 to $5,000. 


- 
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Am. Home Promotes 
McCarthy And Kenney 


Richard A. McCarthy has been elect- 
ed secretary of American Home and 
State of Pennsylvania. He joined 
American Home in 1956 after nearly 10 
years in the international insurance 
business. He began as an accountant 
with American International Under- 
writers and became assistant to the 
treasurer of that organization. 

Richard P. Kenney has been ad- 
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vanced to assistant manager at Phila- 
delphia. He has been state agent in 
Massachusetts and Rhode Island for 
both companies. He began as an un- 
derwriter with Fireman’s Fund. 


The annual meeting of the Northwest re- 
gion of the National Assn. of Insurance Women 
will be held at the Marion hotel in Salem 
(Ore.), April 11-13. Althea Sayre is general 


chairman. June Davis, vice-president of the 
S*'em association, and Nila Cluett are co- 
chairmen. Insurance women from Oregon, 
Washington, Idaho, Montana and _ western 


Canada will participate. 


Aetna Casualty Plans 
Branch, Moves Manager 


David W. Keenan, manager of the 
42nd street, New York City, office of 
Aetna Casualty, has been named to 
head a new office to open at Tampa. 
He will be succeeded as manager at 
42nd street by Vincent T. Reagen, 
now superintendent of the bond de- 
partment at Providence. The changes 
are effective April 1. 

Mr. Keenan has been with Aetna 
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man! you’ve got something! 


Wouldn’t you like to get into the A&H field— 
with a package that’s saleable to practically every 
small business listed in your classified directory? 


Combined’s Wholesale Group Plan can be sold during 
your between-appointment-hours to small business 
owners who are looking for economical ways to increase 
their employee benefits. The plan provides A&H and 
Hospital-Medical-Surgical coverage for five or more 
employees .. . even includes pre-existing conditions! 
What’s more, employer contribution is not required. 


It will pay you to inquire about Combined’s Whole- 
sale Group Plan—and find out what it can do to 


your income. 
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Combined Insurance Co. of America, Dept. 49 
5316 Sheridan Road, Chicago 40, Illinois 
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Casualty since 1935 and served as | 
superintendent of agents at Cleveland 
and Philadelphia before being named 4 
manager at 42nd street in 1951. 

; Mr. Reagen joined Aetna Casualty 
in 1946. He became assistant superin- 
tendent of the bond department at 
Newark and later served as superin- 
tendent at Reading before going to | 
Providence in 1956. 


Virginia Assn. Plans 


Five Educational Rallies | 


Virginia Assn. of Insurance Agents i 
has scheduled a series of regional ed- | 
ucation meetings at which Jack Neu- 
mann, Arlington, chairman of the 
public relations and advertising com- | 
mittee, will speak on NAIA-VAIA 
advertising, and Mark G. Bowen 
Washington manager of Standard Ac. 
cident, on “New Trends in the In- 
surance Business.” | 

Other topics to be discussed are the 
sale of life insurance through local 
agencies and new legislation affecting 
the local agent. 

The schedule is March 24, Bristol: 
March 25, Roanoke; March 26, Char- 
lottesville; March 27, Arlington, and 
March 28, Old Point Comfort. 
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Insurors Of Tennessee Now 
Publish Monthly Magazine 


Insurors of Tennessee have issued 
the initial number of their official 
publication, Tennessee Insurors Jour- 
nal, The publication is the outgrowth 
of many requests over the years for a 
magazine which will represent the 
standards and goals of the organiza- 
tion. E. Kearney Dietz, executive sec- 
retary of the association is editor. 

The Journal, published monthly, 
will carry local, state and national 
news items about agents, companies, 
bureaus, regulatory authorities and 
other personalities and groups in the 
business. In addition to news cover- 
age, technical and legal articles will 
be featured. 


Woolford Retiees After 


Long Hartford Fire Career 


C. A. Woolford Jr., assistant man- 
ager of Hartford Fire’s southern de- 
partment, has retired after nearly 56 
years with the company. 

He had been ia charge of the Dallas 
office since 1936. He previously served 





as a special agent in Texas, and from 
1922 until 1936 was agency superin- 


tendent at Atlanta. 


Mr. Woolford was chairman of the 
advisory committee of General Adjust- 
ment Bureau’s southwestern depart- 
ment and a past president of Texas 
Inspection Bureau. 


N. Y. Safety Council Plans 
Gadget, Gimmick Display 


Non-commercial safety gadgets that 
people in all walks of life have tried 
and found workable will be displayed 
in a photo exhibit at the Greater New 
York Safety Council meeting April 
15-17 at the Statler. The convention 
runs from April 14-18. 

The display is being arranged by 
Carl F. Olander, engineering supervisor 
of American, to provide safety ex- 
perts and accident prevention workers 
with ideas they may find applicable 
in shops, homes, classrooms and local 
safety conferences. 


]. K. Dennis In Several Changes 


Jack B. Johnstone has been elected 
as vice-president of Joseph K. Dennis 
Co., association group administrators, 
Chicago. Richard S. Dabbert was 
named assistant vice-president and 
Richard C. Boyna assistant secretary. 
Albert E. Brandt, formerly with Con- 
tinental Casualty, who joined Dennis 
early this year, will head up a special 
service division. 
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“Audits for Casualty and 


Inland Marine Carriers 


K. L. PEARCE COMPANY 


PAYROLL AUDIT SERVICE 


Payroll Audit Service—has the ability and getup 


to get the job done adequately. 


Prompt Service—Payroll and other casualty audits 


by representative field auditors. 
AGENCY CONTACT ALWAYS 


HOME OFFICE: INSURANCE EXCHANGE Bidg., 


DES MOINES, IOWA « Phones CH 3-8649, CH 3-8640 


IOWA, MINNESOTA, DAKOTAS, NEBRASKA, 

MISSOURI, ILLINOIS, WISCONSIN, INDIANA, 

MICHIGAN, KANSAS, OKLAHOMA, COLORADO, 
NEW MEXICO 














Facilities For 
MALPRACTICE 
& 
GENERAL LIABILITY 
PRIMARY EXCESS 


Inquiries Invited 


Win. K. O'Connor & Co. 


53 West Jackson Blvd. 
Chicago 4, Ill. 
HArrison 7-1721 
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O’TOOLE ASSOCIATES 


Management Consultants 
to Insurance Companies 


Established 1945 
220-02 Hempstead Avenue 
Queens Village 29, N. Y. 








The LAWRENCE WILSON COMPANY 
Managing General Agents 
“Unexcelled Insurance Facilities" 
SERVICE TO LOCAL AGENTS 
AND BROKERS EXCLUSIVELY 
First National Bank Bldg., Tulsa 3, Okla. 








ROBERT |. BUSHNELL 
Management Consulland 
fo Insurance Organizations 


Hoydens Hill Road Fairfield, Connecticut 
Clearwater 9-8852 








N. Madison Cartmell 


and Associates 
(Successors to Harold C. Pennicke) 
Consultants to 
Home Office Managements 
159 East 49th St. New York 17, N. Y. 








BOWLES, ANDREWS & TOWNE, Inc. 
IES 


ACTUAR 
MANAGEMENT CONSULTANTS 
LIFE—FIRE—CASUALTY 
EMPLOYEE BENEFIT PLANS 
RICHMOND ATLANTA NEW YORK 
PORTLAND 
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Bitter Words Exchanged 
On Ky. Deviation Bills 


(CONTINUED FROM PAGE 2) 
pressure campaign deliberately de- 
signed to mis-inform members of the 
house and senate, while licking their 
chops over the $4 million windfall.” 

The $4 million “windfall” is the filed 
rate increases for several of the inde- 
pendents, including State Farm and 
Allstate. 

“It should be obvious to anyone 
why these people are willing to use 
any foul means to defeat legislation 
necessary to protect the public against 
unwarranted rate increases,” the com- 
missioner said. “The public generally 
will have their first knowledge of the 
increases on the first renewal date of 
their policies.” He contended that he 
was warning the public not only of 
1958 rate increases of some of the in- 
dependents, “but of continued future 
increases unless the department of in- 
surance is given adequate control 
which the proposed legislation would 
put into effect.” 

He identified the companies which 
had asked for increases as Allstate, 
State Farm and Kentucky Farm Bu- 
reau Mutual. 

“To show you how they play their 
politics,” Mr. Thurman declared, ‘“Na- 
tional Assn. of Independent Insurers 
elected Wendell Howard as their na- 
tional president, although he operates 
only in Kentucky. They really got 
ready for the fight in this legislature.” 


Howard Answers Thurman 


Mr. Howard is general manager of 
Kentucky Farm Bureau Mutual. He 
came back strong in a telegram from 
the NAII meeting in New Orleans, 
charging that Mr. Thurman “has de- 
cided to champion the big eastern 
companies rather than the people of 
Kentucky. 

“Mr. Thurman’s bills would give 
him the power to standardize rates at 
the bureau-company levels at a cost 
of $5 million to the auto owners of 
Kentucky,” he went on. 

He noted that Mr. Thurman has 
criticized the rate increases he has al- 
ready approved for independents, “but 
has failed to point out that the rates 
still leave independent auto insurance 
premiums from 20 to as much as 88% 
lower than those charged by some of 
the big eastern companies. . . If there 
is any deceit involved in giving the 
people of Kentucky lower rates, we 
plead guilty.” 


Refutes Charge 


Referring to Mr. Thurman’s charge 
that he had been picked as president 
of NAII in order to defeat the de- 
partment bills, Mr. Howard said: “Mr. 
Thurman refers to my election as pres- 
ident of NAII as part of a legislative 
campaign, yet the independents had 
no knowledge at that time of Mr. 
Thurman’s intention to introduce bills 
which would raise rates, stifle com- 
petition and take money out of the 
pockets of 60% of the auto owners of 
Kentucky. I begged him before the 
bills were introduced not to take this 
action, which is damaging to the in- 
terests of more than 75,000 farm bu- 
reau policyholders as well as 325,000 
Kentuckians insured by other inde- 
pendents. The fact remains that the 
independent rates are still much lower 
than the rates of the bureau compa- 
nies and we want the right to keep 
them lower. Mr. Thurman apparently 
has other ideas.” 


William M. Day has been elected a 
director of Standard Accident. He is 
president of Michigan Bell Telephone. 
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W. C. QUIGG & ASSOCIATES 
284 Spreckles Theatre Bldg., San Diego 1, Calif. 
Telephone BE 2-5138 
Service Office: 120 N. Orange Ave., El Cajon 
Telephone HI 4-3139 
ADJUSTMENTS — ALL LINES 


Member Calif. Assoc. Independent Adjusters 





JOHN H. HUNT & CO., INC. 
Chicago Office—330 S. Wells St., HA 7-0830 
Serving Northern Iilinois and N. W. Indiana 
Branch Offices 
GARY, TUrner 2-9338 WAUKEGAN, DElta 6-8822 
ELMHURST, TErrace 4-9480 JOLIET, Joliet 2-5634 
24 R SERVICE 
NIGHT PHONES: ORchard 5-3594 & 
POrtsmouth 7-8196 
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NEVADA 








FLORIDA 





R. L. GRESHAM & CO. 


Multiple Line Adjusters 


312 North 5th Street Las Vegas, Nev 
8 Adjusters Servicing 150 Mile Radius 





NEW YORK 








RAYMOND N. POSTON, Inc. 


159 S. W. 8th St. Miami, Fla. 
A ny 8 BRANCHES 
ESS > FT. LAUDERDALE 
is 5211 S. Andrews Avenue 
r PALM BEACH AREA 
: 16 N. L Street Lake Worth 
KEY WEST 
415 Fleming Street 
ST. PETERSBURG 
486 Ist Avenie 





In the Insurance Industry 


WORK ons SERVICE 


Ralph A. Work, Inc. 
General Adjusters for the Companies 
132 Nassau St. WO 2-3913 
24-HOUR SERVICE—Residence Phone RA 9-2966 








ILLINOIS 


NO. & SO. DAKOTA 








E. S. GARD & CO. 


Adjusters 
CHICAGOLAND CASUALTY CLAIMS 


xkwekexwk 
175 W. Jackson Blvd., WAbash 2-8880 


AMERICAN ADJUSTERS 


P. O. Box 435 Aberdeen, So. Dakota 
Office Phone 3092 
Night Phone 3114 and 7470 
All Casualty, Auto, Fire and Allied Lines 
Since 1944 throughout Southern 1 of North 
Dakota and Northern 1% of South Dakota. 








OHIO 








JAMES J. HERMANN CO. 


175 W. Jackson, Chicago 
HArrison 7-9381 


Aurora, I1!.—104 Fox St. 
Waukegan, IIl.—110 N. Genesee St. 
Joliet, 111.—Morris Bldg. 
Ottawa, Ill.—Central Life Building 
Gary, Ind.—1i085 Broadway 





O. R. BALL, INC. 
Fire — Inland Marine 
Allied Lines 
1544 Hanna Building 
Cleveland 15, Ohio 
Phone SUperior 1-7850 
Night Phones: MOntrose 3-7664 
Florida 1-5095 

















JOHN H. HUNT & CO., INC. 


Chicago Office—330 S. Wells St., HA 7-0830 
Serving Northern Illinois and N. W. Indiana 
Branch Offices 
WAUKEGAN, DElta 6-8822 GARY, TUrner 2-9338 
ELMHURST, Tone = 1 JOLIET, Joliet 2-5634 


4 HOUR SERVIC 
NIGHT PHONES: ORchard 3594 & 
POrtsmouth 7-8196 


THOMAS D. GEMERCHAK 
Insurance Adjustments 
All Lines 


416 Citizens Bidg., Cleveland 14, Ohio 
Phones Off. Su. 1-2666 — Res. Fa. 1-9442 





OKLAHOMA 











J. R. McGowan, Pres. 
THOMAS T. NORTH, INC. 
Adjusters All Lines 


Phone HArrison 7-3230 
175 W. Jackson Bivd., Chicago 4 


Cc. R. WACKENHUTH AND SON 
C. R. WACKENHUTH R. C. WACKENHUTH 


ADJUSTERS FOR THE COMPANIES 
ALL LINES 


301 Mid-Continent Bidg., Tulsa, pop 
Phones LU 2-5460 i 7-3850 














> J. L. FOSTER & R. K. FOSTER 
J Insurance Adjusters 
First National Bank 
Building 
Springfield, Illinois 
Tel. 8-7555 
Inland Marine 





Casualty 


H. BRUCE WELCH & ASSOC. 


Multiple Line Adjusters and investigators 
536 So. West 29th Street 
Oklahoma City 9, Oklahoma 
MElrose 4-1408-09-00 

= — Welch, Manager 

Ss. Clark, Fire Manager 
Bill vent a Jess Horn, Casualty ‘Adjanters 

Servicing a 200 mile radius. 





UTAH-IDAHO 











LIVINGSTONE 
ADJUSTMENT SERVICE 
619 E. Capitol Ave., Springfield, Illinois 
Branch Offices: Decatur — Mattoon — 
Mt. Vernon — Belleville — Quincy 
Covering Central and Southern Illinois 
All Lines of Fire & Casualty 





INSGRANCE ADJUSTERS 


428 So. Main, Salt Lake City, Utah 
First Security Bank Bldg., Pocatello, idaho 
258 W. Broadway, Idaho Falls, Idaho 








TORONTO-CANADA 








CHICAGO SUBURBAN 
CLAIMS SERVICE 
Adjusters 
STate 2-4803 


100 N. La Salle St. Chicago 2, Ill. 


ADAMSONS, LTD. 
Established 1894 
Fire - inland Marine - Casualty 
and Auto ADJUSTE 








Phone 
9 Wellington St., Eas? 
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R EINSURANCE, TOO, through its basic service to the insurance 
industry, contributes to the stability of man’s business and property. 


GENERAL REINSURANCE 
CORPORATION 


Largest American multiple line market dealing exclusively in Reinsurance 
ALL FIRE, CASUALTY, ACCIDENT AND SICKNESS, BONDING AND MARINE LINES 





Home Office: GENERAL REINSURANCE BLDG. | Midwestern Dept.: 1012 BALTIMORE BUILDING. KANSAS CITY 5, MISSOURI 
400 PARK AVENUE, NEW YORK 22, N. Y. Pacific Dept.: 610 SO. HARVARD BOULEVARD, LOS ANGELES 5, CALIFORNIA 
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